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Congressional Measure Dealing 
With Insurance Companies Has 


Been Amended Satisfactorily 





FIRST DRAFT DANGEROUS 





Under Original Terms American and 
Allies’ Institutions Would Be 
Forced to Hold Bag 





BY GUY MASON 

Washington, D. C., Aug. 22.—Indica- 
tions tonight are that the government’s 
“Trading with the Enemy” act will be 
passed as amended by the senate com- 
mittee on commerce. The committee 
of which Senator Duncan U. Fletcher 
of Florida is chairman, will receive to- 
morrow the report of its subcommittee, 
headed by Senator Ramsdell of Louis- 
iana, which has been conducting hear- 
ings on the house bill. 

Only a few minor changes since the 
subcommittee adopted the Frelinghuy- 
sen amendment have been made. Most 
of these changes consists of straight- 
ening out and constructing verbiage. 


Bill Is Straightened 


t So little is known by government 
officials and legislators of the technic- 
alities of reinsurance that there will 
be little opposition manifested in either 
the house or senate when the conferees 
adjust the differences between the two 
houses on the bill. Senator Freling- 
huysen apparently has convinced the 
administration that the limits of his 
amendment to the bill, which, in sub- 
stance, puts the enemy insurance _com- 
panies under supervision of the Secre- 
fary of Commerce, will actually re- 
dound to the benefit of policyholders 
and insurance companies of the United 
States. Assistant Attorney-General 
Warren, who drafted the bill for the 
administration and to whom since then 
all amendments have been submitted, 
has O. K.’d not only the Frelinghuysen 
amendment but all other amendments. 
It is predicted by leaders of the admin- 
istration that the bill as reported to the 


full committee on commerce tomorrow. 


(CONTINUED ON PAGE 15) 
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Explosion and Full War Cover 


We wish to announce that we are prepared to 
write this classof insurance. Property damage only 


ETNA INSURANCE, CO., Hartford, Conn. 


WESTERN BRANCH, CHICAGO, ILLS. 


Submit your inquiries by telephone, telegram or mail. 
On request Rates, Forms and Sample Policies will be supplied. 
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German American 


AIusurance Company 
New Pork 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1917 


$ 2,000,000 
10,954,055 


Reserve for all other liabilities... 
) re ere ee 


23,713,477 


Western Department, Chicago 


WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
WALTER E. MILLER, Assistant Manager 


10,759,422 . 














EDWARD MILLIGAN, President 


GEORGE M. ee Vice-President JOHN B. KNOX, yy 
THOMAS C. TEMPLE, Hak C. LONG, JR, 
THEODORE r SPEAR, Ass’t See’y HENRY P. WHITMAN, Ass’t Sec’y 
FRED C. rn Ass’t Sec’y EDWARD V. CHAPLIN, Ass’t Sec'y 


oo ae cre ‘ ‘ . $ 9,756,000 
Total Losses Paid . ° ° - 84,600,000 


Cash Capital - Three Million Dollars 


Reinsurance Reserved - $5,996,730 
Reserve for Outstanding Losses and all other 

> Claims ° . . ° 658,699 
NET SURPLUS ° e - _ « 6,746,963 


Total Assets - - 





$16,503,963 








WHISKEY SITUATION 
PRESENTS PROBLEMS 


Underwriters Think Line Will 
Continue To Be Prof- 
itable 


NO FAMINE OF INSURANCE 
Companies That Were Unable to Touch 
Business Before Now Get Many 
Offerings 





Though the amount of whiskey in the 
country is decreasing day by day, as 
it is consumed, the value of it is in- 
creasing greatly, and insurance compa- 
nies that have never gotten in before on 
whiskey lines are getting a good vol- 
ume of premiums. So far there has ap- 
parently been no shortage of insurance, 
because the line has been profitable and 
companies take large net limits on it. 
The cutting down of reinsurance facili- 
ties will probably not cause embarrass- 
ment in the placing of lines. 


Big Commissions Paid 


Whiskey has always been an open 
line as far as the resident agent rule is 
concerned. That is, agents anywhere 
could write the business at any loca- 
tion. Consequently the large city 
agents who were securing more than 
15 percent under the excepted city rule 
of the Western Union and Western In- 
surance Bureau corralled most of the 
business and brokered it, if necessary, 
with local agents at other points at 
larger brokerage commissions than the 
amounts permitted by the agency com- 
mission rules of the two organizations. 
Those companies that would not pay 
more than 15 percent for it, conse- 
quently secured none of the whiskey 
business. Now, however, the capacity 
of the companies that would pay more 
for it is entirely used up, partly due, of 
course, to the restrictions on reinsur- 
ance brought about by changed condi- 
tions, but chiefly due to the great in- 
crease in the value of whiskey. 


Increase Saloon Lines 


This increase in value is chiefly specu- 
lative. Because this is a speculative 
value, some underwriters feel a little bit 
skeptical regarding the line. There 
seems to be no moral hazard, however, 
(CONTINUED ON PAGE 15) 
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United States Branch Statement January 1, 1917 


Net Surplus above all Liabilities in the 





NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 





$9,186,914.00 


3,611,051.00 


puss FUNDS are held solely for the protection of 
policyholders and creditors in 
the United States 
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MUCH INTEREST IN 
WHISKY SITUATION 


Market Value of the Product Is 
Steadily Advancing Owing to 
Government Action — 


TENSION BEEN LESSENED 


Increase in the Federal Tax Will Ap- 
ply to Stocks in Bonded and 
Free Houses 


Louisville, Ky., Aug. 22—Whiskey 
insurance affairs in the Kentucky field 
have become less agitated, in spite of 
the announcement that Sept. 8 will 
mark the deadline for manufacture of 
the product. The market value of 
whisky is increasing steadily and prom- 
ises to continue to advance, while at the 
same time most of the large Kentucky 
distilleries are operating to capacity. 
This will, at best, result in a stock of 
whisky on hand by the date mentioned 


equal to only about a normal two years’ 
supply, according to estimates of com- 
petent distillers. Recent increases in 
price, it is estimated by Kentucky field 
men, have increased the usual volume 
of whisky business written by 100 per- 
cent and the end is not in sight. 


Tension Is Lessened 


The thing, however, that has removed 
the tension from .the whisky situation, 
so far as the insurance interests are 
concerned, is the prospect that the in- 
crease in the federal tax will be levied 
not only against stocks of whisky in 
the bonded warehouses, but also against 
whisky in the “free” warehouses and in 
the distributors’ places of business, 
stocks that are called “floor stocks” by 
the trade. This prospect has done away 
with the advantage that ordinarily 
would have been gained by paying the 
taxes and storage charges on the liquor 
in the bonded warehouses and remov- 
ing it, as is required by the government 
when the tax is paid to free warehouses. 
So, from the angle of the underwriter, 
the proposition will relate to rising 
whisky values in bonded warehouses. 


Have Trouble for Nothing 


The distillers and other owners of 
whisky which has been withdrawn from 
the bonded warehouses, to be stored 
elsewhere, under conditions more or 
less satisfactory to underwriters, will 
have had their pains and the cost of 
financing the withdrawals for nothing, 
if the increased federal tax is extended 
to cover floor stocks as well as stocks 
in the bonded warehouses. Millions of 
of dollars are said to have been used in 
financing the withdrawals already made. 
In this connection one Kentucky insur- 
ance authority this week called atten- 
tion to the fact that the whisky forms 
on bonded whisky describe the property 
as “whisky in bonded warehouse A” or 
in some such manner, so that the act 
of removing the liquor from the ware- 
house automomatically cancels this in- 


surance. 
Storage Charges 

Interest, however, attaches to insur- 
ance on storage charges which are col- 
lected by the distiller owning the ware- 
house. This distiller makes the whisky 
under government supervision, stores 
it under the same supervision, but usu- 
ally, although it is in his own ware- 
house, sells it before the government 
tax is paid, and it is left there to age, 
as the purchaser may desire, accumulat- 
ing storage charges. Occasionally the 
purchaser may be an_ irresponsible 


party and these charges, once the 
whisky has passed out of reach of the 
distiller, may be difficult or impossible 
to collect. 


Such losses, however, are 





of New York © 


FIRE RENT 


HOME OFFICE 
80 Maiden Lane, NEW YORK 


AUTOMOBILE 
USE AND OCCUPANCY 


TORNADO 
PROFITS 


PACIFIC COAST OFFICE 


Insurance Exchange Building, SAN FRANCISCO 


Continental Fire Insurance Company 


HENRY EVANS, President 


SPRINKLER LEAKAGE 
WAR RISK and EXPLOSION 


Always a leader among the big companies, it is now stronger than ever, as it has the Largest Capital and Largest Policyholders’ Surplus 
It has gained this position through 64 years of continuous square dealing with its agents and policyholders and constructive management 


CONTINENTAL COMMANDS CONFIDENCE 


WESTERN OFFICE 
332 So. La Salle St., CHICAGO. 














GIVES IMPORTANT HINTS 


ELEVATOR RULES ARE SEEN 


R. S. Danforth of Millers National Out- 
lines Principal Points in Grain 
Elevator Inspecting 





Ever since the conservation commit- 
tees in the various states started their 
inspecting campaign, field men of the 
stock companies have encountered dif- 
ficulty in properly inspecting country 
grain elevators. This particular class 
of business is largely controlled by the 
grain mutuals, and one or two stock 
companies and)as an inspection propo- 
sition, is almost entirely new to field 
men of stock companies, R. S. Dan- 
forth, manager of the inspection de- 
partment of the Millers National has 
compiled a few brief rules for country 
grain elevator inspections. He has 
emphasized the cardinal points to be 
watched in inspecting grain risks, and 
field men will find his outline of prac- 
tical value in inspecting this class of 


business. 
Outside Hazards 


Locomotive sparks on shingle roofs. 
Open foundations should be closed up. 
Refuse around buildings cleaned up. Grass 
and weeds cut for a distance of 10 feet. 
Replace broken window lights. Remove 
birds’ nests. Keep premises locked. 


Power Hazards 


Gasoline or Oil Engines. Proper clear- 
ance to exhaust pipes where passing 
through roof or ‘sides of power house. 
Supply tank to be detached 15 feet below 
greund. Storage tank detached 50 feet if 
above ground or 25 feet if buried. Prompt 
removal of oily waste. 

Electric Motor. All installations should 
comply with rules of Millers Mutual Fire 
Insurance Company’s’ Electrical Code. 
Brush motors are dangerous and should be 
enclosed. Induction motors safest. All 
motors properly fused. Current taken 
from trolley circuits prohibited unless mo- 
tor in fireproof room. 

Steam Power. Thirty inches clearance 
to boiler setting on sides. Four feet above. 
Setting to be in good shape. Cobs should 
be kept in standard cob room. At least 10 
inch clearance to metal stack. Fourteen 
inch clearance for breeching. 


Heat Hazards 


Stoves should have metal protection un- 
derneath and good clearance on _ sides. 
Brick chimneys should be built from 
ground up. Metal or tile chimneys pro- 


hibited. 
Operating Hazards 


No wooden or wood rim pulleys in ele- 
vator head or boot. All heads hoppered 
45 degrees to the down leg. Proper clear- 
ance to head shafting through head hous- 
ing. All bearings on machines and line 
shafting should be kept clean to avoid hot 
boxes. Feed mills and attrition mills 
should be protected by magnets in spouts 
ahead of mill. 


Protection and Care 


Water barrels and buckets on all floors. 
Premises kept as clean as possible. No 
smoking allowed. 








very small. Policies, however, relate 
to storage charges in bonded ware- 
houses and do not cover when the 
whisky is removed and stored in free 
warehouses. 7 

Difficulties resulting from reinsurance 
restrictions are involved in the situa- 
tion at present. There is one large 
Louisville warehouse, for instance, the 
contents of which are covered to the 
maximum of every company doing busi- 
ness in the state. 











THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $15,460,745.59, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 
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410 TONS OF GOLD #°8* 
nsurance Company4of 
NORTH AMERICA 


PHILADELPHIA 
THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY 
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LOCAL RISKS CONTROLLED OUTSIDE. 











WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 


IN YOUR FIELD, WRITE US_ABOUT THEM. 
IT IS WORTH TRYING 


IF THERE ARE ANY SUCH RISKS 
WE MAY BEABLE TO HELP YOU. 














INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburg 


FIRE AND TORNADO 


DEC. 31, 1916 
Capital - - - - - - -£$300,000.00 
Surplus to Policy Holders - 415,498.55 
Assets - - - - - - - 728,284.87 


Losses Paid to date - - - 6,464,905.01 








THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE and 
FARM RISKS 


A LIVE AGENCY COMPANY 








Cash Capital, $250,000 


ORGANIZED 1854 
The Mechanics ‘Sym Of Philadelphia 


JANUARY 1, 1917 


Net Surplus, $404,579.61 


Surplus to Policyholders, $654,579.61 





FIREMEN’S 
Cash Capital $1,250,000 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 
JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SECRETARY 
NEWARK, NEW JERSEY 





EASTERN DEPARTMENT Home OFFICE WESTERN DEPARTMENT 
D. H. DUNHAM, PRES. J. A. SNYDER, SEC’Y NEAL BASSETT, VICE-PRES. & MGR. 
JOHN KAY, VICE-PRES. PHILADELPHIA, 
A. H. HASSINGER, SEC’Y PENNA. W. T. BASSETT, ASST. MGR. 
NEWARK, N. J. CHICAGO, ILL. 
ORGANIZED 1855 


‘tomeany, OF NEWARK 


JANUARY 1, 1917 


Net Suplus $2,449,794.93 


Surplus to Policyholders, $3,699,794.93 


WESTERN DEPARTMENT 
NEAL BASSETT, 
VICE-PRES. & MGR. 

W. T. BASseTT. ASS’T. MGR. 

CHICAGO, ILLINOIS 
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CANTONMENT BUSINESS 


COMMENT ON CARRIERS’ RATE 





Some Managers Objected to the Charge 
for the Transportation End of 
Bargain 





There have been more or less marine 
or floater policies that have been writ- 
ten on war material intended for the 
different army cantonments at a rate 
of 95 cents which was too low, accord- 
ing to some officials, considering the 
$2.25 flat rate for builders risk at the 
cantonments. However, most of the 
companies took the 95-cent business 
covering the material from the time it 
left its shipping point to the canton- 
ment and until it was inspected and ac- 
cepted by the government. Then the 
material took the specific builder’s rate 
for that cantonment. 

The cantonment business was writ- 
ten by the companies, but it was not re- 
garded as the best, owing to the vast 
quantity of material that was spread 
around and the hasty construction. 
These cantonments had no fire protec- 
tion of any consequence and hence 
were subject to quite a loss. Fortu- 
nately there has been no fire so far that 
has spread in any of these cantonments 
and the work is now being rapidly com- 
pleted. 





iPr 


Stipulation as to 
Other Insurance 





In consideration of a igang of $39 
appellant issued to appellee a policy of 
insurance, insuring against loss by fire or 
lightning appellee’s chattel property con- 
sisting: Of furniture, clothing, pro- 
visions, and household goods of all kinds 
and character specifically described; (2) 
hay, grain, fodder, and seeds; (3) live 
stock; (4) farming implements. On Oct. 
29, 1911, the property insured was totally 
destroyed by fire. 

The following part of stipulation 8 of 
the policy is material to the questions 
presented for consideration: 

“This entire policy, unless otherwise 
provided by agreements indorsed hereon 
added hereto, shall be void if the insured 
now has or shall hereafter make or pro- 
cure any other contract of insurance, 
whether valid or not, on the property cov- 
ered in whole or in part by this policy,” 


ete. 

The insured on July 21, 1910, violated 
this stipulation by procuring additional 
insurance from the German Fire of Indi- 
ana, in the absence of an agreement au- 
— the same, as provided by- the 
policy. 

The Indiana supreme court decided in 
this case of Ohio Farmers versus Wil- 
liams, 112 Northeastern Reporter 556, the 
stipulations in fire insurance that the pol- 
icy shall be void if the insured has or 
procures any other contract of insurance 
are valid and reasonable, and, when they 
are violated, the insurer, when a loss oc- 
curs, may defend on the ground of breach 
of contract. A stipulation in a policy of 
fire insurance against procuring other in- 
surance does not render the policy void 
for its breach, but — voidable, at the 
election of the insu 

Where the inseres’s lHability attached 
upon execution of a policy, the return of 
the premium is not essential to the avoid- 
ance of liability thereon for insured’s 
breach of a stipulation. The action of a 
fire insurance company in denying liabil- 
ity on a policy because insured had ef- 
fected other insurance, contrary to his 
Stipulation, was not a “cancellation” of 
the policy, calling for a return of the 
pro rata share of the premium under its 
terms. Contracts of fire insurance are 
Strictly construed as against the insurer 
to prevent forfeiture, and to be construed 
in favor of the insured to effect the con- 
tract’s end—that of indemnity in case of 
loss.—Commercial West. 


Will Use New Schedule 


At a meeting of the Western Sprink- 
ler Leakage Conference Monday it 
was decided to proceed with the rerat- 
ing of states not under the new sched- 
ule which will result in a material re- 
duction in rates for manufacturing and 
Sole occupancy risk, as well as build- 
ing. The new schedule will also reduce 
rates for mercantile risks having stand- 
ard watch and for supervisory service, 
and increased risks not provided with 
some form of watch or alarm service. 











N STATEMENT JANUARY 1, 1917 
: Actual Mackat 
Val 
yU y ( ASSETS. ¥3* ., LIABILITIES 
Gov'm’nt and State B’ds and Stocks $ 928,032.50 | 1, ed P ; 
INS. CO. OF AMERICA Bonds and Stocks of Municipalities. .”2.179,621.99 Reserve .....---...- $4,960,301.86 
be were Stocks of a bilecs 1, 313. 787.00 | Losses in Course of 
NEW YORK Stocks of Railroads....... 325.6 55.00} Adjustment......... 803,365.81. 
eden Securities............ rar ad dies 
“One of the Giants’’ $10,296,599.82 | Liabilities..........  210,030,73 
Loans on Bonds and Mtg.$ 63,000.00 Capital Stock......... 1,000,000.00 
Western Department _| shin Bark contend 641-2738 mare 
CHICAGO other (ae = aber 144,639.07 aiid ‘pimaaiiedl amusienhaiats 
P. D. McGREGOR, ; Manager 1,853,248.15 | SSPE tee ond Capital and $5.176,14957 
A.R. MONROE, =- Assistant Manager | TOTAL ADMITTED ASSETS..... $12,149,847.97 | Net Surplus to Policy Holders....... 6,176,149.57 
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Changes in the Field 











Clem O. De Witt 
Clem O. De Witt of Baltimore, Md., 
special agent of the Svea, who recently 
had Michigan added to his field, will 
also take charge of Missouri and Ne- 
braska, 





E. F. Richards 

Edward F. Richards, of Detroit, 
Michigan, state agent of the Western 
and British America, has resigned to 
become Michigan state agent of the 
German American and German Alli- 
ance, taking his new position Sept. 
15. Mr. Richards is one of the com- 
petent men of the Michigan field who 
is highly regarded by all who know 
him. The German American had not 
filled the vacancy caused by the death 
of State Agent W. C. Fowler, desir- 
ing to get the right kind of a man 
for the job. 


F. R. Sherman and C. H. Dachenbach 


Francis R. Sherman and Clement H. 
Dachenbach have been appointed spe- 
cial agents of the Home in Iowa, as- 
sisting State Agent O. J. Davis. They 
succeed O. W. Follett and E. A. Davis, 
and will make their headquarters in the 
Manhattan building, Des Moines. 


Herbert H. Sharpe 


Herbert H. Sharpe, with the Ohio In- 
spection Bureau, has been appointed 
special agent of the Continental in 
western Ohio with headquarters at 
Lima. He will assist State Agent Mar- 
tin. 





Ask for Receivers 

Frankfort, Ky., Aug. 22—Suits have 
been filed here by Commissioner C. F 
Thomas against the Anchor & Lincoln 
Fire of Louisville, asking for appoint- 
ment of receivers for both companies. 
These are both cooperative assessment 
concerns which the commissioner al- 
leges had not made assessments to 
cover accrued liabilities, but in  in- 
stances charged annual premiums like 
stock companies. 


Department Moves to New York 


New York, Aug. 22—The New Eng- 
land department of the Pennsylvania is 
to be moved to the head office of the 
North British in New York. The North 
British interests are gradually being 
centralized in this city. 


EXAMINER 
Employed by one of the 


large Union companies 
desires to make change. 
Seventeen years field andoffice 
experience. Best recommen- 


dations. Address 8'7-U, 


care The National Underwriter. 








Concrete Grain 
Tanks Inspected 








tanks of the A. Waller & Co. eleva- 

tor at Henderson, Ky., disclosed a 
number of points of difference as to 
damage done, when compared to the 
results of the fire on the tanks of the 
Kentucky Public Elevator Company, at 
Louisville. This fire also goes to indi- 
cate that the rate of 14 cents, at which 
the insurance on the bins was written, 
is too low unless there is added pro- 
tection against fire. The insurance on 
the battery of tanks at the Waller plant 
was $25,000 and the loss will be about 
$10,000. 


[ "tanks of the of the concrete grain 


* *k * 


There are eighteen of these tanks, set 
in three rows of six each. Instead of 
presenting a broadside to the fire, as 
in the case of the Louisville plant, one 


-end of the battery was directly ex- 


posed, this being three tanks. As in 
the case of the Louisville fire the outer 





surfaces were badly spalled, while the 
wooden, roofed bridge connecting the 
tanks to the elevator plant, in burning 
caused considerable damage to the in- 
sides of the tanks, as well as the ex- 
terior, perhaps six tanks being so dam- 
aged. There was a_ seventeen-foot 
space between the elevator and the 
tanks at Henderson and fifty feet in the 
case of the Louisville fire. The over- 
head bridge was sprinklered, but burned 
rapidly when the sprinkler system 
failed to work. 
* * 

There was no grain at all in the first 
three tanks, the only ones on which 
contents insurance was carried, so this 
fire will yield no data as to the amount 
of protection the concrete construction 
would give to contents. A curious cir- 
cumstance in the comparison of the 
Henderson and the Louisville elevator 
fires is that the salvage on the grain at 
the Louisville fire took advantage of a 
rising market, which was at its crest 
when the Henderson fire occurred. The 
bottom dropped out of the grain mar- 
ket immediately after the Henderson 
fire. This salvage is being handled sat- 
isfactorily by the Underwriters Sal- 
vage Company. 
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CRITICISM IS HEARD 


COMMENT ON WISCONSIN PLAN 





Companies Taking the State Fire Fund 
Business as Reinsurance Defend 
Their Action 





There has been much comment on 
the reinsurance on part of the state of 
Wisconsin of considerable of its busi- 
ness in the “State Fire Insurance Fund” 
in stock companies. Heretofore the 
state carried all its insurance in its state 
fund, but the last legislature amended 
the law so that it could reinsure all 
values of a single risk over $100,000. 
Commissioner Cleary decided, there- 
fore, to seek this reinsurance and a 
schedule was made up including the 
state properties except the state capi- 
tol building. The law provides that the 
rate on state business shall be 75 per- 
cent of the regular tariff rate. The re- 
insurance was arranged for by J. R. 
Hobbins, the Madison local agent. 


Taken by Regular Companies 


The reinsurance was taken by high 
grade agency companies and this action 
has drawn out the fire of a number of 
competitors on the ground that stock 
agency companies were stultifying 
themselves in thus assisting a state in- 
surance scheme whose principle is di- 
rectly opposite to underwriting by pri- 
vate companies. The objectors con- 
tend that these companies deserve se- 
vere criticism for entering into this ar- 
rangement as the “State Insurance 
Fund” should have been allowed to 
work out its own salvation without the 
succor of regular companies. Further- 
more the opponents claims that these 
companies were antagonizing local 
agents by taking this business as they 
secured no commission on it and it 
simply encouraged the state to continue 
with its present plan. 


Defense of the Companies 


The companies that accepted the 
busifiess say that there has been no at- 
tempt to handle this class other than on 
a regular business basis. They declare 
that they are not cooperating with the 
“State Insurance Fund” and are in no 
way attacking the local agents. These 
companies say they are operating in 
Wiseonsin on sufferance. They are 
there to comply with the conditions of 
the state and go as far as they can in 
meeting its requests. The state officials, 
they hold, desired reinsurance on state 
risks. It is regarded as desirable busi- 
ness which companies would pay 25 per- 
cent commission to obtain if it came 
through agency channels. The 25 per- 
cent reduction from the rate makes the 
business net to the companies the same 
as if received from local agents. The 
companies regard these risks as good 
business. 

The state capitol which was elim- 
inated from the schedule was objected 
to and the state will carry that entire 
in its own fund. The companies carry- 
ing these risks say that by meeting the 
request of the state they believe it is 
only. a question of time when the law 
will. be repealed, inasmuch as it will be 
shown that regular companies are 
carrying most of the risk anyhow. 





‘Losses of the Week 


hs 











gs, Mich—Fire caused $4,000 
damage at the Crystal creamery. The wa- 
ter pressure was so low at first that the 
streams when turned on hardly reached 
the eaves of the building. 


Linton, N. D., Aug. 14.—A total loss was 
sustained by Kremner Bros. and Lipp 
when fire destroyed their general store. 


Louisville, Ky., Aug. 19—Damage esti- 
mated up to $125,000 was caused by fire 
of undetermined origin in the basement 
of the engraving plant of Harcourt & Co., 
Bullitt and Main _ streets, Louisville. 
Losses to Harcourt & Co. and the Barret 
estaté, owners of the building, were $100,- 
000, evenly divided. Damage to the stock 


of the Louisville Wallpaper Company, ad- 
joining, will reach about $25,000. Losses 
are said to be covered by insurance. 
* * oa 
Galesburg, Ill., Aug. 16—There is a 10 
percent loss to the Holmes building, 148 
E. Main street, due to faulty electric wir- 


ing. Insurance: 

BG Pawl 660.4% $3,000 Nat’l Ct.’..... $2,000 
Mercantile ... 2,000 Home ........ ,00€ 
Automobile 2,000 Brit. Amer. ... 5,000 
eaertiora. ....4 000 N. W. F. & M.. 1,000 
Scot. U. & N.. 2,000 Agricultural .. 1,500 
L. & L. & G... 5,000 Girard ....... 1,500 
Prov. Wash.... 5,000 


Round Lake, Ill., Aug. 19.—Fire, which 
apparently started in several places at 
once, destroyed the ice houses of Armour 
and Company at Round Lake, Ill., causing 
a loss estimated at $200,000. The specific 
ice loss was $40,000. 2s 


Vandalia, Mont., Aug. 15.—A total loss 
was sustained by Mogaard Bros. on their 
hardware store and contents located in 
block 1, insurance: 

. ere $2,000 Germania .. 
2,000 


ee eeeeee . 


* 
Portsmouth, Ohio, Aug. 16.—Fire start- 
ed by back firing engines in testing room 
caused a $35,000 loss to the Reliable En- 
gine Company, insurance: 
L. & L. & G..$45,000 Norwich Un.$ 5,000 
EeIID, 3 <> 615.5 43,000 Hartford - 12,000 
Northern 5,000 . ni 


Toledo, Ohio, Aug. 15.—A 40 percent 
loss was sustained by Herman Michael 
when fire of unknown origin destroyed 
horses, vehicles, feed, etc., in his barn 232- 
236 Vine Ct., insurance. 
$1,000 Amer. Cent...$1,000 
- 2,000 N. B. & M.... 1,000 
Ins. Co. N. A.. 3,000 

* 2 6 
Blanchardville, Wis., Aug. 15—Fire of 
unknown origin caused a total loss to the 
Durkin Cheese Co., insurance: 
American N.J.$1,000 Fid. Phenix. .$1,000 
Westchester . 1,000 Hanover 3,00 
Security 00 ‘ 


Cleveland, Ohio, Aug. 16.—Fire of un- 
known origin caused a $3,800 loss to the 
Cleveland Rule Co., 2190 West 59th street, 


destroying machinery and stock, insur- 
ance: 

Continental ..$1,800 Hanover ..... $1,000 
N. J. Ue 0 


- 1,00 
* 


Duluth, Minn., Aug. 18.—Fire of un- 
known origin caused a total loss to the 
Woodruff Lumber Co., insurance: 

L. & L. & G..$2,500 National Ct. .$3,000 
a s ~ 

Springfield, Tll., Aug. 17.—Fire, which 
was started by a workman’s soldering 
torch, caused a $400,000 loss to the Ill. 
State Board of Agriculture by destroying 
the dome building, insurance: 


Com’! Un....$25,000 Hartford ....$14,000 
UOON - 54:50:60 5,000 National Ct.. 25,000 
Pe ts cee 5,000 Buf. Amer... 10,000 
N. J. Fire 10,000 L.& L. & G. 52,500 
Northern 10,00 


* 
Rice Lake, Wis., Aug. 15.—The Inderied- 
en Canning Co., sustained a $4,000 loss 
through fire of unknown origin, insurance: 


Hartford ...$16,000 Phoenix ....$ 4,700 

Springfield .. 2,500 Connecticut . 5,700 

Ul Fh 5590.0 5,500 Franklin . 4,500 

Westchester 5,000 AVIAB.. ...5.5 5,000 
s + ” 


Charlevoix, Mich., Aug. 18.—Fire of un- 
unknown origin caused a total loss to the 
the school buildings of district No. 1, be- 
tween Mason and Clinton streets, insur- 
ance: 


Security ..... $3,500 Firemen’s ...$3,000 
American .... 5,000 National Ct... 3,000 
Germania .... 


2,500 
> * *& 


Tyler, Tex., Aug. 16—Fire of unknown 
origin destroyed mercantile stock stored 
in warehouse on West Line street, owned 
by R. E. Bryan, insurance: 

Nat. Ben Frk.$1,000 National Ct...$1,500 
M 


Allemannia 1,000 Merc, F. . 2,000 

Scot. U. N.... 1,000 New Hamp... 1,000 

Springfield .. 2,000 Northern Eng. 3,500 
* * + 

Ft. Wayne, Ind., Aug. 14.—Fire caused 


by defective wiring destroyed the estab- 
lishment of the San Building Co., corner 
of Calhoun and Washington streets, insur- 


ance: 

Citizens Mo..$5,000 Franklin ....$5,000 
Hanover ..... 5,0 Springfield - 8,000 
N. B. & M s B00: AvtGR i... ces 2,5 


sae oe ,500 

National Ct.. 2,500 Mich. F. & M. 2,500 

Cent. Mfg. M.. 2,500 Queen 0 
ae es 

Panola, Ill—The F. S. Larison grain 

elevator burned here, the loss being total. 

The Millers National carried $10,000 on 
the risk. ‘ 2 


* 
Muscatine, Ia., Aug. 21—The Ziégler 
Canning Company was destroyed by fire 





with a loss estimated at $150,000.  One- 
| fourth of the product had been ordered for 
army consumption. at 
ad 

Orient, Ia., Aug. 21—The Sumner-White 
grain elevator was almost entirely de- 
stroyed by fire with a loss of $10,000. This 
included serious damage to hay, wheat 
and oats which had been stored. Sparks 
from a locomotive started the blaze. 


Ardmore, Okla., Aug. 18—A 55,000-bar- 
rel oil tank on the Magnolia Company 
farm in section 4, near the town of Wirt, 
was struck by lightning. last night and 
the resulting fire will cause a loss esti- 
mated at $90,000. 


. .$2,000° 








Automatic Fire Sprinklers 


(PARTICIPATING PLAN) 


108 South La Salle St. - Franklin 4572 
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Chicago Bonding @ Surety Company 
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Admitted Assets 
$1,801,040.80 


Capital 
$500,000.00 


Net Surplus 
$296,048.32 


O. F. ROBERTS, Sec’y and Gen. Mgr. 


| Home Office:--CHICAGO, ILL. 
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. the rules mandatory. The agents made 





COMPLICATED QUESTIONS 


——_ 


SUSPENDS BOOK OF RULES 





Wisconsin Agents Making Vigorous 
Protest at Hearing Before 
Commissioner 





Madison, Wis., Aug. 21—Because of 
the complicated questions that arose at 
the hearing on complaint of the local 
fire insurance agents against the rules 
promulgated by the Wisconsin Inspec- 
tion Bureau, further hearings on the 
matter will be necessary. At an ad- 
journed hearing before the commis- 
sioner, Aug. 17, agents from various 
points in Wisconsin appeared. After 
an all day hearing it was further ad- 
journed, subject to notice from the de- 
partment. 

The book of rules providing for cer- 
tain practices in reference to riders, 
privileges, etc., was-issued as an ad- 
visory publication Jan. 1, 1917, before 
the advent of the rate regulation law. 
Since July 9, the date the law went into 
effect, the book, with some changes, 
was filed with the department, making 


objection to these rules, and filed a 
complaint with the department for a 
hearing. 

Specific Objections Entered 


Before the hearing adjourned the 
agents’ committee had entered specific 
objection to the following rules and 
regulations: alteration and repair per- 
mits, automobile and gasoline permits, 
term rules, cease operation permits, ex- 
posure rules, floaters, general cover 
contracts, fuel oil permits, gasoline 
lighting systems, kerosene and gunpow- 
der permits, maximum and minimum 
policy charges, night work permits, 
blanket forms and objections to pro rata 
clauses, coinsurance on tornado poli- 
cies, vacancy and unoccupancy permits, 
and rules relating to refunds and addi- 
tions. 

The commissioner has suspended the 
operation of the book of rules pending 
the completion of the hearing. Man- 
ager J. V. Parker of the Western Ac- 
tuarial Bureau, Chicago, and Clem E. 
Wheeler of the Wisconsin Inspection 
Bureau represented the companies. 


Case Is Unique 


The case is unique in that the dispute 
is between the fire insurance compa- 
nies and their own representatives in 
Wisconsin. The insurance department, 
with certain restrictions, had permitted 
the Wisconsin Inspection Bureau to 
file rules and conditions to govern the 
practice of Wisconsin agents subject 
to revision of the rules upon complaint, 
or upon motion of the department. It 
was thought that there would be com- 
plaints from time to time by the va- 
rious assured, but the application of 
the agents came as a surprise. 


Saunders Is Nominated 


John R. Saunders of Saluda, Va., was 
recently nominated for attorney general 
of Virginia on the democratic ticket. Mr. 
Saunders, in addition to ae a lawyer 
of note, is the head of a local agency at 
Saluda and is widely known especially 
among the fire agents of the state. His 
nomination is virtually equivalent to elec- 
tion. In anticipation of this he has al- 
ready resigned his seat in the state senate. 


Metal Smokestacks 


The importance of considering metal 
smokestacks in writing tornado use and 
occupancy policies, which are now becom- 
ing quite common in the west, is again 
emphasized by conditions prevailing in a 
northern Indiana town. The local electric 
light plant has been out of service, fol- 
lowing the blowing down of two smoke- 
stacks, for over thirty days, with every 
prospect of waiting sixty or ninety days 
more for delivery. 

In the meantime, use of current from 
trolley wires for power in some of the 
smaller manufacturing plants has just 
brought the fire insurance companies sev- 
eral thousand dollars in claims, against 
which they have no defense excepting pos- 
sibly increase of hazard, which in these 
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The Phoenix has established a special brand of modern service for its Agents. Its Offices are equipped with 
expert men who are specialists. Agents should control all the by-products of their Fire Insurance lines. 
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HAIL LOSSES LIGHTER 


SEASON IS NOW ABOUT OVER 





Volume Not as Large This Year— 
States Where the Losses Have 
Occurred 





As the hail season draws to a close, 
it is apparent that this year’s hail losses 
will be much lighter than those of 
1916. In the first place, the volume 
of hail business written this year does 
not compare with that of 1916, as many 
companies ceased writing the line and 
it was not as actively solicited as a 
year ago. At the beginning of the 
season in many localities the crops did 
not look particularly good, and agents 
hesitated to solicit hail business where 
there seemed to be a chance of crop 
failure. A large number of mutuals 
failed last year and they also were 
‘out of the running for business this 
spring. 

The uncertainty of the hail business 
makes it difficult to forecast with any 
degree of accuracy what the experi- 
ence will be for the remainder of the 
season, but the results up to the pres- 
ent time form a fairly good basis for 
prognostication. 


Where Losses Were 


Oklahoma and Texas have had sev- 
eral bad hail losses, but companies operat- 
ing in these states will show a profit. 
In Missouri the principal hail losses 
have been on tobacco. Nebraska, the 
only state in which hail writing com- 
panies made any money last year, will 
apparently show about the same rec- 
ord for this year as last. With the 
exception of the northern counties of 
Minnesota and South Dakota, these two 
states will have a good loss record. 

Montana is experiencing the best 
year in the history of the state as 
regards losses. The crop there has 
been fine and the state will show up 
very favorably as regards hail busi- 
ness. While North Dakota has had 
some losses in various parts of the 
state, its records also will not be as 
bad as it appeared it would at the be- 
ginning of the season. 


Kansas Profitable 


While Kansas has had many severe 
storms, they have occurred principally 
in sections of the state where little 
hail business was written, and as a 
result Kansas will show a profit to 
the hail companies. Losses in New 
Mexico have been rather severe. In 
Colorado the loss record has been good, 
but the season is late in that state and 
{ there is ample time for the profits that 
have been made so far to be wiped 
out. 

Fewer Adjusters Used 

An idea of the difference in volume 
of business this year may be gained 
from the fact that the Western Ad- 
justment Co. has only 100 hail ad- 
justers in the field this year, compared 
with 250 in 1916. The Western Ad- 
justment is handling its hail losses in 
a much more satisfactory manner this 
year than last, as its organization has 
been largely perfected and seven hail 
branch’ offices have been established. 
Two of these were installed this year, 
one at Fargo and the other at Great 
Falls, Mont. 

The Western Adjustment finds that 





technical matters is_always hard to dem- 
onstrate.—Journal of Commerce. 


4 it recruits its most successful men from 


the ranks of salesmen and solicitors, 
men who have been in the past in 
constant contact with the public, and 
managers of grain elevators and others 
who have had grain experience. 


Farmers Best Adjusters 


Generally speaking, it is found that 
a farmer’s son with the proper amount 
of energy will make the best hail ad- 
juster for the reason that his practical 
experience on the farm is of great 
value to him in dealing with farmers 
on losses. 

It would appear as if the two com- 
panies which issued the crop guarantee 
policy stand to lose money on this 
proposition. The National Union and 
the Bankers of Montana wrote quite a 
volume of business on this contract 
in the northwest. This policy guar- 
antees a crop amounting to $7-an acre. 
Large sections of the wheat crop have 


Dakota and northern South Dakota, 
and on hundreds of acres a total loss 
will have to be paid. 


No New Experience 


Hail underwriters regret that the ex- 
perience of this year has added noth- 
ing that will enable them to more 
intelligently underwrite hail business. 
The fact that losses have been lighter 
particularly in Kansas, is of no credit 
to hail underwriters, as the storms hap- 
pened to strike where, because of poor 
crop conditions, little real soliciting 
had been done, and consequently only 
a small volume of business was on the 
books. Hail writing companies pre- 
dict that this year’s record will give 
an impetus to the business and a much 
larger volume of hail business will 
be written next year. 


Will Increase Its Capital 


The Old Colony directors have voted 
to recommend to stockholders that cap- 
ital be increased from $400,000 to $600,- 
000, the stock to be sold at $200 a 
share. The Old Colony is one of the 
most stable institutions in the coun- 
try and is gradually increasing its 
strength. 


dried up this year, particularly in North - 


DISCUSS RATING PLAN 





SOME COMMENT BY BURGSTER 





Minnesota Man Gives Views on Use 
and Occupancy Schedule and 
Its Application 





The August issue of Fire Protection 
contains the first of two articles on 
“Use and Occupancy” rating, by Nathan 
G. Burgster, well known Minnesota 
rater. In the August number Mr. Burg- 
ster outlines the factors which must be 
considered to arrive at a correct U. 
and O. rate. These are set forth as: 
idle periods, kind of goods manufac- 
tured or sold, whether staple or not, 
steady or variable market, permanency 
of the business, unusual processes, lia- 
bility of a shutdown from a small fire 
which might destroy a small but essen- 
tial part of the plant, classification of 
the plant as one U. & O. risk, irre- 
spective of fire cutoffs; length of time 
necessary to replace buildings, special 
or imported machinery, royalties on 
same or on other machinery, inherent 
fire hazard of the machines themselves 
and their susceptibility to damage, 
length of time necessary to replace ma- 
chinery, kind and source of power, ease 
of obtaining raw stock, heat and refrig- 
eration; valued or nonvalued cover, 
method of figuring future profits by 
past experience, labor conditions. 


Net Coinsurance Rates Criticized 


The use of the net coinsurance rates 
as a basis for U. & O. rate is criticized 
because building combustibility has 
little to do in determining the damage 
which may result by interruption to 
business. Thus it is clear that a frame 
building may be replaced sooner than a 
brick or fire resistive structure when 
the damage by fire in each case is com- 
plete. From this viewpoint, the U. & 
O. rate would entirely fail as a meas- 
ure of the hazard of the risk. Other 
interesting points to be considered are 
set forth in the discussion which will 
be concluded in the September number. 
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SPRINGFIELD, MASS. 


‘WESTERN DEPT. CHICAGO. AF DEAN Mer, 


The SPRINGFIELD is an American institution, born about seventy 
years ago in the Old Bay State—a land of stable institutions and heroic 
deeds—a land thickly strewn with monuments commemorating the most 
stirring events in American history—the home of Faneuil Hall, the old South 
Church, Bunker Hill, the Washington Elm, Lexington and Concord. 


The SPRINGFIELD has consistently adhered to sound practice, ana 
has avoided unsafe and sensational methods and dangerous lines in conflagra- 
tion centers. It has promptly paid its obligations in every great conflagration. 
Its assets are invested in the choicest American securities, and its policy 
contracts are as safe as they can be made by human prudence and foresight. 


The SPRINGFIELD Specializes in Writing 
Explosion and Automobile Insurance 


A. F.DEAN, Manager Western Department, CHICAGO, ILL. 








6 


THE NATIONAL UNDERWRITER 


August 23, 1917 








AS VIEWED FROM CHICAGO 


HAIL BUSINESS THIS YEAR 


Hail writing companies will not make 
as much profit this year as they antici- 
pated a few weeks ago, owing to the 
heavy storms in North Dakota and 
Montana, injuring the wheat consider- 
ably, and several storms in Nebraska 
that have riddled the corn crop. The 
companies came out fairly~ well on 
wheat in Nebraska. Colorado made a 
profit for the first time in five years. 
Kansas broke about even, but Okla- 
homa and Texas will not show big 
profit. South Dakota has been fair and 
there is not much complaint of Minne- 
sota. 

One or two companies wrote heavily 
on hail insurance on corn, did not dis- 
criminate as to profitable and unprofit- 
able localities in Kansas, and thus were 
hit pretty hard. Their loss ratios run 
up above 80. percent. Some of these 
companies paid more than 15 percent 
commission and hence have not been 
able to save much on the acquisition 
cost end. It would not be surprising, 
therefore, to find that two or three 
more companies will leave the hail field 
at the close of this season. 

* * * 
DEMAND FROM FARMERS 


The farm writing companies say that 
each day is bringing in more and more 
applications for specific insurance on 
grain that the farmers are holding. Of 
course this is short term business, but 
it is good while it lasts. Grain in any 
volume now has much value and while 
heretofore farmers allowed their regu- 
lar insurance to cover their grain, they 
find it is not sufficient. Hence they are 
taking out specific insurance to cover it. 

x ok x 
ARMOUR’S ICE FIRE 


Fire destroyed the ice-house plant of 
Armour & Co., at Rourid Lake, near 
Libertyville, Ill., early Sunday morning. 
It had about 50,000 tons of ice on hand, 
which were destroyed and the equip- 
ment also was wiped out. This has 
been the first large ice-house loss in 
the central west for some time. While 
the companies in the past have had a 
very poor experience on ice-houses, yet 
during the last five or six years, the 
tide seems to have turned and ice- 
house business is more desirable 
However, companies say that the ice- 
houses of the packers are not sat- 
isfactory. Ice men have been keeping 
their houses in better shape and they 
have been more carefully guarded. The 
Armour plant was placed by Johnson 
& Higgins’ New York office. 


*x* * x 
BUREAU’S SEMI-ANNUAL MEETING 
The semi-annual meeting of the 
Western Insurance Bureau will be held 
Oct. 9 at Briar Cliff Manor, New York, 
up on the Hudson river, which was 
the meeting place last year. 


POSITION WANTED — Cook County 
Special Agent and Fire Protection Engineer 
desires similar position with bigger future. 
Formerly with Chicago Board of Under- 
writers, and at present with large local 
agency. Familiar with Dean Schedule. 
Address 86-T, care The National Under- 


writer. 


ADJUSTER WANTED 
WANTED—Adjuster of fire and auto- 
mobile ldsses for northwestern field. Must 
be competent and possess thorough knowl- 
edge of accounting. A desirable connec- 
tion awaits the right kind of a man. 
Address 84-R, care The National Under- 
writer, giving age, experience and refer- 
ences. 
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123 William Street, NEW YORK 
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Pacific Coast Department 


334 Pine St., San Francisco 
EDW. PARRISH, Manager 


FIRE SPRINKLER 
TORNADO EXPLOSION — 
AUTOMOBILE FULL WAR COVER 
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CHICAGO AND SUBURBAN 


WESTERN UNION PROGRAM 

The committee on order of business 
of the Western Union for the Septem- 
ber meeting in Boston has made its re- 
port. Outside of the usual routine 
business and reports of standing commit- 
tees, special committees have been ap- 
pointed to make reports, they being: 
“Advertising and Supplies,” J. C. Cor- 
bet, Northern of London, chairman; 
“Duplication of Policy Contracts,” J. O. 
Dye, Rochester German Underwriters, 
chairman; “Binders and Returned Polli- 
cies,” P. D. McGregor, Queen, chair- 











man; “Duplication of Association 
Work,” J. W. Cochran, Fire Associa- 
tion, chairman; “Onorous Require- 


ments of Insurance Departments,” C. 


A. Ludlum, Home, chairman. George 
W. Law of the Royal is chairman of 
the committee on nominations and J. 
Frank Edmonds of the Commercial 
Union is chairman of the ‘committee 
on location of the next meeting. 

* *k * 


CHICAGO PREMIUM RETURNS 


The following are additional Chicago 
premium returns as filed with the city 
collector for the year ending Aug. 21, 
as compared with those of the previous 
year: 


1917 1916 
Amer. Druggist ....... $ 18,294 $ 16,708 
American N, J......... 215,836 198,891 
ee aaa 46,03 41,069 
Commonwealth ........ 49,501 44,743 
CSE Uae 87,980 85,440 
Hamburg Bremen ..... 1,10 50,977 
TmMperigl TING; ..00:.00+0« 13,38 10,888 
Law Union & R........ 31,981 28,533 
Phoenix Eng. .......0. 175,012 172,420 
oe err 249,097 0,11 
* * * 


George S. Middleton, manager of the 
plate glass and burglary department for 
Marsh & McLennan in Chicago, has been 
accepted for the second officers’ reserve 
corps at Ft. Sheridan, I11. 

cs * * 

BR. D. Hobbs, connected with the West- 
ern Actuarial Bureau, Chicago, is one of 
the men who has been drafted and expects 
to be called out on Sept. 5. 





May Return to Field 


U. S. Collins, who formerly trav- 
eled for the Commerce of Albany in 
Ohio, Michigan and Indiana, since 
leaving the field last April has been 
selling compressed air tanks. Mr. Col- 
lins may return in a short time to 
field work, as he has spent almost 
all his life in insurance. 


The Norwich Union has appointed H. K. 
Fowler of New York City as its marine 
manager. 


AME van LIABILITY 





~ SPECIALISTS In MONTHLY ET MENT 
Accident and Health Insurance 


AGENTS WANTED 


W. R. SANDERS, SECRETARY 
SECOND NATL BANK BLDG., CINCINNATI, O. 
$100,000.00 INSURANCE DEPT, DEPOSIT 
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RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


Certified Appraisals of Specials 
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Twin City Fire Insurance Company 


MINNEAPOLIS 
Capital $500,000 








Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 


RE-INSURANCE CONTRACTS DRAWN AND PLACED. 


LINES anp YOUR BUSINESS SOLICITED ; PROMPT ATTENTION 


FLOATERS. rescence cee THOMPSON 


Chicago, Ill. 











change, 
—————— 


FIRE AND MARINE 
INSURANCE—ALL LINES 








The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 


Cash Capital - - _ - $1,000,000.00 
Assets - - - = - 2,748,832.19 
Liabilities (Except Capital) - = 1,039,977.81 
Surplus to Policyholders - ~ 1,708,854.38 





AFFILIATED WITH 


4ETNA LIFE INSURANCE COMPANY 
THE AETNA CASUALTY & SURETY COMPANY 
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PREVENTION EXHIBITS 


INTERESTING PLAN SHOWN 





Newark, N. J., Arranged a Complete 
and Comprehensive Display That 
Can Be Used as Model 





An educational method which has 
gained the favor of fire prevention ad- 
vocates in recent years is the fire pre- 
vention exhibit. As committees every- 
where are considering the plans for 
bringing the subject of fire protection 
and fire prevention to the attention of 
the people on fire prevention day, Oct. 
9, a page article in the August issue of 
Fire Protection, describing in detail 
the fire prevention exhibit prepared and 
displayed last year by the city of New- 
ark, N. J., becomes doubly interesting. 

The exhibit was prepared under the 
direction of T. Alfred Gasser, chief in- 
spector of combustibles and fire risks 
of Newark. It was intended that the 
exhibit should be open for one day only, 
but it was such a complete and com- 
prehensive display, and it aroused so 
much interest, that the Newark board 
of education asked that the exhibit be 
maintained for at least a week, so that 
all the school children in the city might 
see it. What was shown in this ex- 
hibit, how it was arranged, and what 
hazards and remedies were brought be- 
fore the people, is clearly told in the 
Fire Protection article. 





News of the Mutuals 








Federation Incorporating 


There will be a meeting of the executive 
committee of the National Association of 
Mutual Insurance Companies in Chicago 
on Friday, Sept. 14. At this time final 
arrangements for the annual meeting at 
—- City, Oct. 16-17-18-19, will be 
made. 

The Federation of Mutual Insurance 
Companies, which consists of the special- 
izing fire companies in the National Asso- 
ciation, has been incorporated. The Fed- 
eration of Mutual Casualty Companies, 
which has been connected with the Na- 
tional Association, but has maintained a 
separate existence for some time, will 
likewise incorporate in the near future. 
Later on these two federations will co- 
operate on the establishment of headquar- 
ters, probably at Chicago, and the em- 
ployment of a manager and counsel. 

* ok a 


Plan of National Mutual 


_The National Mutual Reinsurance Asso- 
ciation of Mason City, Ia. has been 
organized and licensed by the Iowa depart- 
ment. It will do only a reinsurance busi- 
ness, its excess losses of over 54 percent 
are covered by a contract with the Mill 
Owners Mutual of Des Moines. At present 
the National Mutual is reinsuring only the 
Citizens Fund Mutual of Iowa and the 
Citizens Fund Mutual of Red Wing, Minn. 
The company announces that it will re- 
insure risks for other companies located 
in towns organized by the Property Own- 
ers Federation. K. Neutson is president 
of the National Mutual Reinsurance. Earl 
J. Neutson is secretary. 

* oe * 


Commissioner in Charge 


The Badger Limited Mutual Cyclone, 
Waterloo, Wis., has been taken in charge 
by the Wisconsin department and policy- 
holders have been notified that its affairs 
will be closed. It is stated that the exam- 
ination of the books shows a deficit of 
$1,782 in the assets. An assessment has 
been levied to cover the deficit and policy- 
holders ordered to forward the amounts 


oo to the insurance department at Madi- 





J. V. Richards of Nashville, Tenn., state 
agent of the Connecticut Fire, is spend- 
ing his vacation at Atlantic City. 





Underwriters’ 
Service Department 








DRY TERRITORY 


Twenty-one of the forty-eight states 
in the union are now dry. Of these 
eleven have been dry since 1914. South 
Dakota went dry on July 1, of this year. 
Six other states have voted dry and the 
law will be in effect in these by Dec. 31, 


1918. The list of states now dry fol- 
lows: 

Alabama North Carolina 
Arizona North Dakota 
Arkansas Oklahoma 
Colorado Oregon 
Georgia South Carolina 
Idaho South Dakota 
Iowa Tennessee 
Kansas Virginia 

Maine Washington 
Mississippi West Virginia 
Nebraska 


Two more states will go dry in 1917, 
Utah on Aug. 1, and the District of Co- 
lumbia on Nov. 1. Four states will go 
dry in 1918: Alaska on Jan. 1, Indiana 
on April 2, Michigan on April 30, Mon- 
tana on Dec. 31. Iowa, Ohio and New 
Mexico will vote on prohibition in 1917 
and Minnesota, Missouri, Wyoming and 
Florida will vote on this question in 
1918. Nevada and New Jersey are the 
only two states in which no local op- 
tion laws are in force and therefore are 
entirely wet. : 

Many states while not known as dry 
states, have in fact more counties dry 
than wet, having been so voted by local 
option. There are 2,047 dry counties in 
the United States. Below is given a 
list of the states other than the dry 
states, which have dry counties and the 
number of dry counties in each: 


California ...... ‘2 Montana....... a 
Delaware New Hampshire. 
Florida ......... 44 New Mexico..... 
Illinois ......... 54 New York....... 
Oe = CC eae 
Kentucky ......106 Pennsylvania ... 
Louisiana ...... 30 Texas ..........1 
Maryland ...... 14 Utah...... 
Massachusetts .. 3 Vermont ... 
Michigan ....... 44 Wisconsin ...... 
Minnesota ...... 54 Wyoming ...... 
Missouri ....... 81 


ry 





no00 
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FIRE-FIGHTING DOG 


One can never tell the tendencies that 
are going to develop in the small boy and 
the dog. Take the small boy—but that’s 
another story; this has to do with the dog. 

Commissioner Young of North Carolina 
tells the following story of the dog: 

“It is very interesting to note how the 
soldiers in the trenches in France are rely- 
ing upon and helped by their dogs. They 
are said to be invaluable in notifying them 
of any approach of the enemy. I am es- 
recially gratified to note how the intelli- 
gence of a dog has caused him to take up 
fire prevention. The proprietor of a hotel 
in eastern Carolina owns a terrier that is 
terribly in earnest in fire prevention. If 
any person drops a match the dog will 
immediately jump on it, bites and shakes 
it until it is entirely out. He is frequently 
burned, but it appears to make no differ- 
ence. He goes at the next one just the 
same.” 


July Loss Figures 


The Journal of Commerce corrects 
its July fire loss figures, the total for 
the month being - $16,143,050. The 
losses for the first seven months of 
the year are $158,764,775. 





William Deans of Selbach & Deans of San 
Francisco, Pacific Coast managers, was in 
Chicago this week on his way east to visit 
home offices of his company. 





Thomas J. Healy of East St. Louis, III. 
has sold his business to Sexton & Sons o 
that city. He represented the Providence 
Washington and St. Paul Fire & Marine. 








The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 





=lnsuanee Coupame 


* 
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308-310 WALNUT ST., PHILADELPHIA, PA. 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas, 
H. W. STEPHENSON, Vice-Pres, 


SAM’L P. RODGERS, Asst. Sec’y 





CASH CAPITAL — 


000 
TOTAL ASSETS URPLUS TO POLICYHOLDERS 


$4,658,595.39 


FIRE, TORNADO, AUTOMOBI LIGHTNING, RENT, EXPLOSION AND 
BOMBARDMENT INSURANCE 


AGENTS WANTED WHERE NOT REPRESENTED 
SADUULELODOUAUAUQOGUSEOLOOOUTUSOOOGUEAOOOGRTOROOOUDNUOOOGUOEOUGUDOREOOGUSNUAOGOEONNGUOUOREOOOOUERUOUOODNNREEOS= 


NORD-DEUTSCHE 


INSURANCE COMPANY 
123 William Street 





UNITED STATES BRANCH 


SUUNEDUADODOODOOUOUAOONEEOUOUNE 
SoU OUULOUOGEUOGEGOUHUUUEOUGROUOETS 





New York J. H. Lenehan, Manager 
UU 
au e ; 64th ANNUAL STATEMENT 
ps nd = 5 Dade $ 500,000.08 
ets (to protect policy holders) - -< 6,636 ,003.01 
Company Net Surplus to policy holders - - 2,739,141.06 
of Wetartoen.B: Net surplusto stockholders - - - 1,989,141.06 


STUART MORGAN, State Agent, Michigan, East Lansi 
CASHMAN & EVANS, Gen'l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indi olis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 

E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 
C. A. PALMER, President C. 0. DAVIS, Vice-Pres. W. A. ELDRIDGE 


Seey. 
S:D.ANDRUS, V.-Pres.& Man’g Underwriter. F. H. ALDRICH, Counsel. Rk Seey 
mnadaekiaen L. K. HENNES, ‘Treasurer oo ee doe 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 
Capital fully paid $250,000.00 Assets $542,142.29 
Surplus to policy holders $350,000.63 


406-412 DIME BANK BUILDING 


ECONOMIZE 


ON HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 





























ARI ZON A CENTRAL DEPARTMENT 
FIRE INSURANCE C pps anaes 
OMPANY ILLINOIS—OHIO—INDIANA 
PHOENIX, ARIZONA WISCONSIN— MICHIGAN — MISSOURI 
CAPITAL ARTHUR J. DAVIS 
$200,000.00 eer ee 
eres CHAS. P. HALL, Special Agent 
ma, —e* mms 2019 INSURANCE EXCHANGE 
GENERAL MANAGER. CHICAGO 




















IOWA NATIONAL FIRE INSURANCE Co. 
SUITE 314 HIPPEE BLDG. 
DES MOINES, IOWA 
JOHN L. BLEAKLY, President 


F. L. MINER 
VICE-PRESIDENT 


Cc. M. SPENCER 
SECRETARY 


FRANK P. FLYNN 
TREASURER 


H. P. ROSSER 
SUPT. OF AGENTS 


Cc. S. VANCE 
2nd VICE-PRESIDENT 





CAPITAL, $500,000.00 
RESULT OF THE FIRST SIX MONTHS BUSINESS 


RISKS WRITTEN, e = Sl - - 2 = — $6,803,526.59 
PREMIUM INCOME, - - ~ - - - - - 71,805.79 
LOSSES INCURRED—NET, - ~ ° » > » ° - 3,151,21 
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| News of the States 








OHIO AND WEST YIRGINTA 








WILL HOLD ANNUAL MEETING 





West Virginia Fire Underwriters As- 
sociation Will Go to Fairmont 
Aug. 29 





The annual meeting of the West Vir- 
ginia Fire Underwriters’ Association 
will be held at the Fairmont hotel, 
Fairmont, W. Va., Aug. 29-30. This 
new hotel will accommodate the mem- 
bers and visitors very nicely and a large 
attendance is looked for. There is 
nothing very exciting coming before 
the organization although there may 
be some minor changes in the form and 
rules for writing use and occupancy in- 
surance. There is perhaps more use 
and occupancy written in West Virginia 
in proportion to its size than in any other 
state outside of Pennsylvania and New 
York. The association has adopted a 
use and occupancy form for coal min- 
ing properties that is said to be su- 
perior to any other. 





SPRINKLERS PARTITIONED OFF 





Alterations. Made in Buildings Cause 
Unnecessary Losses When 
Fires Occur 





Two fires in Ohio in the past few 
weeks have developed a peculiar situa- 
tion, and the cure seems to be up to 
the astuteness and thought of assured. 
One mammoth pliant at Akron, working 
for the government, was fully equipped 
with sprinklers when an inspection was 
made and the policies written. The 
building was fireproof, and the risk, 
though the $4,000,000 of insurance on a 
supposed valuation of $10,000,000, was 
small. A dry room was built in one 
corner of the fifth floor and no sprink- 
ler heads were included in this room. | 

A fire occurred, and it was not until 
the fire got headway enough to burn 
through the partition and set off the 
sprinkler heads that the system worked. 
Then the fire department poured water 
into. the building until it took a long 
time for the stock to dry, so that the 
salvage could be estimated. The poli- 
cies were not violated, so the question 
is, what can be done about it? 

In the other fire, a stock room for 
finished hosiery was built on a floor of 
a sprinklered risk, but the partition was 
so arranged that it excluded the sprink- 
ler heads. A fire occurred in that 
room and it was not until it burned 
into the main room that the sprinklers 
operated, of course. 

Both of these cases show that as- 
sured should have consulted an insur- 
ance man before making the changes in 
buildings. 





Atwell Takes Pabody’s Place 


Cc. C. Atwell, in the local business at 
Akron, Ohio, has been appointed superin- 
tendent of the Columbus, Ohio, office of 
the Ohio Audit Bureau, succeeding BE. A. 
Pabody, who has resigned. 





Fire Marshal Active 


Strenuous activities of the Ohio fire mar- 
shal have developed fifteen arson cases 
in the last ten days, causing fifteen ar- 
rests of suspects, most of whom have 
confessed. A corps of experts is kept 
busy almost day and night running down 
every suspicious fire. 

“A hot trail always counts,” says the 
fire marshal, so he keeps in touch with 
the entire state by wire, having every fire 
chief and assistant report immediately the 
conditions surrounding a fire while it is 
yet in progress and the nearest assistant 
to .a particular part of the state is as- 
signed to the job immediately. Three 





F. C. VAN DUSEN, President 


sentation. 








A. STINSON, Vice-President 


Minneapolis waeixe Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you. 


W. C. LEACH, Secretary 











“OHIO'S OWN FIRE COMPANY” 


SERVICE—“ BEST IN OHIO” 











American 


CASH CAPITAL, $350,000.00 
Economic Management 





JOHN W. ZUBER 
President 


THE 


National Fire Insurance Co. 


COLUMBUS, OHIO 


AGENTS WANTED WHERE NOT REPRESENTED 
Broad and Conservative Underwriting 


WILLIAM LEITH 
Underwriting Manager 


JOHN A. DODD 
Secretary 














hundred and eleven men are‘at call of the 
fire marshal at any moment, 





Ohio Agency Appointments 


Reliance—O. A. Haflinger, Cleveland, 

Twin City—E. O. Parson, Newark. 

Union, Eng.—L. W..Beat, Toledo; A. H. 
Bramson, Cleveland; G. L. Rakestraw, Tiffin; V. 
L. Renz, Toledo; F. E. Tracy, Toledo. 

Westchester—R. W. Zin ler, Cleveland; G. H. 
Ogelay, Akron; J. A. night, Quaker City; 
R, E. Heffelfinger, Funk; S. L. Arnold, Ashland; 
W. E. Jirousek, O. A. Haflin er, Cleveland; The 
F, L. Kerr Company, F. L. Kerr, Painesville; P. 
Spira, Cleveland; S. K. Steele, Bartlett; Wells & 
Spout, Waynesfield; Wilks & ‘Willis, North Lew- 
isburg; H. Spira, The Spira Insurance Agency 
Company, Cleveland; C. S. Sheldon, Yellow 
Springs; E. Siedberger, Cleveland; W. S. Kerr, 
Painesville; H. L. Castle, Cleveland; J.D. 
Corwin, Canal Winchester; J. C. Cavert, New 
Boston; W. Kathery, Macksburg; S. D,. Fish, 
Findlay; B. D. Boner, Akron. 

Auto of Hartford—A. J. Hieber Co., Cleve- 
land; S. Ellis, Toronto; Savage & Savage, 
Xenia; Musser & Baker, Portsmouth. 

Col. Natl., Mich—E. F. Wieser, Ottawa; The 
Mendenhall-Wilkinson Company, Helen E, Craw- 
ley, J. B. Wilkinson, Piqua. 

Com. Un., N. Y.—E. W. Clark, Cleveland. 

Concordia—W. W. McIntosh, The McIntosh- 
yale aa Company, J. F. Van Vechten, 

ron, 

Fire Assn., Phila—W. H. Nichols, Somerset. 

First Nat’l, D. C.—W. H. Riggs, Alliance; C. 
A. Keane, Steubenville; S. M. Shapiro, J. Hirsch, 
Cleveland. 

Fid.-Phenix—E. F. Wieser, Ottawa. 

Home—R. J. Simpson, Marietta; W. M. 
Sprague, Marietta. 

_Ger.-Amer., N. Y.—A. L. Rust, Lawrence- 
ville; C. L. Gutelius, Thornville; A. W. Mead, 
Jersey; The General Insurance Agency, J. H. 
Wilson irk, L. Agler, F. B. Med- 
bury, fr. Youngstown; M. C. Graham, Frazeys- 
burg; F. B. Medbury, Youngstown; F. L. Finki 
Upper Sandusky; F. J. Morris, Morral; A. 
eg Adams Mills; C. J. Peneton, Fremont 

ity; 
pee ae ae 

Mech. & Com.—C. L. Wirth, Akron. 
ae Franklin—J. +L. Anderson, Cleve- 

n 
Nord-Deutsche—E. L. Munson, Swanton. 
N. W. Nat’l—J. E. Johnson, Cleveland. 

Old Colony—Riggs Realty Co., Alliance. 
Royal Ex.—C. W. Sheldon, Ashtabula. 
Royal—Matt Bros. Agency, Lancaster. 
Standard, N. J.—H. C. Miley, Findlay. 





Ohio Notes 


Paul B. Sommers, Ohio state agent for 
the Scottish Union and National, now has 
a new daughter at his home. 


New brokers licensed under the Ohio law 
are: Benedict & Benedict, New York, and 
E. K. Beddall & Co., New York. 

W. J. Jordan of Hartline & Jordan, local 
agents at Norwalk, O., has purchased the 
interest of L. Hartline and is now con- 
ducting the business alone. 

Emerson Moore of Sidney has been ap- 
pointed an examiner in the Ohio depart- 
ment. He served in a similar capacity 
during the regime of E. H. Moore. 
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Orwiler, Nevada; J. C. Bergunier, | ' 





GERMAN FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 Net Surplus $159,096.82 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
OSCAR E. STRAUCH, Asst. Secy. 


E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Peana. 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 


Organised 1881 





COMBINED STATEMENT 





Capital . . - - $250,000.00 
Assets ei te - - 895,201.24 
Surplus to Policy Holders - 606,086.66 
F. A. ROTHIER, Prest. ADAM BENUS, Secy. 


F.C. BARTON, Asst.Secy. R.B. HEATON, State Agt. 





1898 Nineteen Years of Service 1917 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


Columbiana County 


Mutual Fire Ins. Co. 





pace Lisbon, O. 
An unsurpassed record for prompt 
adjustments and sntthahietoley pee 1837 
ments of all honest losses. Wm. M. Hostetter, Sec. and Treas. 
Admitted in the States of Minne- Ohi ° ol d d ° } 
sota, North Dakota, and South Da- Jhio s oldest company doing a gener 
— a re ete ence a7 good business. 
ect in any Statein the Union. 
ia iailiiees . CHAS. L. THURBER |, OU! Contracts have been good for three: 
‘President Secretary fourths of a century and are still good. 








Insurance 


"First National Fire 


Washington, D. C. 


Company 





ROBERT J. WYNNE, President 
JOHN E. SMITH, Managing Underwriter 








An American Fire Insurance Company 
Agents wanted where not represented. 
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CENTRAL WESTERN STATES 


PLAN FOR ILLINOIS MEETING 








Annual Convention and Banquet Will 
Be Held in Galesburg Next 
Month 





Secretary Edward F. Prideaux of the 
Illinois Association of Insurance Agents 
announces that the annual meeting and 
banquet will be held at Galesburg this 
year. The Galesburg agents extended 
a very cordial invitation to have the 
meeting there and it has been accepted. 
The meeting will probably be held Sept. 
20, but the date has not been definitely 
set. 

Secretary Prideaux is arranging for 
a very interesting program this year 
and speakers will be present covering 
a wide variety of subjects of vital con- 
cern to local agents. It is likely that 
Superintendent Potter of the state in- 
surance department will give the main 
address at the banquet. An address 
on use and occupancy insurance is 
scheduled and one on fidelity and sur- 
ety. So far the outlook for the meet- 
ing is most encouraging and it is 
thought there will be a large attend- 
ance. Secretary Prideaux has been in 
rather poor health, but is on the job 
arranging for the meeting. 





INDIANA PREMIUM RETURNS 





Business Done in the State by Fire 
Companies in First Half of 
This Year 


—_—_ 


The following shows premiums and 
losses in Indiana for the first half of this 
year, as reported to the insurance de- 
partment of that state: 


Company Premiums Losses 
MAE ...ccinneirmin ewer cues $ 36,974 $ 21,704 
Commonwealth ....... 051 11,14 
Equitable F. & M...... 14,571 10,899 
. SRE 126,769 32,674 
Lond. & Lanc.......... 39,146 20,152 
Mech. & Trad......... 15,057 1,280 
Mercantile ............ 18,170 1,191 
Millers Mut. .......... 12,564 4,626 
Northen “o.6.. ccc. cees 19,693 16,894 
Northwestern Mut. See. + ecwnas 

MEE Wy Mica dss sives a 54,598 21,943 
Nat’l Ben F..........6- 26,187 11,320 

Br. & Merce......... 69,076 46,005 
WAUIONGD Bo os dacs Se bc 2% 224,183 124,330 
North River .......... 29,399 15,724 

MIOUG bide ddig «0. the S0:to 25,977 5,99 
BROOME ceeicscsuecac’ 1,273 27,599 
Phoenix Assur. ....... 41,609 20,891 
Prov. Wash. ......+e0. 43,443 22,028 
MOCUNIEY Bs <4 leeid +bde ded 239 791 
eS eee 1,505 5 
Se MES. éceccetonscs 50,646 26,885 
Oe PR accuse é ca aaeencks 30,360 18,579 
Nat'l Mut; .0600-.(.0s% 1,385 10 
OS ern ae 195,628 108,871 
& Und, Mae. cciiledss 2,513 45 

OTE, 0 5 sob 4d SS 6,50 3S 46,289 21,359 
Springfield ........... 126,435 69,410 
Sere Tae 9,180 3,792 

MN tnra\b dre'96-0 se ware ale 12,068 6,458 
UCONN 656456 005.555 6,12 3,776 
Union Mut, .........4. ps) eee 
Union Marine ......... 1,304 157 





Opens Adjusting Office 


Dr. W. E. Golden of Milwaukee, for- 
merly special agent of the Atlas in Wis- 
consin and Minnesota, has opened an 
independent adjusting office at 1224 
First National Bank building, Milwau- 
kee, Dr. Golden is well equipped for 
his work and recently has made a prac- 
tical study of automobiles in one of the 

est garages in Milwaukee. He is well 





GERMANIA The Wabash Fire 
INSURANCE COMPANY 
mag Insurance Company 
ORGANIZED 1859 a Jan. 1, — 
Statement, January 1, 1917 oses the year with one hun- 
——_ dred tsin Indiana. W t 
Gece 2 >t RE] | one handed more good agent in 
~~ ae ae as 
Surplus for Policy Holders, 2 Saatai8 6 of Indiana’s$7,000,000.00 
BRAD OFFICE insurance premiums at home. 
Cor. William and Cedar Streets 








known to the fraternity and is deserv- 
ing-of patronage. 


PROTECTION FOR FARMERS 








Michigan Township to Purchase Chem- 
ical Engine to Fight Rural 
Fires 





Hartford township, Van Buren 
county, Mich., has taken an advanced 
step that other rural sections might 
well follow. Ata special election it was 
voted to purchase a chemical motor 
truck of not less than 40 horsepower, 
cost not to exceed $4,000, which wili 
give fire protection throughout the 
township, as well as in Hartford village, 
where the apparatus will be kept. 

Effective work done in response to 
country calls by the small chemical en- 
gine purchased by the village last fall 
brought about a petition signed by the 
farmers, exclusively, asking for the spe- 
cial election. Hartford village will keep 
its small engine for emergencies. 


MUST PASS THROUGH BUREAU 

Wisconsin Commissioner Instructs 

Agents to Send Dailies Through 
the Central Audit Office 








Commissioner Cleary of Wisconsin 
has gotten out his big stick for the 
agents of Madison and some in Mil- 
waukee who are not sending their daily 
reports to the Central Audit Bureau in 
Milwaukee. The Madison local agents 
had an organization of their own and 
employed their stamping secretary. 
They sent their daily reports through 
this secretary. Commisioner Cleary, 
however, objected to this plan and in- 
structed the agents to report through 
the Milwaukee office. 

Some of the Milwaukee agents have 
neglected to send their business 
through the Central Audit Bureau, be- 
ing indifferent, but when the commis- 
sioner’s attention was called to these 
infractions of the law he promptly got 
busy and instructed the agents to com- 
ply with the statute. 





WILL HAVE TO RAISE RATES 





Illinois Inspection Bureau Finds That 
Springfield’s Fire Department Has 
Been Greatly Weakened 





Manager Frank H. Jones of the IIli- 
nois Inspection Bureau is now arrang- 
ing to make a rerating of Springfield, 
Ill., owing to the impaired fire fighting 
facilities of that city. Manager Jones 
has had a long tussle with the city au- 
thorities regarding the curtailment of 
the fire department. Springfield went 
dry and the revenue that it formerly 
received from liquor licenses was elim- 
inated, which made quite a hole in the 
income. An effort was made by elec- 
tion to increase the rate of taxation, 
but it was defeated. 

There were eight fire houses in the 
city and all have been closed except 
four. One of these is maintained by 
private subscription. The number of 
firemen has been greatly decreased. 
The city purchased some automobile 
apparatus, which has not yet been de- 
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livered. Springfield is now rated in 
Class No. 2, but with its reduced fire 
fighting facilities naturally it will be 
put in a lower class and rates will be 
increased accordingly. It is likely that 
the bureau will begin on the congested 
blocks first in its rerating. 





Good Fire Department Work 


Under the leadership of Chief A. R. 
Guyer, the fire department at Bessemer, 
Mich, last week did an unusually fine piece 
of work. It was called out in the morning 
at three o’clock to the village of Ramsay, 
about three miles away, but there was no 
water available for the engine. Chief 
Guyer directed that a ditch, carrying water 
away from one of the mines, be dammed, 
and immediately a supply of water suf- 
ficient to extinguish the fire was created. 
The loss was held to $2,000 on the one 
building, but would have spread to ad- 
joining structures had not been for this 
good work. 





Will Seek Michigan Man 


Vice-President Waite Bliven of the State 
of Pennsylvania expects to be in the west 
in a short time and will appoint a suc- 
cessor to Frederick H. Reiss, special agent 
for the company in Michigan, who re- 
cently resigned to enter military service. 





Farewell for Little 


A farewell party to Thomas C. Little, 
Illinois state agent of the Fire Associa- 
tion, who leaves on Sept. 1 to become 
Michigan state agent of the London As- 
surance, was given by a number of Illinois 
field men and their wives at Mr. Little’s 
home in Hyde Park last Saturday night. 
About thirty attended. 





May Form Mutual 


At its convention last week the Wiscon- 
sin Retail Grocers and General Merchants 
Association discussed the advisability of 
forming a mutual fire company to be oper- 
ated in conjunction with the association. 
Advocates of the plan pointed out that 
lumbermen, manufacturers and others 
have their own mutual fire insurance com- 
panies, and a plan will be worked out by 
the merchants association to be presented 
at the next meeting. 





Michigan Notes 


Ithaca, Mich., has added a combination 
chemical and hose truck to its equip- 
ment. 

Hastings, Mich., will vote Sept. 17 on 
a proposition to appropriate $5,000 for the 
purchase of a motor driven fire truck. 

Saginaw, Mich., has set aside $5,300 for 
the purchase of a motor driven combina- 
tion chemical and hose wagon, which will 
be placed at No. 2 hose house. 





Wisconsin Notes 


Cuba City, Wis., has awarded contracts 
for drilling a new artesian well for the 
municipal waterworks and fire protection 
system, to cost $9,755 complete. 

Richland Center, Wis., received a new 
combination, motor-propelled fire truck 
Aug. 15. It will be placed in service as 
soon as qualifying tests have been com- 
pleted. 

Wausau, Wis., will install a new centri- 
fugal pump adjoining the plant of the 
Wausau Box & Lumber Company, to sup- 
ply water mains in case of fire emer- 
gencies. 

State Agent Lloyd S. Wallace of the 
Pennsylvania in Wisconsin has_ been 
spending a couple of weeks at the western 
department office in Chicago helping out 
during the vacation season, 


Sealed bids are being received by Wau- 
sau, Wis., for furnishing one triple com- 
bination hose and chemical truck, with a 
pump of 500 to 750 gallons capacity, guar- 
qatees to meet National Board specifica- 

ons. 


Quincy Adams Matthews of Kremers & 
Matthews, Milwaukee, died Aug. 16, at 
the age.of 71. Me engaged in the insur- 
ance business about eight years ago but 
had been inactive for several years be- 
cause of failing health. 
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MINNESOTA’S ANNUAL RALLY 


State Association of Local Agents Will 
Hold Its Meeting in St. Paul 
Tuesday 





The annual meeting of the Minne- 
sota Association of Insurance Agents 
will be held in the Hotel St. Paul, St. 
Paul, Minn., next Tuesday afternoon. 
The Insurance Commissioners Conven- 
tion will be meeting in St. Paul at this 
time. Clarence S. Pellet, of Chicago, 
chairman of the executive committee of 
the National association, will be the 
main speaker. Al. F. Pray, of Minne- 
apolis, is president of the Minnesota 
association and W. S. Gilliam of St. 
Paul is secretary. 





WRITES THE COUNTRY HOUSES 





Opportunity Is Lost for Making Some 
Profit on This Class of 
Business 





After the National of Hartford and 
Springfield joined the Western Canadian 
Fire Underwriters Association, a syndi- 
cate was formed, consisting of forty- 
three companies, to write the grain 
elevators and mill business. It is oper- 
ated in much the same way as syndi- 
cates writing other special classes. 
Some criticism has been made that a 
flat rate of $1 was made on the grain 
and $1.10 on frame buildings, in these 
times when the hazards are greater 
and the experience on this class has 
been unsatisfactory. Some of the com- 
panies that joined the syndicate orig- 
inally have pulled out, feeling that no 
money could be made at the price the 
syndicate had made on these elevators. 
So far, the syndicate has not touched 
the terminal business, but has confined 
its operations to the country risks. 

With values greatly increased, a small 
fire means a heavier loss than previ- 
ously, and claims are made for a com- 
paratively light loss that would have 
been overlooked in the past. With 
values as high as they are, the owner 
now desires to collect on his insurance. 
Before the National and Springfield en- 
tered the association, there was consid- 
erable rate cutting on grain business 
and they, being outside, became very 
important factors in that line because of 
their capacity. After they joined the 
association, however, it afforded an op- 
portunity to get rates on a proper basis 
and put the grain business where it be- 
longs. This evidently was ignored. 





Minnesota Notes 


The St. Paul Fire and Marine has lost 
more than 25 percent of its male employes 
on account of the war, according to F. R. 
Biglow, president. 


George Pierce, until recently special 
agent of the Hartford in Minnesota, will 
assume charge of the agency of his father, 
A. P. Pierce, who died recently at Red 
Wing, Minn. The business will be con- 
ducted under the name of the A. P. Pierce 
Insurance Agency. Mr. Pierce recently 
received his honorable discharge from the 
training camp at Fort 
Snelling, Minn., the papers indicating that 
he was recommended for a captaincy in 
the United States reserve army by the 
army officials at Fort Snelling. 








EST. 1880 





-“A Staunch and Reliable American 1 Company” 






CASH CAPITAL, $400,000 
Assets, $1,590,675.40 Surplus to Policyholders, $815,375. i. Losses Paid, over $8,000,000.00 


WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 


D. M. FERRY, JR., President 
E. s BOOTH, Vice-President 
F. A.SCHULTE 
Treasurer 
H. E. EVERETT 
Secretary 
E. P. WEBB 
‘ peat Secretary 


“47 Years of Honorable Indemnity” 








FARM BUSINESS IN MISSOURI 





One Company Closes Up on This Class 
and Others Are Trimming 
Carefully 





One of the leading companies has 
retired from the farm insurance field 
in Missouri on account of high loss 
ratio, and some others have been trim- 
ming their business rather sharply. 
Farm underwriters agree that the proc- 
ess of selection and rejection must be 
applied pretty strongly to certain sec- 
tions in Missouri, where the character 
of the people has produced a decided 
moral hazard. 

Some ten counties in the southeastern 
part of the state have a higher farm 
rate than the rest, and those engaged 
in the business feel that there are other 
sections in Missouri that should be 
treated similarly. Farm experts say 
that in some of the most fertile sections 
of the state people reside who lack real 
moral fibre, are suspicious in nature, 
resentful, clannish. It is always difficult 
to adjust losses with these people. In 
the Ozark mountain territory compa- 
nies have not mhade money. 





Howell’s Narrow Escape 


Des Moines, Iowa, Aug. 22.—Hal R. 
Howell, prominent Iowa fire insurance 
man and head of the Hawkeye depart- 
ment of the Firemans Fund, narrowly 
escaped asphyxiation Tuesday. While 
his family was absent a leak in the 
gas main flooded the house with fumes. 
Mr. Howell walked into the residence 
and was overcome. He managed to 
crawl to a door, but again fell uncon- 
scious and it was over an hour before 
he regained strength to creep to a 
neighbor’s house. The doctors pro- 
nounce him out of danger. 





Maney Salvage Is Sold 


The Western Adjustment has made a 
report on the Maney Milling Company’s 
loss at Omaha, stating that the salvage 
has been disposed of at $36,152, or 29.5 
percent of the value of the grain. This is 
regarded as very good work in salvaging. 
The loss was a bad one and the grain was 
wet. The salvage will be used for stock 
feed and will be stored in pits dug in the 
ground. 





Change at Burlington 


Edward M. Wesner has retired from the 
firm of Hutchinson & Wesner of Burling- 
ton, Ia., in which he has been a member 
for 27 years. Mr. Wesner has been giv- 
ing considerable attention to adjusting and 
the demands upon his time have been so 
great that he found it impossible to give 
the agency the time and attention that he 
desires. Mr. Wesner’s interest in the 
agency has been taken by George B. Salter. 
A. C. Hutchinson, the head of the firm, is 
80 years of age, but is active and alert. 


Value of Lightning Clause 


Lightning struck the home of James 
Moones, a farmer near Coldwater, Kans., 
ran down the wall and jumped to an iron 
bed on which a four-year-old daughter 
was sleeping. The stroke burned a hole 
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three inches in diameter in the pillow on 
which the child was sleeping and a hole 
big enough for a man to put his foot 
through in the mattress. The child was 
stunned but uninjured. The father picked 
her up in one arm and threw the mattress 
through a window with the other. The 
terrific rain stopped the fire, but the light- 
ning alone caused three hundred dollars 
damage to the home. 





Hoffmaster’s New Work 


B. E. Hoffmaster, who was formerly su- 
perintendent of the Equity Mutual Fire of 
Sioux City, Iowa, which recently went 
into the hands of a receiver, states that 
he has had no connection with the com- 
pany since Jan. 1. At that time he be- 
came district manager at Sioux City for 
the George H. Paul Company, Washing- 
ton, Iowa, real estate dealers. 





Field Club to Meet 


The regular quarterly meeting of the 
Iowa Fire Underwriters Field Club will 
be held at Lake Okobojie, Aug. 24. R. E. 
Schram, of the National-Ben ¥ranklin, 
president of the field club, will preside. 
The meeting will last for one day only, 
and will be strictly a business session. 





Iowa Notes 


Captain C. W. Fracker, state agent in 
Iowa for the Springfield. is doing some 
active boosting for the biennial reunion of 
Crocker’s Iowa brigade, G. A. R., which 
gd be held at Toledo, Iowa, Sept 26 and 


Oliver P. Newman, oldest son of “Uncle 
George” Newman, Iowa manager for the 
Western Adjustment, has resigned as com- 
missioner of Washington, D. C., to become 
a major in the artillery section of the 
reserve officers’ corps, U. S He had 
obtained leave of absence to attend the 
military training school at Fort Myer. In 
his younger days Major Newman was a 
student at West Point. 

William Prusiner of Sioux City, Iowa, 
president of the Prusiner Insurance 
Agency, died last week at the age of 55. 
His death followed a nervous breakdown, 
caused by the shock of a fall down an ele- 
vator shaft, several weeks ago. Mr. 
Prusiner, who was born in Russia, has 
been a local agent at Sioux City for over 
twenty years and was actively prominent 
in Hebrew circles and charity movements., 





Six incendiary cases are to be tried in 
Kansas next month. All were brought 
under the direction of the fire marshal, 
following the investigations of mysterious 
fires in various parts of the state. 





An agent referring to the death of a man 
who had had two suspicious fires, says: 
“We couldn’t prove it, but I believe he was 
a fire bug. It is suggestive that with the 
benediction at his funeral our city fire 
alarm sounded.” 





Miscellaneous Notes 


The Waukesha, Wis., board of public 
works will advertise soon for bids for fur- 
nishing a combination. pumping engine, 
hose and chemical motor truck to cost not 
to exceed $10,000. The Waukesha depart- 
ment already has a motor hose and chemi- 
cal car in service. 

Capt. Max B. McKee of Detroit, assist- 
ant secretary of the National Council of 
Insurance Federations, has received notice 
to be at the Battle Creek cantonment on 
Aug. 29, where he will assist in drilling 
army recruits. 

The offices of Mark T. McKee and that 
of the National Council of Insurance Fed- 
erations has been moved to 110 West Fort 
street, Detroit, occupying part of the sec- 
ond floor of the new building recently 
purchased by the Northern Assurance 
Company. Mr. McKee and the federation 
did not take space in the Dime _ Bank 
building, as previously reported, and have 
already moved to their new quarters. 





Charles J. Montgomery has entered the 
local business at Rock Island, Ill, and 
has opened an office at 306 Robinson 
building. He was formerly in the bank- 
ing business at North Dakota. 
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SOUTHWESTERN STATES 


HAIL LOSS ON COTTON CROP 
Companies Report High Ratio This 
Year in Texas and Oklahoma in 
Windup 











Reports from Oklahoma and Texas, 
where companies wrote hail insurance 
on growing grain, indicate that the loss 
ratio was very high this year. There 
were severe rain storms and property 
owners made claims under their hail 
policies. Altogether the companies 
found that the business was unsatisfac- 
tory. Most of the companies will only 
give one-third of their policies up to 
July 1. The Northwestern National, 
however, gave the full face of the pol- 
icy, and did not follow the bureau rule 
in this respect. 

The scaling of the liability two-thirds 
up to July 1 is due to the fact that the 
cotton plants are very tender and ex- 
ceedingly susceptible to damage. 





Go Into Military Service 


Sam Bucklew, formerly an independent 
adjuster of San Antonio, has received his 
commission as captain in the army and 
has been assigned to Camp Funston to 
assist in training men in the second offi- 
cers’ training camp. 

Lawrence Tarlton, son of Chas. L. Tarl- 
ton of Tarlton & Hines, adjusters of San 
Antonio and Houston, has received his 
commission as first lieutenant in the army. 

Quinlan Adams, formerly special agent 
for Cravens & Cage in the Abilene sec- 
tion and a brother of Local Agent Geo. A. 
Adams of Bryan, Texas, has enlisted in 
the officers’ second training camp at San 
Antonio. 





Takes Up Arkansas Agency 


The Niagara Fire announces that its 
general agency for Arkansas, operated by 
L. B. Leigh & Co. of Little Rock, has been 
terminated and after Sept. 1 the Arkansas 
business of the company will report to 
the head office in New York. William H. 
McClain of Oklahoma City, state agent 
for Oklahoma, will have Arkansas added 
to his field. Leigh & Co. also had the 
Niagara-Detroit Underwriters for Arkan- 
sas and the agents of this institution will 
also report to the head office. 





Agrees to Pay Rewards 


Because of the defense the city attorney 
made to a suit for the collection of a re- 
ward for conviction in an arson case, Dal- 
las, Tex., found itself facing an increase 
in its. key rate. To offset the action 
threatened by the state fire commission 
the city commissioners have adopted a 
resolution declaring the city stands ready 
at all times to pay the rewards in all cases 
of arson convictions. Under the state 
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laws cities paying these rewards are en- 
titled to lower rates. 


Arkansas Notes 


W. G. Campbell has purchased the in- 
terest of A. S. Watson in the Dodson- 
> sage insurance agency at Springdale, 

rk. 

Mrs. E. D. Murphy, wife of the engineer 
of the Arkansas Actuarial Bureau, died 
Aug. 16 at an Atlanta, Ga., hospital as the 
result of an operation. 





Texas Notes 


M. C. Oatman, agent of Llano, Texas, 
died suddenly on Aug. 1. The agency has 
been sold to W. W. Watkins. 

Abilene, Texas, has voted $23,000 bonds 
to build a five million gallon reservoir on 
Elm Creek. The new reservoir will as- 
sure the city a permanent water supply. 

Gordon Maillot has resigned from Mail- 
lot & Bowen, local agents of Houston, 
Tex., to take charge of the Houston office 
of the real estate firm of Hann & Kendall. 
Mr. Bowen will continue the agency under 
the firm name of R. C. Bowen & Co. 





The Scruggs & Comegys Insurance 
Agency has been incorporated at Oklahoma 
City with a capital stock of $3,000. The 
incorporators are Finley Scruggs, Jr., 
Clarence N. Comegys and N. Jane. 





E. M. Wesner has retired from the 
agency of Hutchinson & Wesner at Bur- 
lington, Iowa, to devote all his time to 
independent adjusting work. His interest 
in the agency has been purchased by 
George B. Salter, who will merge his 
agency with that of Hutchinson & Wesner. 


SPRINKLER EQUIPMENT UP 


High Prices Prevailing Have Slowed 
Up Installation of New Systems— 
Materials Scarce 








There are by no means as large a 
number of automatic sprinklers being 
installed at the present time, as there 
were a year or two ago. The prin- 
cipal reason for this lies in the fact that 
all of the materials used in the manu- 
facture of sprinkler equipments cost 
four or five times as much today as they 
did then. The most noticeable slowing 
up of the installation of sprinklers has 
been among small manufacturers. To 
them the price of installation has been 
positively prohibitive and little progress 
has been made with this class of manu- 
facturers, by the sprinkler companies. 
Large concerns already owning sprinkler 
equipments have made enlargements as 
the business demanded, but have in- 
stalled new equipments only where ex- 
tremely necessary, because of the high 
prices prevailing. 

It is known that if the war continues 
prices will certainly not drop, and will 
more than likely advance. For this rea- 
son sprinkler manufacturers feel that by 
this fall, the business will begin to pick 
up again, as manufacturers and factory 
owners will begin to realize that sprin- 
kler equipment in the near future will 
not cost any less and will more than 
likely advance in price. 


Purchasing the Marine 


The London & Lancashire is negoti- 
ating for the control of the Marine of 
London. The Marine was - organized 
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J. H. MACFARLANE, 
MANAGING UNDERWRITER 





CLEVELAND 


CASH CAPITAL $839,130.00 





ep rte pe SS 


Fire INSURANCE COMPANY 


CLEVELAND; OHIO 


APPLICATIONS FOR AGENCIES DESIRED 


‘NATIONAL 


Cc. H. BISHOP 
PRESIDENT 


Oo. T. BROWN 
SECY-TREAS. 


ASSETS 
$1,450,050.28 


SURPLUS TO 
POLICY HOLDERS 


$1,245,852.60 











KENTUCKY AND THE SOUTH 


NO CREDIT FOR SPRINKLERS 











Kentucky Board Investigating Com- 
plaints About Rates on 
Protected Risks 





Publicity is being given in Kentucky 
to two of the matters at issue between 
the State Insurance Board and the com- 
panies. One of these relates to alleged 
failure of the companies to credit prop- 
erty owners for sprinkler protection. 
Following the complaint of the Louis- 
ville Free Public Library, which owns 
a mercantile building in the center of 
town, that its five year rate on this 
sprinklered building had been increased 
from 90 cents to $1.20, the insurance 
board made inquiries. 

It is the contention of the library of- 
ficials that the rate named was subject 
to a 20 percent reduction. Chairman 
N. O. Gray, of the state board, has 
called on owners of mercantile estab- 
lishments, with sprinkler systems for 
fire protection, to advise him if they 
have not received the 20 percent reduc- 
tion, so that the board may effect ad- 
justments. 

Another difference relates to the plan 
by which local agents fix rates on ham- 
lets without protection, of less than 200 
population or five miles from a railroad. 
There were 111 of these communities 
and the insurance companies wish to 
extend the plan to others. The board, 
however, is of the opinion that the rates 
have been increased to a degree not 
contemplated by the act of 1916 and 
proposes to order the plan discon- 
tinued. 





Increasing Their Insurance 


Response of Louisville property owners 
to recommendations that they increase 
their insurance in proportion to increases 
in the cost of building materials is prov- 
ing satisfactory, according to local in- 
surance men. Austin Kinnaird, of Booker 
& Kinnaird, has prepared an exhaustive 
estimate of the cost of replacing existing 
factory buildings, business houses and 
homes. A typical estimate of a local fac- 
tory establishment showed that where the 
plant originally had cost $200,000, its re- 
placement would amount to about $400,000. 








in 1836 and has £600,000 capital. It 
is stated that the Marine will continue 
as a separate company, but under the 
supervision of the London & Lan- 
cashire. i 


“I tell ye,” said logical Pat, “the owl 
frins are bist, for where will ye find a new 
frin that’s sthud by ye as long as the 


To Do Conservation Work 


Sept. 4 has been set as the date for the 
first inspection to be made by the fire 
prevention committee of the National De- 
fense, state of Virginia, whose purpose is 
to aid in the conservation of foodstuffs 


and other material during the war. On 
that date a number of Virginia specials, 
skilled in fire prevention work, will in- 
spect Norfolk as well as Berkley, Suf- 
folk, Newport News and Hampton. The 





owld ones hev?” 


‘evening before a get-together meeting will 


be held in Norfolk to map out plans for 
the inspection. It is expected that Rich- 
mond and Petersburg will be the next 
communities inspected after the visit to 
the tidewater section. Head of the Vir- 
ginia committee is S. E. Bickford, of the 
Norwich Union. Herbert C. Taylor, of 


‘the Home of New York, is secretary. 





WINDING UP _ INSPECTIONS 





Tennessee Conservation Association 
Plans to Finish Remaining Work in 
Meeting at Memphis 





Memphis, Tenn., Aug. 21—The Con- 
servation Association of Tennessee 
started on the last leg of its work here 
today. Other parts of the state are 
already covered by volunteer inspect- 
ors, composed of special agents of 
companies in Tennessee. The meeting 
is under the direction of Graham Hall 
of Nashville. The discussion as to 
methods of inspection of grain ele- 
vators, flour mills, and produce ware- 
houses was led by C. A. McCotter of 
Indianapolis, secretary of the Grain 
Dealers Mutual. He said that the boys 
in Tennessee seem to have different 
problems from those of the men in 
Indiana, in that heretofore there had 
not been so much grain raised, espe- 
cially corn. Now that the present crisis 
has caused greater production of all 
grains than heretofore, special agents 
of Tennessee should get down to 
fundamental causes of fires in elevators 
and grain warehouses; that they may 
do constructive work in elevators, that 
are to be built and correcting defi- 
ciencies in present socalled country 





elevators. He then discussed the 
various causes of fires, such as hot bear- 
ings and friction in elevator heads and 
boots. He stressed good housekeeping 
as a means of avoiding fires, especially 
efficient watchmen. 

Mr. McCotter referred to the great 
dangers introduced by corn shellers in 
elevators, especially where snapped 
corn was handled. He said that special 
agents, above all things, should use 
judgment in making recommendations 
and go prepared to inspect, not making 
a cursory examination. 





Kentucky Notes 


Announcement has been made of the 
marriage of Miss Nodine Snyder, daughter 
of Claude F. Snyder, manager of the 
Henry Clay Fire, and William Bronston, 
a well-known lawyer. They will reside 
in Lexington. 

Water has been turned on at Camp 
Zachary Taylor, the federal army canton- 
ment just outside Louisville, and 650 fire 
plugs are now available for the camp de- 
partment. 


The Provident Accident & Guarantee of 
London is being acquired by the Northern 
Assurance. It is containuing operations as 
a separate company under its existing 
management. The business of the Provi- 
dent is chiefly accident, but it also writes 
fire and marine. Last March the Northern 
Assurance absorbed the Indemnity Mutual 
Marine. 










INSURANCE 
Ree SY 





having twelve in our office. 
and underwriting references. 
National Underwriter. 


FIRE INSURANCE COMPANY WANTED—Owing to the 
greatly increased volume of high grade business, our present 
underwriting capacity must be increased. We can use as local 
agent in Philadelphia or general agent in the East, a fire com- 
pany. We have always made money for our companies, now 
We can furnish the best financial 


Address 73-G, care The 














The Badger State Limited Mutual Auto. Ins. Co. 


Rhinelander, Wis. 


We take the very best class of risks only. Secure an Agency with 
the company having an up-to-date method of insuring Automobiles, 
satisfying car owners, and paying a living commission. 

Responsible Agents wanted for WISCOMSIN 


















Michigas 


j 
acs 





an Livestock Insurance Co. 
SAGINAW, MICHIGAN 


COLON C. LILLIE, President and Superintendent of Agencies 
. HARMON J. WELLS, Secretary and General Manager 


Organized, owned and managed by Michigan men. 
the substantial interests of Michigan. 


Backed by 


Insuring Michigan farmers 


and owners of livestock against death from any cause. 


AGENTS WANTED 














CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 


Western Live Stock Insurance Company 


Dr. GAIUS W. HUBBARD, Sec’y & Gen’! Mer. 
Maine, Massachusetts, Connecticut Rhode Island Pennsylvania North Carolina South Carolina Ohio, Indiana, Illinois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 
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MOUNTAIN AND COAST FIELD 


NEWS FROM THE EAST 








MONTANA PREMIUM RETURNS 





State Leaders for 1916 Shown—Pre- 
mium Receipts Increase Almost 
$1,000,000 Over Previous Year 





Fire insurance premiums in. Mon- 
tana increased almost $1,000,000 in 
1916 over the previous year. The total 
premium receipts last year were $3,414,- 
296. The losses incurred were not as 
high in proportion last year as in 1915, 
totaling for 1916 $1,773,732. The ratio 
of losses incurred to premiums re- 
ceived for last year was 50.6 percent. 
The German American lead with the 
Hartford second and the Home third. 
A list of the state leaders arranged 
alphabetically follow: 


Loss 

Losses Ratio 

ae $ 36,899 38 
ol '* ey rr 5,502 31,214 47 
Frmn’s Fund 45,222 41 
Ger. Amer 227,057 89 
Hartford ... 131,056 56 
a eae 156,774 68 
L&L. & G. 39,44 45 
N. W. F. & M 101,382 100 
oO eer 21,354 33 
Springfield ‘ 57,223 45 
St. Paul F. & as 35,941 50 
fie Se ee 36,039 58 








**Includes figures of Williamsburg City. 


Barsotti Heads the Pond 


San Francisco, Aug. 22—Charles L. Bar- 
sotti, superintendent of agents for the 
Fire Association and Philadelphia Under- 
writers, was elected most loyal gander of 
the Golden Gate pond of the Blue Goose 
at the annual meeting here Tuesday. The 
meeting was well attended, and one of 
the most successful on the coast. Reports 
of officers showed a large gain in mem- 
bership during the past year. 








Revising Seattle Agencies 

Fire companies operating at Seattle 
through the Pacific department offices at 
San Francisco are busy revising their 
agencies at that city in accordance with 
the new plans, which ailow but two 
agencies for each company at Seattle. 
he dual agency plan was approved by 
the Seattle local board last November. 


Harrington With Marsh & McLennan 


San Francisco, Cal., Aug. 22—S. L. Har- 
rington has been appointed special agent 
for Marsh & McLennan in central and 
northern California, succeeding R. R. 
Weber, who has been commissioned first 
lieutenant in the new national army. Mr. 
Harrington was formerly in_ the local 
agency business at Fresno, Cal. 








Must Have Real Estate License 

San Francisco, Cal., Aug. 22—Attorney- 
General Webb of California has ruled that 
insurance agents who are also engaged in 
the real estate business must secure a 
license under the new real estate brokers’ 
law, as their insurance license does not 
exempt them from the requirement. 





Separate Deposit Not Required 

Attorney-General Brown of Oregon, in 
an opinion to Commissioner Wells, rules 
that there is nothing in the new insur- 
ance code to require an additional deposit 
of $25,000 on behalf of underwriters’ an- 
nexes. He says annexes are not a sepa- 
rate entity and that the deposit of parent 
company suffices for the additional title. 


Gedney Goes to Spokane 

P. W. Gedney, special agent in Cali- 
fornia for the North British for the past 
year, has been transferred to Spokane, 
where he succeeds W. R. Lambert, who 
has. resigned to enter the army. Mr. 
Gedney covered the Spokane territory be- 
fore going to California. 








At Scobey, Mont., an election resulted in 
a defeat of the proposition to issue $19,000 
water bonds. 














CLASSIFIED 
ADVERTISEMENTS 


Advertisements in this column are at the rate 

of 30 cents per line, payable strictly in ad- 

vance. Approximately seven words per line. 
Minimum charge, $1.50. 























FOR SALE—ONE-HALF OR _ ENTIRE 
interest in good agency (mixed) in pros- 


perous Indiana city of 3,000. Established 
1876. Large farm business. Fine oppor- 
tunity for growth. Address 85-8, care 


The National Underwriter. 


SENDS ON STANDARD FORM 





New York Department Is Transmitting 
New Policy to Go Into Effect 
Jan. 1, 1918 





The New York department has sent 
out a copy of the standard fire insur- 
ance policy of that state which will go 
into effect Jan. 1 of next year. It is 
considered an improvement over the ex- 
isting policy which has been used in 
New York for 30 years. The policy 
provisions have been rearranged so that 
all those affecting the same items are 
brought together in such order that 
everyone’ can ascertain from the read- 
ing of his policy, first, the conditions 
and requirements under which the in- 
surance is written and carried by the 
company and second the requirements 
in case of loss. In other words there 
has been a regrouping so as to bring 
together those provisions that apply be- 
fore a loss and those that come after 
a loss. 





Goes With Marquette National 


Don Stehle, Jr., formerly special agent 
for the German American of Pittsburgh in 
Pennsylvania, has been made eastern spe- 
cial agent of the Marquette National Fire 
of Chicago. He will retain his headquar- 
ters in Pittsburgh. 





Kenzel Agency Prospering 


The William H. Kenzel Company at New 
York City is steadily making headway. 
The premium income for the, first six 
months of 1917 in Manhattan and the 
Bronx territory alone amounts to $228,247 
—a, marked increase over the same period 
last year. This agency now has nine 
companies in its New York City office and 
five at its Brooklyn Branch. Recently the 
Mechanics of Philadelphia was added to 
its Brooklyn office. 





Griswold Made Vice-President 


The Merchants of New York has elected 
Harold E. Griswold a vice-president. Mr. 
Griswold has been with the Phoenix of 
‘Hartford for the past seventeen years as 
manager of the branch office maintained 
in New York for the finding of business 
anywhere in the United States and as spe- 
cial agent for New Jersey. 





Trying Out Rating Plans 


A decision following the novel try-out 
of the Dean and the newer “L. & L.” 
and “Normal” plans of rating mercantile 
properties, which has been going on at 
Hartford, Conn., for several weeks, is 
proving a bit perplexing and the respect- 
ive sponsors have been asked to do some 
further figuring. 

A most interesting experiment, and the 
first time in New England that three dif- 
ferent systems have been matched up 
against each other simultaneously for 
= speed, economy and rating 
results. 





Richards Gives Dinner 


New York, Aug. 22—Manager E. G. 
Richards, of the North British & Mercan- 
tile, gave a dinner Tuesday evening of 
this week in honor of L. Sinclair, general 
fire manager at the London office, who has 
been in the country for many months. 
Managers D. W. Redfield and George H. 
Batchelder of the western department at 
Chicago were in attendance. 





Since the government’s war risk insur- 
ance bureau was authorized on June 26 
to insure merchant crews it has written 
5,446 policies, totaling $9,225,569. Pre- 
miums paid have amounted to $97,246. 
Total claims paid on the lives of 22 men 
have amounted to $37,980. 








Semi-Annual Statements 


(MADE TO GOVERNOR OF GEORGIA) 





Assets NetSurplus 
American Druggists...éccccccosccnes $ 487,415 $ 195,384 $ 
Automobile 5,877,013 1,823,519 
ee ree »429,271 3,634,617 
Caledonian .- . 2,259,689 563,915 
Continental - 38,275,680 10,566,823 
COUNLY s.0-s,0:0% “e 977,400 175,872 
Le @& be. G& G., TOU eis caesiccsctinss 14,008,035 4,329,578 
Massachusetts F. & M............06% 1,620,649 234,428 
New Hampshire Fire................ 6,738,395 1,892,214 
TT re ere coi 8 ee 12,010,418 4,839,185 
ave HITe. 63. 50s5 0s v Sone «cece since 213,152 84,208 
a AE onan ob 0.0 tre neh ole 1,595,863 385,560 
U5 TRIGO re ILO eso 55 a0 yo och j0s0 0: 510-5 axe 6,757,473 1,395,273 


287,559 
2,274,055 


Disburse- 
ments 


$ 86,942 


257,319 
2,262,842 








**Conservative but Aggressive’’ 


would do well to write to 


J. C. O. MORSE, President 


AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 
Liability, Burglary, Plate Glass or 
Accident and Health Insurance 


THE KANSAS CASUALTY AND SURETY COMPANY 


WICHITA, KANSAS 











For Other States write thes Heme Office. 


Capital $500,000 


AGENTS MAKE MOST MONEY WHEN .THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents - 2 ‘ 
OSAR R. WITTE & CO., General Agents . : : 


INDIANAPOLIS, IND. 
- ST.LOUIS, 
GARNER & MANN, General Agents 


KANSAS CITY, MO. 


DON’T FORGET, TOO; ‘WE WRITE ALL OTHER CASUALTY LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Assets $1,211,054 


MO. 











BOSTON 





Business-Builders 


Developing 


Appreciate the co-operation of the 


Paid-in Capital $1,500,000. 


Fidelity and Surety Bonds, Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance 


Massachusetts Bonding & Insurance Company 
T. J. FALVEY, President 
Write for Territory. 











for us. 


LIVE AGENTS WANTED 
to write Full Coverage Automobile Insurance on 
Private Pleasure Automobiles. 
Liberal Commission. 


Choice Territory and 
Our agents work with us—not 


INDIANA MUTUAL, La Porte, Ind. 














It is the Age of the Specialist. 


YOUNGSTOWN, OHIO 


Agents wanted where not represented 


The Security Automobile Mutual Ins. Co. 


Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 




















Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 


Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


HAMILTON, OHIO 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 
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TRADE WITH ENEMY 
ACT LIKELY TO PASS 


(CONTINUED FROM PAGE 1) 


will be adopted without 
change. 


No Large Domestic Companies 


In connection with reinsurance, na- 
tional legislators to a considerable 
number have manifested some surprise 
that there were no large American re- 
insurance companies. Many of them 
have inquired why this condition ex- 
isted, and as yet no one has made a 
satisfactory explanation. Senator Frey- 
lighausen, who in civil life is very 
largely interested in the insurance busi- 


material | ; 


compute the return premium and ar- 
range for a new reinsurance treaty. 


and there was considerable reinsurance 


denly have 
would throw the whole burden back on 
the original company and under the 
terms of the act the original company 
would not be able to substantiate any 
claims until after the war closed and 
would then have to bring suit. 
weakneses in the bill have been reme- 
died and the insurance men who ap- 
peared before the committee recom- 
mended that in its amended form the 
act pass. 





Would Embarrass Original Company 
If a conflagration struck a large city 


nan enemy company, which might sud- 
its license canceled, it 


These 


EDGAR J. HAYNES, Pres. | THOMAS L. FARQUHAR, Sec’y. JAMES G. MACONACHY, Agency Supt . 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 
Assets ee ey ae on $2,270,250.98 
Capital »= © © = © ££ #£= #*# ® 500,000.00 
Surplus to Policyholders - - - - "= = 906,788.03 


WESTERN STATE AGENTS 


Ww. E. COLLINS, Michigan and Ohio - ~ Union Trust Building, Detroit 


w.J “WENDT, Illinois. Indiana and Wisconsin, 2021 Insurance Exchange, 
ae Chicago ° 





Responsible Agencies 
Solicited 














GEO. R. DAVIES, Manager 


PITTSBURG UNDERWRITERS 


Commonwealth Bldg., Pittsburg, Pa. 
UNDERWRITTEN BY 


ness, offered the explanation that i RR _ Allemannia Fire Insurance Co. Hiemboldy, Piro Insmrease _ an Co. 

American capitalists and insurance WHISKEY SITU ATION National-Ben Franklin Insurance ee ~ eutonia nsur 5 

companies did not care to enter that Combined Capital, $1,700,000 Assets $8,173,146 Surplus to Policyholders, $3,572,680 

field. This is little better than no ex- PRESENTS PROBLEMS —_ pit ” >. 'H. Westmeyer, Toledo, Ohio, Special Agent for Indiana and Ohio 

planation at all. + Bliel @ Loeb Chicago, ill., Gener Agents for Illinois : ; 
Say Fear Is the Cause (CONTINUED FROM PAGE 1) New Agents Solicited. Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 


The impression is fast gaining hold 
that the failure of American capitalists 
and insurance people to get into rein- 
surance is due to timidity born out of 
the knowledge of the tremendous hold 
German and other foreign reinsurance 
companies have on the business in the 
United States. In 1915 premiums were 
paid to foreign reinsurance companies 
to the amount of $44,000,000; in 1916 
the premiums jumped to $53,000,000, a 
gain of $9,000,000 in one year. Legis- 
lators consider these figures as justifi- 
cation for Americans to get into this 
branch of the insurance business. If 
the laws of the United States are at 
fault, now is the psychological time for 
the insurance men and capitalists really 
interested in reinsurance to appeal for 
a change in those laws. I would say 
that at this time and with the condi- 
tions now existing in this country, ad- 
ministration officials and Congress 
could be moved to take favorable 
action. 





DANGERS POINTED OUT 


It is thought that the trading with 
the enemy act, introduced in Congress, 
dealing with commercial relationships 
with people, institutions and corpora- 
tions of Germany and her allies, or 
those doing business in Germany or 
countries associated with her, will pass 
with certain amendments that have 
been made to clarify the conditions and 
protect American insurance companies. 

The act, as introduced in Congress, 
was adapted from the British enemy 
trading act, and when insurance attor- 
neys dissected the measure they found 
many dangerous features. 

In the first place, it was discovered 
that no claims could be collected with- 
out bringing suit six months after the 
war closed. The act provides that the 
secretary of commerce shall license all 
enemy companies, which include not 
only those located in countries with 
which the United States is at war, but 
all companies that are doing business 
in enemy countries. This might in- 
clude most of the reinsurance compa- 
nies operating in this country coming 
from Spain, Switzerland, Holland and 
other points. 


Could Shut Down Immediately 


The act provided that the secretary 
of commerce could immediately shut 
down on any such company and its re- 
lationship with American companies 
would cease automatically. This meant, 
under the interpretation of the law, that 
all reinsurance would thus be thrown 
back on the original company, the 
enemy company being relieved of fur- 
ther liability. This became a very se- 
rious matter and the subject was taken 
up with the commerce committee and 
the defects in the measure were 
pointed out. It was shown, for exam- 
ple, that if the act passed in its original 
form, it would be to the great advan- 
tage of the enemy company and the 
American institution would have to 
hold the bag. The committee was 


as the government is not prohibiting 
the sale of whiskey, but merely prohib- 
iting the manufacture of it. 
this prohibition in manufacture comes 
about the increase 


.considerable stock on hand, or are put- 








Because of 


in market value. 
Most companies are taking business 
from the same agents that they have 
been taking it before and refusing lines 
only from concerns that are new in the 
field or have fire records. Some are 
even going so far as to take additional 
lines for retail liquor dealers who have 





ting it in. They are going on the the- 
ory that if prohibition does come, those 
preceding prohibition, will be the most 
profitable in the entire history of the 
ee business, both retail and whole- 
sale. 

Problems in Adjustments 


New premiums imposed by the food 
act, eliminate one of the protective 
clauses in the standard policy. It will 
be impossible under these new condi- 
tions to replace with stock of like kind 
and quality in many cases. 
Much whiskey is being taken out of 
the bonded warehouses as provisions of 
the new revenue bill greatly increase 
the excise taxes. By keeping this 
whiskey in ordinary warehouses the 
owners will escape part of this addi- 
tional load. Whiskey in bonded ware- 
houses could be valued more easily be- 
cause the date when it was put in bond 
was kept by the government. That 
which is taken out of course might be 
two-year or ten-year whiskey. It would 
be possible for loss claimants to claim 
more age and consequently more value 
than actually existed. 


Improve Brewery Situation 


Underwriters do not seem to fear any 
explosion hazard on whiskey, due to 
the activities of temperance fanatics. 
r They think that the new law will satisfy 
the temperance workers and will elim- 
inate any possible physical attacks on 
whiskey property. Some underwriters 
also believe that the new law will 
greatly improve the situation in the 
brewery and saloon property field. 
They hold that the new food act will 
satisfy many who had been advocates 
of temperance and that the attack on 
beer and light wines will cease, or be- 
come so greatly minimized that the 
brewers and makers of wines will be 
permitted to continue business as in the 
past. 





Getting New Premiums 


Howard S. Nulton, special agent of 
the Niagara in Virginia, West Virginia, 
North Carolina and South Carolina, il- 
lustrates the value of use and occu- 
pancy insurance as a source of new in- 
come by the example of one agent in 
his territory who between the period 
of Feb. 1 and May 1 obtained in round 
numbers $100,000 of new premium in- 
come at this class of business alone. 


‘“Tnnitt,” tells of asking a company ex- 
ecutive how many special agents he had 
traveling. He thought a moment and then 





shown that in case of a large company 
it would take probably ninety days to 


replied: “Eight, I should say, and we have 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS e -« - 


- - $1,643,174.45 
SURPLUS TO POLICYHOLDERS 4 * - 


1,235,360.65 





LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California 





A Reliable, Progressive Agency Company Representatives solicited — 














General Insurance 
Herbert Buxton 92 William St., New York 


Excess Insurance placed in all parts o the United 
States and Canada 








Detroit National Fire Bnsurance Co. 
PAUL TURNER, President DETROIT M. O. ROWLAND, Secretary 
i f a live, acti ing, strongly backed western company,,progres- 
= a peseee ta e ene y Fens ew York, New Jersey.” nnec- 


ticut, Massachusetts, Maryland, Indiana, Pennsylvania, V;,ginia, Minnesota, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 

















~® Merchants National 
Qe | Fire Insurance Co. 
i | il —e 


tl | ll Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 
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IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 





WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


S. A. COURT, Secretary DANA C. DAY, Agency Manager 





also five ‘Tourists.’ ” 
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GOVERNMENT INSURANCE 


AccorDING to statement published by 
the Public Ledger of Philadelphia, 
senders of packages by the government 
insured parcel post service are not be- 
ing reimbursed when there is failure in 
making delivery. Claimants are advised 
by the Post Office Department at 
Washington as follows: 

“Whereas, The appropriation author- 
ized by Congress for the fiscal year 
ended June 30 for the payment of such 
losses has been exhausted, the depart- 
ment will be unable to meet any claim 
until such time as Congress sees fit to 
appropriate a sum to cover the defi- 
ciency.” 





MISLEADING STATEMENTS 


INSURANCE men are often accused of 
being unfriendly to new companies. We 
do not believe that fire insurance men 
have any antipathy toward a new com- 
pany, but on the other hand, where they 
have been conservatively organized are 
willing to give them a boost in every 
possible way. Many of the promotors, 
however, are doing much to leave a 
wrong impression in the minds of the 
public, by the kind of literature they 
are putting out in their prospectuses, 
and the talk that some salesmen are 


giving. For instance, we have a letter | 


before us, sent out by a company in 
process of organization, 
this: 

“Do you know that thousands of 
families are living luxuriously today 
off the income derived from their in- 
vestment in big fire insurance compa- 
nies.” Attention is conspicuously called 
to the “enormous profits” being made 
by stockholders. 

Probably there is no line’of business 
that is more hazardous than fire insur- 
ance and it is entitled to a just return. 
However, the actual returns on capital 
should be figured on the basis of what 
the stockholders actually contribute. In. 
most all cases, not only the capital is 
paid by stockholders, but surplus as 
well. Following the San Francisco fire, 
stockholders were called upon by most 
of the large companies to contribute 
more funds at the rate of two per one, 
and upwards. Therefore, the actual re- 
turns from the capital do not tell the 
entire story. 

The annual report of President Bis- 
SELL of the NationaL Boarp shows, for 
instance, last year the underwriting loss 
to fire insurance companiés amounted 
to $10,712,079. During the ten-year pe- 


containing 





riod, ending 1916, the underwriting 
profit was $51,886,341, or 1.67 percent. 
Surely this is not much of an earning 
on such a vast amount of money at 
work. 

We believe in new companies, but we 
do insist that the truth be told as to the 
returns from fire insurance operations 
as a whole, so that the public will un- 
derstand what the profits really are. 





IMMEDIATE SERVICE 


At the various organization meetings 
of state conservation associations 
throughout the west, Chairman W. H. 
SAGE has been pointing out that those 
active in the movement will be saving 
the country to a greater extent than 
some men who go into the army. He 
points out that they are commencing 
work immediately while many of those 
in the military or naval service will 
never have a chance to do more than to 
be in a state of readiness. 

Mr. Sace contends that every bit of 
food that is saved means the saving of 
lives in Europe and that the saving of 
lives there is the quicker and more ef- 
fective and more advantageous way of 
getting to the goal. 





GREAT WORK AT HOME 

In these days of transformation, revolu- 
tion- and change, in government, business 
and social life there is a special need for 
real courage and steady nerve. This 
should not be the time for panicky feel- 
ing, pessimism or depression. Insurance 
men are peculiarly situated in that their 
work is so closely identified with people. 
They are seeing people every day, doing 
business with them, talking with them, 
learning their views and canvassing them 
for insurance. 

Here is an opportunity, therefore, for 
insurance men to become real missionaries 
along cheerful, confident and constructive 
lines. There is just about as much need 
for courage and heroic work in the realm 
of business as in the trenches or training 
camps. Insurance men can do much to 
help make business better and keep it that 
way. We believe that the insurance men 
of the country can be called the steadiers 
of the times, who will acknowledge their 
responsibility and will do their part in 
conserving and advancing business inter- 
ests in order to keep the country in a pros- 
perous condition, while the great world 
war for democratic principles is being 
fought. 





POOR ADVICE GIVEN 


In their zeal to promote the protection 
of barns and granaries against loss by 
lightning, it is believed that some fire mar- 
shals and county conservation commissions 
have given advice to the farmers which is 
liable to cause much more damage than it 
will prevent. It has been suggested by 
some of the county conservation boards 
that the farmers should take light galvan- 
ized wire to put up emergency lightning 
rod protection. While this advice is usu- 
ally coupled with the warning that the 
installation must be considered as emer- 
gency only, even then it cannot be con- 
sidered as suitable advice. 

Aside from the fact that where the 
emergency installation is piaced, the farm- 
ers will most likely forget about the emer- 
gency warning, there is danger in suggest- 
ing that every Tom, Dick and Harry is 
competent to put on the lightning rod 
system. 





Personal Side of the 
Insurance 


Mrs. D. M. Rolph of Denver, actuary 
and deputy insurance commissioner of 
Colorado, was in Chicago this week on 
official business. The Marquette Na- 
tional Fire is applying for admission 
to the state and Mrs. Rolph was mak- 
ing the examination. Mrs. Rolph en- 
tered the insurance commissioner’s 
bureau when E. E. Rittenhouse was 
head of the office. She is one of the 
most capable women in the country 
and as deputy commissioner has filled 
the office with great intelligence and 
fidelity. Mrs. Rolph is a charming wo- 
man personally and has a wide circle 
of friends. 


A. P. Clifford, head of the A. P. Clif- 
ford & Co. agency at Grand Forks, 
N. D., died suddenly of heart failure at 
his home, Tuesday morning of last 
week. He had been playing tennis 
with his small son early in the morn- 
ing and was preparing to start for his 
office when he was seized with the fatal 
attack. Mr. Clifford’s agency was one 
of the largest in Grand Forks and he 
was held in high esteem by everyone. 


Edward Schroeder, the local agent 
at Milwaukee, has concocted a certain 
chemical combination which is guaran- 
teed to convert the dirtiest, grimiest 
hands at once into velvety, pink baby 
skin. It is said that when rubbed 
upon the hands together with a small 
quantity of water it produces beauti- 
ful suds similar to a combination of 
Pabst and Schlitz. Mr. Schroeder feels 
that this cleansing compound will have 
a wonderful sale, and all who are in- 
terested in the new stock company, 
which he will undoubtedly form, should 
write or wire him at once for a block 
of stock in the new concern. 


Robert J. Jordan, state agent of the 
German American in Minnesota has 
been made a second lieutenant and will 
assist in training the new National 
army at Camp Dodge, near Des Moines, 
Iowa. Mr. Jordan was in the reserve 


officers’ training camp at Ft. Snelling, 
Minn. 


Leslie E. Hildreth, general adjuster 
of the Hartford in Chicago, was able 
to be at his office this week for the first 
time in nine months. Mr. Hildreth 
suffered a severe attack of rheumatism 
last December and has been confined 
to his home almost continuously ever 
since. He expects to be at the office 
regularly beginning Sept. 1. 


Charles Leroy Hecox and Guy A. 
Richards of Chicago, manager and as- 
sistant manager of the Ohio Farmers 
in the west, are on an automobile trip 
through Michigan, Indiana and Ohio, 
ie will visit the home office at Leroy, 

io. 


Harry F. Wanvig, branch secretary 
of the United States department of the 
Yorkshire has been commissioned as 
major in the United States artillery at 
Plattsburg, N. Y. Mr. Wanvig for- 
merly traveled in the west for the com- 
pany, with headquarters in Chicago. 
He was married last week to Miss Kate 
Glendenning of New Haven, Ct. 


John W. Weddell, sprinkler inspector 
for the Wisconsin Inspection Bureau, 
has gone to Allentown, Pa., as a mem- 
om of the United States ambulance unit 

oO. 3. 


Alfred H. Rice of Youngstown died 
July 30. For nearly fifty years he had 
handled the fire and life insurance busi- 
ness for a large clientele, and when he 
sold his agency recently it was to re- 
tire from a field in which he had made 
a grand record. He had thousands of 
friends, not only in the insurance busi- 
nee, but in other business walks as 
well. 


George P. Pierce, who resigned as 


Business. 





special agent of the Hartford Fire in 
Minnesota to attend the officers’ train- 
ing camp at Ft. Snelling, received his 
commission as captain, but was com- 
pelled to resign owing to the death of 
his father, A. P. Pierce, local agent at 
Red Wing, Minn. Mr. Pierce will go 
to Red Wing to look after his father’s 
business. 


W. H. Comrie, Jr., special agent for 
the Hartford Fire in North Dakota, has 
been made first lieutenant, having 
taken the training at Ft. Snelling, Minn. 








Paint Blue Goose 
on His War Plane 














The Blue Goose will soon be flying 
through the clouds over France, help- 
ing America and its allies win the war. 
In a letter to the wielder of the goose 
quill of the Illinois pond, MacMillan 
Weddell, one of the Illinois ganders, 
expresses appreciation for the remis- 
sion of his dues and says in addition: 

“IT am having a huge ‘Blue Goose’ 
painted on the side of my machine and 
from now on the ‘Blue Goose’ will 
flap its broad wings and sail aloft, 
ready for anything. 

“I hate to think of making our no- 
ble gander a bird of ill omen, but I 
am going to try to make it that for 
the Germans, at least: I have tried 
all the horns — automobile — around 
here and have selected one that makes 
enough noise for a whole flock, and 
it will be my battle cry.” 





Publishes Hints for 


Preventing Fires 





New York, Aug. 21—The National 
Board has issued a pamphlet of twenty- 
four pages, entitled “Safeguarding In- 
dustry,” and also a show card, 11x14 
inches, both of which will be sent out to 
66,000 industrial plants in the United 
States. This is the latest feature of 
the war-time conservation campaign of 
the National Board which it is carry- 
ing on in conjunction with the Council 
of the National Defense on behalf of 
the United States Government. The 
pamphlet terms safeguarding industry 
a “war-time necessity.” It takes up all 
the important features of such work, 
embracing ignorance and carelessness, 
defective equipment, faulty construc- 
tion, insufficient protection, lack of de- 
fense, together with many practical sug- 
gestions for reducing fire loss under 
the three headings of fire prevention, 
fire protection and inspection and su- 
pervision. The show card is illustrated 
with eight drawings and points out the 
patriotic duty of every American to 
prevent fire. It suggests the following 
rules: 

1. Learn the factory safety rules and 
observe them. 

2. If you discover a fire, give the 
alarm promptly. Do you know how to 
do this? Ask to be shown. 

3. Don’t smoke where it is not per- 
mitted. 

4. Never drop a lighted match, cigar 
or cigarette; be sure that it has no 
sparks left before throwing it away. 

5. Report suspicious strangers seen 
about the plant. 

6. If you notice any unusual smoke, 
the overheating of any machine, or any 
other accident, notify the foreman at 
once. 

7. Carry your precautions into your 
own home; keep your house and yard 
free from rubbish, and help others to 
do the same. , 

8. Where would your job be if this 
plant should burn? 


A man thinks he has fine business 
judgment when he guesses stocks are 
going up, and they do unless he bought 
them.—New York Press. 
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Casualty and Surety Comment 








BURGLARY RATES 


THE BurcLary UNDERWRITERS’ AsSO- 
CIATION has made an advance in rates 
in Chicago and Cook county on so- 
called apartment business, and also on 
the special $500 policy. Even with this 
advance, burglary companies do not 
count that any money can be made in 
Chicago because of the conditions un- 
der which the business is written. 
There are some cities that have been 
notoriously unprofitable. In the west, 
Chicago, Toledo and Detroit are per- 
haps the worst. 

Burglary insurance needs a readjust- 
ment from the ground floor up. Under 
present conditions in these unprofitable 
cities, an assured can take a small pol- 
icy on a comparatively heavy exposure 
and thus pay a light premium instead 
of one commensurate with the value. 
Fire insurance companies have recog- 
nized the principle of coinsurance and 
have granted a rate credit where the 
coinsurance clause is carried. Burglary 
losses have come chiefly on the $500 
policies, or those of comparatively 
small amounts. This indicates, of 
course, that not enough insurance is 
carried to value. Under the so-called 
“coinsurance policies” the assured be- 
comes a coinsurer if the values exceed 
those stipulated in the policy. How- 
ever, but little of this insurance is sold 
and it is subject to misrepresentation. 
As a matter of fact, the 80 percent av- 
erage clause is pigeonholed in burglary 
insurance practice. 

We believe that the burglary under- 
writers should recognize more and more 
the coinsurance principle and put it into 
effect. It would seem that there is 
more need of the coinsurance principle 
in burglary insurance than in fire. The 
assured should be made a coinsurer. 
The practice of having the coinsurance 
clause is almost universal in writing 
fire insurance. Even on dwellings it is 
required in the jurisdiction of the New 
York Fire INsurANcE ExcHance. This 
places all on the same footing. It re- 
quires the man possessing properties of 
large value to carry his proportionate 
share of indemnity. It compels him to 
be on the same basis as the man who 
is carrying full insurance to value, or 
at least 80 percent of the value. 

The trouble, probably, in the high 
loss ratio cities is due chiefly to the 
fact that companies have to accommo- 
date agents, and take business that un- 
der scientific rules of underwriting they 
would turn down. In other words, bur- 
glary underwriters are confronted with 
what the fire insurance people call “ac- 
commodation lines.” They are com- 
pelled to carry the business for the 
agent or the broker to help him along, 
even knowing that the loss ratio will 
be high. A fire insurance man _ re- 
marked the other day, if he could un- 
derwrite as his judgment and conscience 
dictated, and be free from what he 
terms “agency politics,’ he would be 
able to make all sorts of money for his 
company. However, the demands of 


writers to yield and the loss ratios to 
raise. 








Workmen's Compensation 
Notes and Comments 





BY DAVID H. KELLER, M. D. 




















Colles Fracture 


Most common of all fractures is that 
of the radius (the long bone on the 
thumb side of the forearm), at a point 
approximately one inch above the wrist 
joint (Colles fracture). Of all com- 
plete fractures, a Colles fracture is 
most easily reduced, and under proper 
treatment the injured arm nearly al- 
ways regains its normal function and 
appearance. Indeed, aside from the 
characteristic “table fork’ deformity 
which obtains in unreduced Colles 
fracture, the full function of the arm 
and of the wrist joint may be recov- 
ered, even when the fracture has not 
been reduced. 

* * * 
In the typical Colles fracture, not 
compound, and without complications, 
there is rarely justification for any 
treatment beyond simple fixation, with 
massage and passive motion at frequent 
intervals. In healthy (and frequently 
in unhealthy) individuals the period of 
disability following uncomplicated Colles 
fracture should not exceed ten weeks 
in persons who do even the heaviest 
work. Incidentally, the treatment of 
Colles fracture by fixation in plaster of 
paris cast is not proper treatment. 
In a very large percent of Colles 
fractures the wrist joint is more or less 
severely sprained. In fact, sprains of 
the wrist joint, accompanied by great 
swelling, are frequently mistaken for 
Colles fracture. Where the joint is 
much swollen, there is usually a pro- 
portionate degree of inflammation. The 
worst possible treatment of an inflamed 
wrist joint—the inflammation being 
due to traumatism—is immobilization. 
ae * * 


Also, because of the proximity of the 
wrist joint to the site of a Colles frac- 
ture, the force which is great enough 
to fracture the radius must necessarily 
cause more or less inflammation in the 
joint itself. Hence, whether Colles 
fracture or sprain or both be recog- 
nized, splints of wood or metal which 
can be easily and quickly removed and 
readjusted, in order to permit of mas- 
sage and passive motion, are much to 
be preferred over the permanently fixed 
plaster cast. 

In the event of a combination of 
badly sprained wrist joint and a Colles 
fracture, with the possibility of fissure 
fractures extending through the head 
of the radius into the joint itself, it is 
better surgery to refrain from attempt 
to hold the fractured bone in apposi- 
tion, running the risk of an ununited 
fracture, while keeping the wrist joint 
free for massage and passive motion. 
If there be a fissure fracture into the 
joint, accompanied by severe inflamma- 
tion, the joint is almost certain to be- 
come permanently ankylosed and use- 
less if held in any splint for two or 
three weeks. (Workmen’s compensa- 
tion claim adjusters have long ago 
learned the futility of attempts to re- 
store ankylosed wrist joints to a de- 
gree of usefulness that is calculated to 
impress industrial boards.) 

_* * * 

While it is usually futile to attempt 
to restore an ankylosed wrist joint to 
the normal, the restoration of union 
in ununited Colles fracture is by no 
means hopeless, and, as we have indi- 
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COMMENT ON ACQUISTION COST 


| 





New York, Aug. 22—A pertinent 
question that is being talked of by the 
companies, brokers, agents, and one or 
two insurance commissioners, is about 
cost of compensation insurance. The 
New York superintendent has caused 
considerable worry by again agitating 
the issue. It has got to such a state 
that he intends making it a special fea- 
ture at the coming meeting of the com- 
missioners at St. Paul next week. 
Companies, agents and brokers have 
been asked to be present and it is felt 
that many of the agreements, while not 
made as such, that were entered at the 
Chicago meeting in December, 1913, 
will be amended, if not entirely wiped 
out. At that meeting many of the 
commissioners present expressed them- 





mity, there need be no loss of function 
in the arm. 

The treatment and the results of 
treatment of compound and commi- 
nuted fractures of the forearm, includ- 
ing fractures of both radius and ulna, 
complicated, perhaps, by more or less 
extensive injuries to muscles and liga- 
ments, is another story. Such compli- 
cations involve no rules of treatment. 
They demand the ability of surgeons 
who are not afraid to institute original 
lines of treatment, rather than to adopt 
the cut-and-dried formulae of the text- 
books. 

We shall defer for a time comment 
in reference to the treatment of frac- 
tures by so-called Lane’s plates, ex- 
cept to remark that as a means o 
reducing compensation payments and dis- 
abilities they have proved to be a snare 





cated, even though there be a defor- 





and a delusion. 





selves in high approval of the work 
accomplished and the manner in which 
it was handled. It has been freely ex- 
pressed that it is in fact a breach of 
faith to again agitate this question, as 
no new condition has arisen. 


Comment of an Underwriter 


A prominent casualty underwriter 
said today: 


As the matter has gone so far the com- 
missioners must ask themselves whether 
they have the authority to regulate how 
the companies shall spend their money. 
Have they the authority to regulate the 
management of the financial department 
of the companies? The duties of the com- 
missioners as expressed by i:nany of them 
at their meetings were to supervise; to 
see that the companies are kept in good 
financial condition; to see that capital 
does not become impaired; that there is 
no discrimination, but should they go so far 
as to tell the companies how they should 
run their business? 

Stock insurance companies are run the 
same as any other commercial house. 
They are run_on money subscribed by 
stockholders. The stockholders to a great 
extent are financial men or manufacturers 
throughout the country. Very little money 
is made on the underwriting. It is made 
from the banking end of the business in 
the turnover of the premiums and in the 
investments. This end of the business is 
what is paying the dividends. 


Should Make Reasonable Return 


American capital should be allowed a 
fair percentage of profit and if conducted 
in a legitimate manner should not be 
harassed by outside interference. Under 
the various insurance laws the insurance 
departments have the right and authority 
to investigate whenever they so desire 
or have reason to believe that the 
companies are not being run in a legi- 
timate manner. The companies have been 
compelled to submit to all this in order 
to operate. Where is any other line of 
business cperated under the same retraint 
in any other country? The insurance com- 


(CONTINUED ON PAGE 22) 
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VIGOROUS PROPAGANDA | 
FOR BANK ORGANIZATION 





Questionnaire Submitted to Asso- 
ciation Members Regarding 
Formation of Mutual 


SECRET BULLETIN ISSUED 


Companies Say Laws of Only Few 
States Permit Mutual to Write 
Fidelity and Burglary 





PROM A STAFF CORRESPONDENT 

New York, Aug. 22—The thirty com- 
panies now engaged in writing bank 
burglary, surety and fidelity business 
are keenly alive to the ingenious and 
persistent efforts that are now being 
made to organize a bankers’ mutual to 
write these lines. A vigorous propa- 
ganda is being carried on by Herman 
Ekern, former insurance commissioner 
of Wisconsin and now manager of the 
National Association of Mutual Insur- 
ance Companies, and H. A. Moehlen- 
pah, also of Milwaukee, chairman of 
the special insurance referendum com- 
mittee of the American Bankers As- 


sociation. Practically every bank, big 
and little, in this country, has been cir- 
cularized and there has been a lot of 
political wire pulling by both the pro- 
ponents of the mutual company propo- 
sition and the score or more of stock 
insurance companies specializing on this 
bank business. Yesterday a special and 
secret meeting was held in this city to 
devise ways and means of meeting the 
situation that promises some very awk- 
ward complications at the annual meet- 
ing of the American Bankers Associa- 
tion at Atlantic City the last week in 
September. 


Comparison Is Made 


The insurance referendum committee 
has got out a comparison of old line 
burglary rates on safes, showing the 
premium per base rate of $1,000 in 1909, 
compared with 1917. Every class ex- 
cept one shows an increase in rate from 
5 to 50 percent. A questionnaire has 
been submitted to all the banks, asking 
whether they would favor the organ- 
ization of a bankers’ mutual; whether, 
if one were organized, the bank would 
place at least a part of its present bur- 
glary, surety and fidelity lines with 
such a concern; the amount of pre- 
miums paid the stock companies last 
year for such coverage, amounts re- 
ceived by the bank during 1915 and 
1916 on its burglary, hold-up, fidelity 
and surety business, etc. 


Secret Bulletin Issued 


The secret bulletin, of which photo- 
graphic copies have been obtained, 
states that the present conditions “war- 
rant.a repetition of the report made by 
the American Bankers Association in- 
surance committee in 1911, which said 
‘the burglary losses of the American 
Bankers Association members are but 
% percent of premiums paid.’” The 
statement.is also made that one surety 
company report “in 1909 a 50 percent 
stock dividend was paid; in 1910, an 
extra 4 percent dividend was paid in 
cash and a 33% percent stock dividend 
was given stockholders.” The state- 
ment is also made that “notwithstand- 
ing the stock companies used 50 per- 





cent of the premiums for expenses, 





they have made during the last seven 
years an underwriting profit on bur- 
glary and fidelity business of $16,067,- 
918, and this accounts for their active 
opposition.” The statement is also 
made that the experience of the bank- 
ers’. mutual companies in the two state 
associations of Wisconsin and North 
Dakota shows premiums collected of 
$53,000 and total losses sustained of 
$977.20. There is also a table showing 
bank premiums and losses segregated 
for seventeen states, including Wiscon- 
sin and North Dakota, on figures sub- 
mitted by over 4,000 banks (4,446 to be 
exact), on which the premiums 
amounted to $151,262.53 on bank bur- 
glary business, with losses of $15,593.31 
—a shade over 10 percent—and fidclity 
bond premiums amounted to $226,621.97, 
with losses of only $34,332.16, approxi- 
mately 10 percent. 


Seek Expresssion From Bankers 


At the regular meeting of the execu- 
tive council of the American Bankers 
Association held at Briarcliff Manor, 
New York, May 7-9, 1917, the following 
resolution was adopted: “That an ex- 
pression from the members of the 
American Bankers Association be had 
by referendum as to the advisability of 
forming either a stock company or a 
mutual company, controlled by the 
members of the American association, 
to protect its members on the i insurance 
risks of bankers, members only; and 
that an auxiliary committee be ap- 
pointed by the president of the State 
Secretaries’ section of the association 
authorized to secure this expression 
from the membership and report at the 
next annual convention to be held at 
Atlantic City.” 

The stock companies are very much 
concerned, because they have ascer- 
tained that a great many of the iarge 
banks have not responded to the in- 
quiries; that the small banks have re- 
sponded, and that not a few of them 
are favorably inclined to the propo- 
sition. 


Plan Defeated at New Orleans 


A similar proposal was made in 1911 
at the annual meeting of the American 
Bankers Association in New Orleans, 
and after a full discussion the proposal 
was voted upon and lost. The stock 
companies frankly state that bank busi- 
ness is preferred business and the fidel- 
ity and burglary companies, therefore, 
give it a preferred rate. The rate for 
bankers’ fidelity bonds or burglary in- 
surance are very much lower than for 
other classes of fidelity and burglary 
business, and it is declared that they 
are so low that the ratio of losses to 
earned premiums is actually higher 
than on many other classes of business. 
They also show that from 1885 to 1917 
the bank fidelity rates have been stead- 
ily reduced on banks having a capital 
of $25,000 and over, from 75 cents per 
$100 per annum to 25 cents, and that 
bank burglary rates in the middle 
western states, in towns of less than 
1,000 population, were 75 cents per $100 
per annum on highest class safes up to 
1897, while the present rate is 24 cents; 
that the highest class safes within high- 
est class vaults have been reduced from 
50 cents per $100 per annum to less 
than 6 cents. In burglary insurance, 
the basic rate for a round door safe in 
the best and most modern vault cost in 
1897 $125 per annum for $25,000 cover- 
age. It now costs only $56 yearly for 
$100,000 burglary insurance. Mate- 
rially larger discounts have gradually 
been allowed the banks for burglar 
alarm systems, watchman’s services, 
and for population of the larger towns 
and cities. 


Few States Permit It 


The stock companies are making a 
strong point of the argument that to 





serve the members of the American 
Bankers Association the proposed mu- 
tual company must be prepared to op- 
erate in every State. It is not practic- 


| able, they point out, to start a mutual 


company to do business generally 
throughout the Senge States, because 
the laws of only a few states permit 
an assessment mutual company to do a 
fidelity and burglary business. To com- 
ply with the statutory requirements of 
each state, governing the formation of 
a stock company, would require an out- 
lay of over a half million dollars. The 
least amount of capital and surplus 
which would enable a company to qual- 
ify generally for the transaction of 
bank fidelity and burglary business re- 
quires a deposit in the company’s home 
state of $200,000, and additional state de- 
posits if it does business in such states as 
Louisiana, South Dakota, Texas, etc., 
of $50,000 each; $75,000 in West Vir- 
ginia, etc. The amount of risk which 
a fidelity company can assume on any 
one bond or obligation is limited to 10 
percent of its capital and surplus. From 
capital and surplus there must be de- 
ducted all the special deposits and, 
therefore, a mutual company having a 
capital and surplus of, say, half a mil- 
lion would not be able to write more 
than probably $20,000 of bank fidelity 
or burglary insurance on any one risk, 
The stock companies are making a 
valiant effort to show that bonding and 
burglary business cannot be success- 
fully conducted without the assistance 
of agents, any more than life insurance 
or fire insurance. Seventy companies 
have entered the general field of bank 
fidelity and burglary insurance business 
during the past twenty-five years. 
Forty-five have failed, retired, rein- 
sured, or gone into a receiver’s hands. 


Hold-Up Losses Excessive 


It is not generally known, but the 
bank burglary hold-ups since 1915 have 
caused excessive losses above the sal- 
vage. 

The stock companies realize that 
many of the banks have growing in- 
surance departments, which show a 
steady increase in the amount of fire 





insurance directly handled- for the 
bank’s customers, and they are appre- 
hensive that if the bank burglary, fidel- 
ity and surety lines are handled for the 
proposed bankers’ mutual company or 
companies, considerable individual res- 
idence and commercial burglary and 
hold-up business may be diverted from 
oe stock companies’ agents and bro- 
ers. 


GOES WITH CHICAGO BONDING 





P. J. V. McKian, Veteran Insurance 
Newspaper Man of Chicago, Takes 
Up Accident Work 





P. J. V. McKian, until, recently asso- 
ciated with the Insurance Post of Chi- 
cago, has been appointed agency super- 
visor in the monthly premium depart- 
ment of the Chicago Bonding & Surety, 
with headquarters at Chicago. He 
completed his work with the Post on 
Saturday and is spending two weeks at 
his old home at Perth, Ontario, Can. 
A family reunion is being held before 
his mother disposes of the old home- 
stead. Mr. McKian is one of the well 
known figures in the insurance business 
of Chicago. For many years he was 
connected with the old Argus and then 
put in four years in the monthly pre- 
mium accident and health business, 
serving with both the Royal Casualty 
and the Midland Casualty. Later he 
returned to the insurance newspaper 
business, being connected with both the 
Post and the insurance column of the 
Chicago Herald. His many friends in 
the accident and health field will wel- 
come him back to the fold and he will 
add strength to the personnel of the 
Chicago Bonding’s home office staff. 
Mr. McKian has an unusually wide and 
valuable acquaintance among casualty, 
surety, fire and life men, not only in 
Chicago, but throughout the country. 
It reaches into both home and depart- 
ment offices and the agency ranks. He 
has a_ personality that makes new 
friendships seem like old ones. 





No experience necessary 
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COMPLAINT IS MADE 
ON CANTONMENT RATE 





Government Is Objecting to the 
Charge Being Made for Work- 
men’s Compensation 


WANTS A READJUSTMENT 





Says That Price Should Be Made on 
a Cost Basis When Work Is 
Completed 





The War Department at Washington, 
D. C., has raised a serious question 
with the companies writing the com- 
pensation insurance in connection with 
the various cantonments, whose build- 
ings are now being completed for the 
use of the new draft army. 

When the 16 cantonments were an- 


nounced the government desired to get 
the lowest possible contract price for 
the buildings and various work that had 
to be done to get the grounds in shape. 
For instance it arranged with the con- 
tractors that it would pay the actual 
cost of construction plus 10 percent 
profit for the contractors. 

The government. urged that the com- 
pensation companies eliminate all so- 
called commercial profit and arrange a 
cost basis for carrying the business. 
The government felt that agents’ com- 
missions should be deducted and that 
the actual cost plus overhead charges 
bt be sufficient for carrying the 
risk. 

Cost Plan Is Defeated 


The National Compensation Service 
Bureau considered the question care- 
fully, but two negative votes de- 
feated the cost. program. SEourteen 
of the companies favored putting the 
cantonment business on a cost basis. 
The Aetna Life and Fidelity & Cas- 
ualty were opposed to this measure on 
the ground that the government should 
not put its business on a charitable 
program, but that it should pay for this 
work on a business basis, the same as 
anyone else. Under the agreement 
with the contractors the government, 
of course, became responsible for all 
the expenditures inasmuch as it was 
paying for all the work. 


Flat Rates Were Made 


Rates were made ranging from $2 
to $3.75 according to the state in which 
the cantonments were made. This was 
a flat rate applying to all lines of work. 
Inasmuch as the two votes defeated the 
measure that the 14 other companies 
desired to be carried through there was 
nothing left to do but to stand by the 
bureau and the rates were promulgated. 
The business was written, therefore, at 
the figures quoted. 


War Department Objects 


Now the companies are in receipt of 
a letter from the War Department, 
making objection to these rates on the 
ground that they are too high in com- 
Parison with the surety and fire insur- 
ance rates. The government practically 
States that it desires to deal with each 
company individually in this matter and 
that while the compensation policies 
may be approved tentatively, the point 
is made that at the completion of the 
work there should be an accounting 
with the companies showing just what 
it has cost them to carry these risks 
and then the price can be adjusted ac- 
cordingly to eliminate any abnormal 
Profit. This opens a very nice question 
as to what the National Compensation 
Bureau will do. So far as is known 


only bureau companies are carrying 
any of the business. 

Some of the companies felt that these 
cantonment risks would be more haz- 
ardous in the construction work inas- 
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much as great speed had to be made 
to get the buildings ready for the new 
draft army. Hence, the hazards would 
be greater, less precaution would be 
used and more people would likely be 
hurt. Companies that objected to the 
cost plan, felt that their capital should 
not be risked in a hazardous enterprise 
and the government given rates that 
would not be accorded other assured. 


Viewed from the East 


(FROM A STAFF CORRESPONDENT) 


New York City, Aug. 22—“Your 
Uncle Samuel” has not yet declared 
that a state of war exists between the 
Federal Government and the stock 
companies in the matter of employers’ 
liability and workmen’s compensation 
on the several army cantonments scat- 
tered around these United States, but 
gas and smoke bombs fill the air in cas- 
ualty circles here. 

The surety companies when re- 
quested to quote a rate on contractor’s 
bonds, etc., named figures which they 
thought, as experienced underwriters, 
would enable their several companies 
to show a normal rate of profit on 
these transactions. Subsequently, the 
government appealed to their “patriot- 
ism” and they cut the rates in two. 


Appealed to Patriotism 


When Captains Dempsey and S. Her- 
bert Wolfe of the quartermaster gen- 
eral’s department of the army met with 
the National Workmen’s Compensation 
Bureau members here several weeks 
ago, the appeal to patriotism was 
sounded first. The liability and com- 
pensation experts representing the bu- 
reau companies thereupon quoted rates 
of coverage which they declared were 
practically cost figures, so far as their 
combined experience and collated sta- 
tistics on the classes of work to be un- 
dertaken enabled them to say what 
rates would be adequate. Subsequently 
Colonel Littell of the quartermaster 
general’s department advised the com- 
panies that their figures were still too 
high. The company executives, or at 
least some of them, replied that as pa- 
triots first, fully desirous of “doing 
their bit” and, secondly, as presumably 
trained underwriters of many years’ 
practical experience, they had quoted 
their lowest rates, had grouped and re- 
grouped the business, had figured and 
refigured prospective losses, cost of 
medical aid, ultimate suits and claims, 
etc., and they did not see how they 
could reduce their figures any further; 
that they did not believe that the gov- 
ernment wanted the companies to do 
business at an almost certain loss. 


Want Participating Contract 


In Massachusetts the Massachusetts’ 
Employees Insurance Association, re- 
cently rechristened the Liberal Mutual 
Insurance Company, which is virtually 
similar to the New York state work- 
mans compensation fund, and which, 
similarly, quotes rates lower than the 
stock companies, was advised, it is said, 
that the government expected to be 
declared in as a partner on any army 
cantonment compensation business 
profits and share in the dividends, if 
any, which might be subsequently de- 
clared by the Massachusetts concern. 

The quartermaster’s department was 
respectfully informed by the bureau 
companies that it had been most ably 
represented by Captains Dempsey and 


Wolfe at the conferences in this city, 
and that the companies did not see 
how they could conceivably reduce 
their rates. 


Get Off Southern Risks 


In the last few days one New York com- 
pany has instructed its agents to get off 
the cantonment risks in South Carolina 
and Georgia. Another company has been 
greatly worried over the accidents already 
reported at the Rock Island cantonment. 
Instead of having government cooperation 
in the matter of first medical aid, injured 
workman had to be rushed to hospitals in 
Chicago and the company had to furnish 
its own physicians and surgeons at the 
scene of operation, a contingency and an 
expense not reckoned with when the can- 
tonment policies were written. In South 
Carolina, where there is no workman’s 
compensation law as yet, of course there 
is no fixed scale for losses, as obtains in 
the states having specific workman’s com- 
pensation laws, and of course liability in- 
surance experience has shown that ulti- 
mate liability losses can almost never be 
accurately predetermined by any company 
experience and loss ratio statistics. 


May Let Government Take Risks 


It was urged that most of the losses 
were trivial mishaps, mostly from sliver 
wounds, mashed fingers, etc., that releases 
were obtained before the workmen were 
allowed to resume thir labor, etc., but the 
underwriters feel that the courts might 
declare that some of these waivers and 
releases were obtained through coercion 
or under duress and unscrupulous attor- 
neys of the ambulance chasing type might 
Perl the army cantonments a lucrative 

eld. 

There seems to be a grave question 
whether the companies may not retire 
from the field and let the government han- 
dle the matter of employers’ liability and 
workman’s compensation risks on the 
army cantonment in the same way it has 
undertaken marine insurance and mari- 
time workmen’s compensation business, 
and essays to do in the still broader and 
uncharted realm of government military 
life insurance coverage. 


Difference of Opinion 


There is a reported difference of opinion 
among the bureau companies, however, as 
to whether they should stand pat or re- 
duce their rates, and there was consider- 
able difference of opinion shown in the 
‘votes taken on the several phases of the 
army cantonment rates when this matter 
came up for consideration first some six 
weeks ago. Two companies are reported 
to have believed it wise, or at least expe- 
dient, to write the business even at a 
prospective almost certain loss; but this 
morning it was stated that the bureau 
companies are entirely loyal to one an- 
other and that there is no question of 
the fealty of the two companies concerned. 
Whether other companies will get off the 
risks entirely, as one company has in- 
structed its agents to do, or whether the 
quartermaster-general’s department will 
recede from its attitude of using very 
heavy moral suasion, is still a question 
in local casualty company executives’ 
minds. 

Placed in Delicate Position 


The company officials feel that they 
are placed in a most delicate position by 
the government’s attitude. They do not 
want to be placed in a false position of 
not being thoroughly patriotic, but they 
aver that the matter of federal food con- 
trol, coal mining and steel manufacturing 
price fixing has not involved a similar 
dictum that individuals, corporations or 
stock companies must do government busi- 
ness at what they assert is a certain 
prospective loss. 


Acquisition Cost 


One phase of the tangle made all the 
underwriters smile. The government sug- 
gested that acquisition costs be waived. 


The underwriters replied in chorus that 


that was a matter that the government 
might take up with the agents and brokers 
concerned; that possibly the latter might 
be ready to work for nothing, but that the 
companies could not tell the agents and 
brokers that no commissions or brokerage 
whatever would be allowed them on this 
business. It is not known yet when the 
government has “persuaded” the agents 
and brokers to eliminate one factor in 
the business that the companies, unless 
authorized and directed by some fiat of 
the several state insurance departments 
to fix the rate of brokerage or commis- 
sion on compensation business. 


Situation Abroad 


It is true that abroad the acquisition 
cost of compensation business is much 
less than in this country, as are fixed 
overhead charges, rents, salaries, taxes, li- 
censes, publication fees, etc., etc., and the 
compensation rating experts say that if 
the government can reduce the acquisi- 
tion cost of compensation business in this 
country to nil or thereabouts, it will go a 
long way toward solving the nebulous 
problem of how compensation business 
can be made profitable in this country 
from an underwriter’s standpoint, espe- 
cially in view of the invariable practice 
of the court to read into the compulsory 
workmen’s compensation laws coverage 
for disability, due to illness, not accidents. 


NEW RATES FOR INDIANA OUT 





Plate Glass Tariffs Are Issued, Those 
for Lake County Being Above 
Manual 





Advisory plate glass insurance rates 
have been issued for Indiana, and those 
for Lake county, in the northwestern 
part of the state being 50 percent more 
than the manual and the rest of the 
state carrying the full manual rate. 
These are to go into effect Sept.1. The 
rate situation as to plate glass in In- 
diana has been chaotic, each cortipany 
giving such discount from the manual 
as it desired. Agents pitted one com- 
pany against another and this compe- 
tition was ruinous. It is thought now 
that the plate glass situation in the 
state will be much more stable. 


Indiana Premium Returns 


The following are casualty and surety 
premiums and losses in Indiana for the 
first six months of this year: 


Company. Premiums Losses 
Auto. Liab. Ltd., Mut...$ 9,814 608 
Brotherhood Acc. ..... 5,174 3,290 
CIOUOSIOES. 6. cncccescsce 1,03 6,785 
Employers’ Liab. ..... 192,382 71,938 
General Acc. F. & L.. 24,56 7,599 
pe OO rrr 53,133 6,724 
Metropolitan ...... aes 40 3,756 
New Jersey Fid........ 4,597 2,094 
Sou. Surety ........... 74,364 33,289 
Maryland Cas. ........ 78,417 15,032 
Masonic Prot. Assn.... 20,982 12,660 
Mass. Accident ....... 65 5 
National Cas. ........ 11,158 5,659 
Peerless Cas. .......¢. 2,16 913 
Ridgley Prot. Assn.... 11,223 10,344 
Standard Acc. .....+..- 95,874 53,088 





Get the Chicago Bonding 


Elmer, Willis & Grant of St. Paul have 
béen appointed northwestern managers of 
the Chicago Bonding for all lines except 
industrial disability. They succeed Homer 
H. Smith, who has resigned to go into the 
packing business. 








Travelers Indemnity.....-essecseeees 





Semi-Annual Statements 


(MADE TO GOVERNOR OF GEORGIA) 


Disburse- 
Assets. Net Surplus ee ‘ Seen 
eee rr ter 9,290,097 $ 2,660,770 $ 3,615,5 ,208, 
in One a... igdaddgees +7 005,236 2,610,044 6,635,826 petite 
Employers Liability.......-+.++eeee- 13,644,387 2,781,030 7,070,699 betty 
National Casualty......-eecsecsseees a8 prego P Bs $ 400.eit ‘ 436 87 
National Surety......+esceceeseceees 403, 189, 006, 133, 
2 1,351,121 4,315,554 3,242,528 
Ocean Accident & Guarantee......++: yeor879 eee a2 +3p3 214 heh 
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NEWS OF COMPENSATION 


= 


IS ORDERED TO SHOW CAUSE 





Company Ceases Payments, Claiming 
Exemption From Liability Under 
Jensen Décision 





An important question has developed 
before the Texas Industrial Accident 
Board and is to be threshed out Aug. 
29, when all the facts involved are to 
be heard. It involves the application 
of the principles laid down by _ the 
United States Supreme Court in the 
case of Southern Pacific Company vs. 
Marie Jensen, decided in 1916, wherein 
the court held that the New York com- 
pensation law did not apply to em- 
ployes engaged in interstate commerce, 
specifically longshoremen. 

The Home Life & Accident Company 
of Fordyce, Ark., is cited to appear at 
Austin, Aug. 29, and show cause why 
its permit in Texas should not be for- 
feited. It is also notified to furnish 
the board with a list of all subscribers 
situated similar to the one wherein pay- 
ment of a claim has been stopped by 
the company. 

According to the board’s records, the 
case is styled William Wehner vs. D. 
W. Ryan Towboat Company. Wehner, 
deceased, was captain of the towboat 
Ellis, which collided with the tug John 
Sealey, causing the death of Wehner. 
His heirs were awarded $25 weekly for 
365 weeks. After paying $210, the com- 
pany refused to make further payments 
on the ground that it was not liable 
under the decision in the Jensen case. 

Chairman McGregor informally says 
the New York law is compulsory as be- 
tween employer and employe, while it 
is optional in Texas; therefore it is a 
voluntary contract on part of the insur- 
ance company to assume liability on 
payrolls, regardless of whether the men 
are working with interstate commerce 
or not. Also, that the company col- 
lects premiums on such risks, yet is 
unwilling to pay benefits. 


APPROVES THE MERIT SYSTEM 


Wisconsin Compensation Board Also 
Provides for Increased Rates 
Effective Sept. 1 








The merit system of rating work- 
men’s compensation risks was approved 
at a meeting Aug. 15, of the new Wis- 
consin compensation board. The board 
met the rating and governing commit- 
tees of the workmen’s compensation 
bureau. 

Besides approving the system of 
merit rating, the new board approved: 


(1) <A differential which measures the 
cost under the present Wisconsin law as 
compared with the cost under the old Mas- 
sachusetts law, which is used throughout 
the ccantry as the basis upon which all 
rates are founded. 

(2) A maximum and minimum expense 
loading. The minimum was fixed at 18 
percent, and the maximum at 37% percent. 
This approval also permits loading of not 
to exceed 1% percent for profit. 

All existing policies will be endorsed 
Sept. 1, providing for an increase of 12% 
percent in the rate to take care of in- 
creased benefits provided in the amend- 
ments to the workmen’s compensation act, 
which becomes effective that date. 

The board declined to approve a multi- 
plier of 379, asked for by the companies, 
and substituted a multiplier of 317. The 
change in multiplier will mean a marked 
reduction in cost to the employer below 
that provided in the companies’ proposal. 

The board is still working on the ade- 

uate pure premium. Definite action on 
this subject will be taken at a meeting ten- 
tdatively set for Aug. 22. 

The principal elements about which the 
companies and the board differed were: 

An increase in the old rate because of 
alleged underestimate of medical benefits. 

The question of adding a charge to take 
care of liberalized construction of the act 
by the industrial commission. 


A charge to take care of increased acci-: 


dents on account of present abnormal in- 
dustrial activity. 


Proposes Big Mutual 
A meeting of the Kansas Employers As- 
sociation with représentatives from simi- 
lar organizations from Nebraska, Iowa, 
Minnesota and Missouri to discuss the 
compensation law rates is to be called 





IN THE ACCIDENT FIELD 


CHORN MADE RECEIVER 





Failure of Members to Pay Extra As- 
sessment Causes 
Collapse 





St. Louis, Aug. 21—Walter K. Chorn, 
state superintendent, was made receiver 
for the Missouri Business Men’s Acci- 
dent and Health Association, by Judge 
Kimmel of the St. Louis circuit court, 
following the filing, last week, of a peti- 
tion asking for an examination of the 
books of the concern. 

An injunction was also issued by the 
same judge, restraining any of the offi- 
cials of the company from interfering 
with Mr. Chorn in the operation of the 
business. 

According to Mr. Chorn’s petition, 
an examination of the books of the as- 
sociation made June 20 showed that the 
assets of the association were $45,- 
267.50, of which $37,203.50 were in as- 
sessments due from policyholders, and 
much of which, according to the peti- 
tion, cannot be collected. The liabili- 
ties, it was stated in the allegation, 
were $54,982.70. Officers of the asso- 
ciation appeared in court and admitted 
the allegation. 

Their attorneys declared the shortage 
came when it was found necessary to 
supplement the assessment dues of $10 
by an assessment to meet the accumu- 
lated claims. Such assessment was ig- 
nored by many of the policyholders, it 
was stated, and the result was insuffi- 
cient to meet all claims. 

The officers of the company stated 
that arrangements have been made with 
an old line capital stock company to 
protect the members in good standing 
and give them insurance for the length 
of time for which their insurance had 
been paid. This arrangement has been 
approved by the attorneys for the asso- 
ciation and the insurance superintend- 
ent. 


He Waited Too Long 


Delay in filling out a reinstatement card 
will likely deprive a Kansas widow of the 
benefits of an accident policy in the Busi- 
ness Men’s Accident Association of Kan- 
sas City. Mrs. Ella A. Flagg of Wichita 
is suing the association on her husband’s 
policy, which he had allowed to lapse. A 
reinstatement blank was made out and 
mailed with a check to the association, 
but before his letter reached them, so 
- P\_aaaaaad might be had on it, he was 

illed. 





early in September. A mutual indemnity 
company to handle only compensation in- 
surance business for the members will be 
proposed. 


Creates Associate Membership 
San Francisco, Cal., Aug. 22—The Cali- 
fornia Inspection Rating Bureau has 
‘amended its constitution to create an asso- 
ciate membership, so as to hold companies 
that have retired from the compensation 


‘pusiness and resigned because of the ex- 


pense of regular membership. Associate 
membership calls for a membership fee 
of $50 and annual dues of the same 
amount, with the usual expense assess- 
ment based on the company’s business. 


Compensation Notes 


The West Virginia workmen’s compen- 
sation fund has readjusted its rates on 
the basis of its own experience for the 
year ending March 31 this year. 

The Wisconsin Compensation Rating & 
Inspection Bureau has called a meeting of 
representatives of companies writing com- 
pensation insurance in Wisconsin, to be 
held at Milwaukee today (Thursday). To 
date the organization of the new bureau 
has progressed satisfactorily, and it is ex- 
pected that it will begin active operations 
by Sept. 1. 





Appointed Atlanta Manager 


Frank I, Laizure, Jr., has been appointed 
by The Travelers to be manager of its 
compensation and liability departments at 
Atlanta, Ga., succeeding H. F. Rascher, 
who, after eleven years’ service in the 
southern city, has recently been promoted 
to St. Louis. Mr. Laizure joined The Trav- 
elers’ forces July 6, 1915, and has been a 
special agent at New Haven, Conn., and 
Reading, Pa. ; 





Dr. Urban B. Harris, formerly medical 
director of the, Globe Indemnity at Chi- 
cago, and now second lieutenant in the 
medical corps, has been transferred to 
Fort Riley, Kansas, as a medical officer. 














Personal Glimpses 
of Casualty Men 














The Fidelity & Casualty Bulletin pays 
homage in its current issue to Charles 
H. King, manager of the company at 
Cleveland. Mr. King’s entire business 
life has been in the insurance field. He 
was formerly located in Chicago, in the 
office of W. A. Alexander & Co., gen- 
eral agents of the Fidelity & Casualty 
in that city, starting Aug. 1, 1887, and 
becoming a partner in 1900. When E. 
B. Tidd, manager of the Fidelity & Cas- 
ualty at Cleveland died in 1904, Mr. 
King was appointed to that vacancy, 
taking charge of the major portion of 
the state for the Fidelity & Casualty. 

The company says that one of Mr. 
King’s most notable achievements has 
been the rehabilitation of its business 
in Ohio since the compensation law 
was enacted, which provides for ex- 
clusive state insurance. This wholly 
eliminated employers’ liability and com- 
pensation lines of companies. At that 
time the Fidelity & Casualty had some 
$76,000 in premiums in employers’ lia- 
bility business in Mr. King’s office and 
$269,000 in other lines. He immedi- 
ately started on a business building 
campaign, with the result that his pre- 
mium volume June 30, 1917, amounted 
to $423,000, an increase of $154,000 in 
lines other than compensation and em- 
ployers’ liability. This is a great rec- 
ord and reflects credit on the ability 
and industry of Mr. King. 


Vice-President Edwin C. Feigenstan 
of the Commercial Casualty is captain 
of a new divisional troop to serve the 
Eighth Army Division formed by the 
amalgamation of the national guard 
units of New Jersey, Delaware, Mary- 
land, District of Columbia and West 
Virginia. Captain Feigenstan is on 
Governor Edge’s personal staff in New 
Jersey. and is adjutant of the First 
Squadron New Jersey Cavalry. His 
troop is to accompany the major-gen- 
eral commanding the Eighth Army Di- 
vision wherever he goes, either at home 
or abroad. Captain Feigenstan is now 
with his troop at Sea Girt, N. J. 


Paul Everingham, for some time past 
one of the largest accident and health 
producers of the Travelers at Chicago, 
has transferred to New York City and 
has joined the staff of E. E. Clapp & 
Co., general agents of the Fidelity & 
Casualty. 


Barney Lowentritt of the Maryland 
Casualty at Pittsburgh injured in Cleve- 
land a few days ago died Tuesday night 
in Cleveland. 


Elmer H. Cord of Minneapolis, gen- 
eral adjuster of the Continental Cas- 
ualty in the northwest, will go into the 
second officers’ reserve corps at Ft. 
Snelling, Minn. Mr. Cord is one of the 
leading adjusters in the country who 
has taken high rank in his calling. 


P. G. Garey, since June of this year 
acting superintendent of the monthly 
payment department of the Chicago 
Bonding, has been appointed superin- 
tendent of the department. Mr. Garey 
came to the Chicago Bonding from the 
Prudential Casualty at the time of the 
recent consolidation. He became con- 
nected with the Prudential in 1912, 
when that company first began to write 
monthly payment business. 

He was employed as chief clerk, han- 
dling records, accounts and statistics of 
the monthly department, as well as as- 
sisting with the underwriting. Early 
in 1916 he was appointed assistant su- 
perintendent of the department. His 
experience with the Prudential has been 
valuable to the Chicago Bonding, as 
the latter company ‘héver made much 
of a drive for monthly business until 
the consolidation with the Prudential. 
The monthly department. of the Chi- 
cago Bonding has recently made rapid 
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strides and has become one of the im- 
portant departments of the company. 





Business is Reinsured 


The Guardian Casualty & Guaranty has 
reinsured only the surety business of 
the California Casualty of San Francisco, 
which is retiring from business. The 
company’s fidelity business, which totaled 
only a small amount, was taken by the 
Fidelity & Deposit. 





Embezzlements in June 


Press notices and dispatches, as collated 
by the bonding department of the Fidelity 
& Casualty, indicate for the month of 
June, 1917, the following defalcations: 


Banks and trust companies....... $ 21,200 
Beneficial associations ........... 519 
Be ee errr 18,415 
General business ....... tiesecoese CPEULS 
Insurance companies ............ 1,801 
Transportation companies ....... 21,300 
COMPER ORE TOU. 6 osc 8 hi eck c ods sown 
Miscellaneous ..... Heiweisioer sates 226,265 

THOUAL ces ae occas Pee eerie tee -. $964,019 





Rice Organizing a New One 


The Physicians Indemnity Company has 
been organized at Fort Scott, Kan., and 
was granted a state charter last week. 
It is a mutual organization. 

The incorporators are: O. P. Davis, W. E. 
McVey, E. D. McKeever, W. S. McDonald, 
Oscar Rice, E. C. Gordon, Fort Scott; John 
A. Dillon, Larned. 

Oscar Rice will be the general manager 
of the new company. He is the secretary 
and manager of the Western Indemnity 
Company, now writing motor car indem- 
nity insurance. McKeever is the 
attorney for the company. 

nsas heretofore has never permitted 
the writing of insurance against physi- 
cians’ liability, but the 1917 legislature 
passed a law permitting this kind of in- 
surance and the organization of a com- 
pany. 





‘Drive for Business 


The readjustment in burglary rates for 
Chicago applying to apartment buildings 
and the special $500 policy, and the new 
mercantile rates in New York City go into 
effect Sept. 1, so far as new business is 
concerned and Oct. 1 for renewals. Agents 
in both cities are making a drive for bur- 
glarly business therefore this month and 
the companies say there has been quite a 
spurt to get under cover before the new 
rates go into effect. 


Organizing Bonding Company 


Raymond T. O’Keefe and others asso- 
ciated with him are organizing the Atlas 
Bonding Surety Co. in Chicago, with head- 
quarters at 424 First National Bank build- 
ing. Mr. O’Keefe states that the company 
has been incorporated for $1,000,000 and 
will transact a general bonding. business. 
The stock, according to Mr. O’Keefe, will 
be sold by a brokerage firm to a group of 
about fifteen men, and no stock. will be 
offered for sale to the general public. Mr. 
O’Keefe will announce the company’s offi- 
cers and further details of the company’s 
plans shortly. 





James H. Smart, for three years in 
charge of the surety business of_ the 
Evarts-Tremaine-Flicker Company, -Cleve- 
land, O., general agents of the Globe In- 


demnity, has resigned as of Sept.-1. He 
will continue ‘in the general . insurance 
business, Reig senior partner of the firm 
of Smart, Sear 


es & Co. 
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WHY BANKERS SHOULD 


Pamphlet Sets Forth Obstacles 
That Such a Concern Would 
Encounter 


TO VOTE ON QUESTION 


Large Capital Required and Many Ex- 
penses to Be Met by Such an 
Institution 


To show why the American Bankers 
Association should not organize a com- 
pany to write bank fidelity and bur- 
glary business for its members is the 
purpose of a pamphlet which recently 
has been issued. 

For sothe years members of the 
American Bankers Association have 
had it in their minds that the organiza- 
tion ought to have a stock or mutual 
company to write the business of mem- 
hers and thus save to them the profits 
that these people believe the regular 
companies are now making on that 
business. The proposal in 1911 was 
voted down. In 1916 the igsurance 
committee of the association Weorted 
adversely. Yet at the meeting of the 
executive council in May, 1917, a reso- 
lution was adopted calling for an ex- 
pression from members as to the ad- 
visability of forming either a stock or a 
mutual company “controlled by the 
members of the American Bankers As- 
sociation, to protect its members on 
the insurance risks of bankers, mem- 
bers only.” 


Arguments Summarized 


The argument may be summarized as 
follows: 

The proposal has already been turned 
down once by the assocaition. While 
it is true that the business of banks is 
preferred business, the regular com- 
panies now treat it as such, giving the 
banks such low rates that the loss ratio 
on their business is higher than that 
on the general run of the business. 
Tables are published showing that 
fidelity rates for banks having a capital 
of $25,000 or over have decreased since 
1885, from 75 cents per $100, to 25 cents 
per $100, and that bank burglary rates 
in the middle western states, in towns 
of less than 1,000 population, have gone 
down from 75 cents in 1897 to 24 cents 
on highest class safes and from 50 cents 
in 1897..to 5.6 cents on highest class 
safes in highest class vaults. 


Heavy Capital Required 


In order to serve all members of the 
association, a proposed company would 
have to operate in every state, and, 
therefore, would have to meet the re- 
quirements of every state. Figures are 
given showing that more than half a 
million dollars’ investment would be 
required to do this. 

Stockholders in such proposed com- 
pany would need to bear in mind that 
the difference between premiums and 
losses does not constitute profits, but that 
the expenses of operation are heavy. 

Serious consideration should be given 
to the fact that such a proposed com- 
pany would be in competition with the 
regular companies, with their strongly 
organized agency forces, which now 
have control of much of the bank _busi- 
ness, 

Small Minority Survived 


The successful companies now writ- 
ing bank fidelity and burglary business 
are about twenty-five survivors out of 
seventy companies that have been or- 
ganized’ within the last twenty-five 
years, Forty-five companies have failed, 


glary company could offer no imme- 
diate reduction below existing rates. 
Ultimate reductions will be accom- 
plished in the future as in the past, by 
competition between existing compa- 
nies. Such a company would need the 
financial strength necessary for com- 
petition, and it’ would need to be able 
to give the same broad coverage and 
service as the established institutions 
give. 
Legal Requirements 

The pamphlet shows that the small- 
est amount of paid in capital and sur- 
plus which would enable a company to 
qualify generally for the transaction of 
bank fidelity and burglary insurance is 
$520,000. Of this amount, $200,000 
would be required as capital and $320,- 
000 would be required to meet the spe- 
cial deposit requirements of the various 
states. Even such a company could not 
be admitted to Wyoming, which re- 
quires $1,000,000 capital. Under the 
rule limiting the net line of a company 
to 10 percent of its capital and surplus, 
a company having $520,000 of capital 
and surplus would be able to write only 
about $20,000 net, as most of the $320,- 
009 of this amount would be impounded 
as special deposits and not available as 
surplus. 


Really Harder Than Stated 


It is a question whether this state- 
ment is as strong as it might truthfully 
be made. A number of the states re- 
quire at least $250,000 of capital and 
some of them require a surplus, in ad- 
dition to the unadmitted surplus repre- 
sented in special deposits. The Treas- 
ury Department also requires a mini- 
mum capital of $250,000, and such a 
company as is proposed would scarcely 
serve the members of the American 
Bankers Association if it could not 
write depository and other bonds run- 
ning to the United States. It is safe 
to say that to cut any real figure such 
a company would need $1,000,000 of 
capital and surplus. 

As for organizing a mutual company, 
the pamphlet points out that this would 
be impracticable, as the laws of most 
of the states do not provide for the 
admission of mutual companies writ- 
ing fidelity and burglary insurance. 


“Only a Few of Us Left” 


In the pamphlet is given a list of 
forty-five retired surety and burglary 
companies. Their aggregate capital was 
$5,710,602. The aggregate surplus of 
thirty-eight of them was $3,370,723, 
while seven of them showed an impair- 
ment of $1,157,663, leaving a net aggre- 
gate surplus of $2,213,060. 

This table does not show the full loss 
to stockholders, as the capital given 
for a number of the companies is that 
which remained after the surplus orig- 
inally paid in was exhausted and a con- 
siderable portion of the original capital 
had been transferred to surplus account 
and the surplus in some cases was that 
which remained at the last statement, 
when in reality the surplus was all gone 
and a considerable part of the capital 
with it. j 

One point not covered by the pam- 
phlet is the fact that the members of 
bankers’ associations in a number of 
states already are receiving the benefit 
of a general agent’s commission on 
their business which is secured by a 
representative of the bankers’ associa- 
tion and either goes to pay the ex- 
pense of the secretary’s office or goes 
into the defense fund for the employ- 
ment of detectives to run down bank 
robbers. 


Could Not Get Entire Business 


Nor does the pamphlet mention the 
fact that no company which the Amer- 
ican Bankers Association might under- 
take to organize could hope to secure 
all the business of members. Many of 
them are interested in other companies, 
either as agents or stockholders, or 
have the agents of other companies as 
depositors and prefer to give their busi- 
ness to the regular established com- 
panies. The company limiting’its busi- 





reinsured or gone to receivership. 
It appears that a new fidelity and bur- 


HEALTH AND ACCIDENT 
CONFERENCE MEETING 


Annual Convention Began at 
Cedar Point, Ohio, Wednes- 
day Morning 


FORREST IN THE CHAIR 


President and Many Speakers Take Up 
Acquisition Cost—Election Comes 
Friday Afternoon 


BY C. W. VAN BEYNUM 


Cedar Point, O., Aug. 22—With fifty 
delegates from as distant points as 
Maine, Nebraska and Alabama, the 
American Health & Accident Under- 
writers Conference opened its third 
annual session here this morning. It 
was the seventeenth annual meeting of 
the organization, the present entity be- 
ing the successor of the old Detroit 
Conference and other associations. 
President A. E. Forrest of Chicago, 
gave to the conference as an annual ad- 
dress one of the most finished contribu- 
tions ever heard by the association. 
Acquisition cost is the big topic at 
the meeting. In the afternoon there 
was a report of a special committee on 
this subject by R. Perry Shorts of Sagi- 
naw, Mich. He was followed by vari- 
ous members of the committee and a 
number of volunteer speakers. Others 
on the programs of Tuesday and Fri- 
day will touch on this theme. 


Likely to Reelect Forrest 


Present indications are that Mr. For- 
rest will be re-elected to the presidency. 
Isaac Miller Hamilton of the Federal 
Life is being mentioned, but he will 
probably. refuse to run against Mr. For- 
rest. There is apparently no opposi- 
tion to Mr. Forrest, but it was not 
known for a time whether he would per- 
mit his name to be put up again. 

W. T. Grant, chairman of the mem- 
bership committee, reported two new 
members: National Accident of Lin- 
coln, Neb., and Commonwealth Cas- 
ualty of Philadelphia, making the mem- 
bership eighty-four. 


Action on Manuals 


Important action was taken on man- 
uals. The report of the committee by 
Joel Bascome Sackett was followed by 
a long discussion with many partici- 
pants. The executive committee was 
authorized to consider ways of revising 
the manual so that unprofitable classes 
should be made to pay a proper rate. 
An expert will probably be employed, 
an assessment levied to meet the ex- 
pense. 

W. R. Sanders for the grievance com- 
mittee reported no complaints about 
members since last meeting. Dee A. 
Stoker, retiring chairman of the physi- 
cians committee, reported 1,500 addi- 
tional names. These will probably be 
furnished to members. 


Must Get Into Politics 


In his address as president, A. E. 
Forrest, of Chicago, said that the war 
had brought many perplexities and 
problems to the business. One of these 
was state health insurance. It should 
be combated by education of the public 
through the agents and through the in- 
surance federations. These federations, 
he said, were doing good work in the 








volume of business in some of the 
states that its overhead expense ratio 
would be heavy and it probably would 
not be able to make rates to meet those 
of the regular companies doing a large 
volume of various classes of business. 
Many of the states have certain flat 
charges for such items as filing of char- 
ter, filing of annual statement, license 
fees and the like, which are the same 


political field and deserve the financial 
and personal support of everybody in 
the accident and health business. It is 
high time that accident and health 
people took a part in political ac- 
tivities and began fighting the unjust 
taxes that are and have been in the past 
levied against the business and will 
continue to grow unless fought intelli- 
gently and forcefully. 


Co-operation in Commercial Field 


The switching practices that were so 
expensive for a time in the industrial 
business are now increasing in the com- 
mercial field and it is time that better 
relations be established between the 
companies writing the commercial busi- 
ness. Mr. Forrest suggested the ap- 
pointment of a committee to investigate 
the drawing together of all commer- 
cial companies in the conference, espe- 
cially in view of the unorganized condi- 
tion of the multiple line companies. 

He also recommended the appoint- 
ment of a committee to investigate the 
weekly premium system of accident and 
health insurance. It has made great 
strides of late years and deserves the 
consideration of the men in the busi- 
ness. 

Touches on Acquisition Cost 


Another committee he proposed 
might well look into the method of 
compensation used by other lines of 
insurance, said Mr. Forrest, and see 
whether or not they are adaptable to 
the health and accident business toward 
the end of keeping down or reducing 
acquisition cost. 

here is more or less heard these 
days about standard provisions, stand- 
ard policies, continued Mr. Forrest, and 
companies should take this work up 
themselves without being forced to it by 
law. They can make their contracts 
so satisfactory that there will be no de- 
mand for legal standards. 





California Requires Bond 


The California insurance department has 
prepared a special as a supplement to the 
usual blank in the annual statement which 
calls for the casualty companies’ compen- 
sation loss reserve figures on their Cali- 
fornia business only. The special blanks 
are being sent the companies to deter- 
mine the latter’s California compensation 
loss reserves when they post the com- 
pensation guaranty bonds which will be 
required Oct. 1. The law requires the 
companies to furnish a bond of a maxi- 
mum of not more than double the amount 
of their California reserves, subject to 
the discretion of the commissioner, or of 
not less than $100,000. It is believed that 
with the exception of a few companies 
that have written a large compensation 
business in the state the minimum re- 
quirement of $100,000 will be sufficient. 
If a company wishes, it can furnish ap- 
proved securities in the amount that would 
otherwise be required in a bond. 


May Remain in Field 


San Francisco, Cal., Aug. 22—The West- 
ern Indemnity of Texas is reconsidering 
its decision to discontinue compensation 
business in California, which became 
known when the company sent in its 
resignation as member of the California 
Inspection Rating Bureau. A. G. Nason, 
general agent for the company at San 
Francisco, states that it will continue in 
the compensation field and make the de- 
posit required by the compensation guar- 
anty law, Oct. 1, if it can see any pros- 
pect for profit in the business. 





Effect of Migration 


Companies writing colored people in the 
south, for industrial accident and health 
and industrial life insurance, find that 
thousands of policyholders have migrated 
to the northern states and this has de- 
creased the debits materially in southern 
localities. Transfers are being asked by 
these policyholders and the business is be- 
ing shifted to other quarters. 





Casualty Notes 


The Mine Operators’ Workmen’s Com- 
pensation Exchange of Rock Island, Ill. 
has been licensed to write workmen’s com- 
pensation for coal mines. Cleveland & 
Cozad are the managers and attorneys in 
fact. 

Barney Lowentritt, representative of 
the Maryland Casualty at Pittsburgh, was 
seriously injured at Cleveland recently by 
being crushed between the elevator floor 
and the ceiling on the eleventh floor of a 
hotel. In some way he stumbled as the 
car started and fell before the door of 
the shaft could be closed. The elevator 
operator was unable to stop the car be- 








ness to the banks which are members: 
of the association would do so small a 


for companies doing a large business or 
a small one. 


fore he was crushed against the casing 
above. He died Tuesday. 
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ABSORBS INTER-OCEAN 


MERGES WITH CONSOLIDATED 





Home Office Moved to Cincinnati— 
J. W. Scherr Made President 
of Combined Companies 





The merger of the business of the 
Inter-Ocean Casualty of Springfield, 
Ill., and the Consolidated Casualty of 
Louisville, which has been rumored for 
some time, has been fully consummated. 

The headquarters of the combined 
companies will be permanently located 
in the Union Central Life building, Cin- 
cinnati, and the business will be con- 
ducted in the name of the Inter-Ocean 
Casualty. 


New Officers Named 


The permanent organization, which 
was completed at' a meeting of the 
board of directors of the Inter-Ocean 
Casualty held in Cincinnati, Monday, 
is as follows: J. S. Spencer, chairman 
of the board; J. W. Scherr, president; 
G. A. Northcott, vice-president; W. G. 
Alpaugh, secretary; W. A. Hart, treas- 
urer. 

J. S. Spencer, chairman of the board, 
is a well known attorney and capital- 
ist of Point Pleasant, W. Va., and is 
prominently identified with large busi- 
ness interests in West Virginia and 
elsewhere. 


J. W. Scherr Made President 


J. W. Scherr, the new president of the 
Inter-Ocean Casualty, has had eighteen 
years insurance experience, and is well 
qualified to place the Inter-Ocean Cas- 
ualty among the leading companies in 
the country. He was formerly deputy 
insurance commissioner of West Vir- 
ginia, and about six years ago was 
elected president of the Consolidated 
Casualty. He is well and favorably 
known in insurance circles throughout 
the United States and is thoroughly in 
touch with the accident and health busi- 
ness. 

G. A. Northcott, vice-president, is a 
brother of W. A. Northcott, who was 
the former president of the Inter- 
Ocean, and is a prominent and success- 
ful business man at Huntington, W. Va. 

W. G. Alpaugh, the secretary, has 
been secretary of the Inter-Ocean for 
several years and through his ability 
and energy the Inter-Ocean has made 
rapid progress. 

W. A. Hart, the treasurer, has been 
secretary of the Consolidated Casualty 
for a number of years and is well known 
as an expert in insurance accounting. 

The office force has been selected 
from the two companies. 


Operates in Twenty States 


The Inter-Ocean Casualty has made 
a contract to underwrite the payroll and 
franchise business of the West Virginia 
and Kentucky Insurance Agency, of 
which Mr. George I. Neal is presi- 
dent, of Huntington, W. Va. The 
combined premium income of the In- 
ter-Ocean Casualty, the Consolidated 
Casualty and the West Virginia and 
Kentucky Insurance Agency will approxi- 
mate $500,000 in premiums annually. 
The company is operating in twenty 
states and expects to continue the de- 
velopment of these states. 





Now in Six States 


The American Bonding & Casualty of 
Sioux City has entered several additional 
states recently and is now operating in 
Iowa, Minnesota, South Dakota, Wisconsin, 
Missouri and Texas. It is specializing on 
automobile insurance, but writes also the 
minor casualty lines and surety bonds. It 
goes conservatively on contract bonds. | 

General Manager Alfred G. Ogle says it 
is not writing any compensation business 
and has no intention of ever doing so. It 
may enter one or two more states, but 
probably will not for some time, as 
has in sight all the business it is advisable 
to write for the present. 





The Norwegian Assurance has been ad- 
mitted to Indiana to do a fire and marine 
reinsurance business. 





AMONG 'THE SURETY MEN 


COMMENTS ON BANK PROJECT 





Commercial West Advises Financial 
Institutions to Stick to Their 
Own Knitting 


The Commercial West of Minneapo- 
lis speaks editorially of the referendum 
before the American Bankers Associa- 
tion to vote on organizing a bankers 
surety company. It gives some good 
advice, saying: 


Bankers who are members of the Ameri- 
can Bankers Association are being asked 
to vote on the question of organizing a 
bankers surety company to cover the 
United States on hazards of bank burglary 
insurance and fidelity bonds. This insur- 
ance referendum is to carry out the plan 
authorized by resolutions put through at 
last spring’s meeting of the American 
Bankers’ Association executive council. 
The chairman of this insurance committee 
is H. A. Moehlenpah of Clinton, Wis. 


Made Inquiry Last Year 


Last year a similar committee of the 
American Bankers Association made in- 
quiry into the insurance business of the 
banks and reported at the Kansas City 
meeting against the American Bankers As- 
sociation engaging directly or indirectly in 
the insurance business. That committee 
submitted reports from 4,000 banks as to 
premiums paid for insurance and losses 
recovered during the year. This report 
appears to show that losses through bur- 
glary and on fidelity bonds are only a 
small fraction of the premiums paid by 
the banks, 


Table Is Worthless 


No argument need be presented to the 
bankers to convince them that such a ta- 
ie is worthless as a basis upon which to 
erganize a bankers surety company, as 
they understand how averse bankers are 
to reporting such losses. They appreciate 
the fact that banks that have had losses 
of this character will naturally refrain 
from making reports on such an inquiry, 
so there is no fairness in basing any con- 
clusions upon such a one sided report. 

The action of the two bankers mutual 
companies, one in Wisconsin and the other 
in North Dakota, using established surety 
company’s rates as a basis for getting 
business, indicates that the current rates 
on such business are much nearer a fair 
basis for calculation than the report from 
the 4,000 banks made to the insurance 
commitiee in 1916, 


Have to Be a Stock Company 


_ The referendum just sent out indicates 
in paragraph two that the only way the 
bankers can form a risk company of their 
own is on a corporation basis, as mutual 
companies would have to be operated by 
bankers in different states and we under- 
stand some states do not permit of such 
organizations. The question then simmers 
itself down as to whether the bankers 
wish to invest a couple million dollars by 
subscribing to stock in a bankers insur- 
ance company, with the hope of receiving 
their portion of the protits of such insur- 
ance business carried by the, banks, rather 
the have it go to the established surety 
companies. Besides the capital and sur- 
plus required, a half million more will be 
needed to comply with the state laws of 
various siates which require that such 
companies deposit anywhere from $10,000 
to $75,000 as a guarantee to policyholders 
in their representative states. 


Should Stay in His Own Field 


_ It is, of course, the privilege of bankers 
individually to organize such a company 
or to engage in any other business and get 
profits which now go to established con- 
cerns. The question is, is it expedient or 
good policy to do so? Bankers could or- 
ganize bank safe companies, bank building 
companies, bank supply houses, or any- 
thing else that bankers purchase. The 
tendency in this country, as the banking 
business broadens out and develops, is, 
however, to absorb more.completely the 
time of the busy banker in his own work 
of dealing in credits. 

One thing is certain and that is the ab- 
solute necessity of strong, solvent com- 
panies to protect policy holders in any 
insurance risks. If the bankers do decide 
to engage in such business, a company 
with ample capital and surplus and man- 
aged by insurance specialists who are 
thoroughly trained in the business, will be 
the surest safeguard, and the only way to 
attract business to such a concern. The 
banks in the larger cities will not, and 
those in the smaller towns cannot afford 
to patronize an insurance concern that is 
not strong enough to protect its policy 
holders, no matter what epidemic of losses 
may occur. 


_ Ben R. Brindley’ has resigned as super- 
intendent of the surety department of 
Childs, Young & Wood, general agents of 
the Royal Indemnity at Chicago, to enter 
the second officers’ reserve training camp 
at Fort Sheridan. He was formerly spe- 
cial agent of the National Surety in Wis- 
consin and Illinois. 





“SERVICE”’— That's the Slogan of 


Neare, Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 


ance. 
Companies in fourteen states. 


Representing several conservative and well-established 


A Fully Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlements 
We Can Supply Your Needs—Write Us 








1 Be home scape ses age SAI BAL 
ACQUISITION COST COMMENT 
(CONTINUED FROM PAGE 17) 
panies are managed and controlled by men 
that have had years of training, men who 
have given up their lives to their work 
and should be competent to handle all 
financial questions as well as underwrit- 

ing. G 

Cais this be said of the insurance com- 
missioners? In a few cases we find an 
insurance man as a commissioner, but in 
most cases they are attorneys, who hold 
office for a few years. While there is no 
question as to their desire to delve into 
many of the problems in insurance, it is 
often felt that from lack of personal 
insurance experience they are not com- 
petent to cope with the problems in the 
same way as the managers. Many of the 
commissioners depend upon the advice of 
civil service accountants, termed exam- 
iners, who secure their positions not from 
their ability as insurance men, but from 
their competency as accountants. 


What Is Acquisition Cost? 


One of the great problems that the 
companies must contend against is this 
acquisition cost question. One may ask, 
what is acquisition cost? The answer is 
what it costs to put the business on the 
books. Not only must it embrace the 
brokerage paid but the commission paid 
the agent. We must therefore term the 
ereator of the insurance business the 
broker-agent. Acquisition cost must not 
embrace maintenance or loss cost, but the 
actual cost of securing the business. We 
are then confronted with the question as 
to what should be the limit of acquisition 
cost. Some few commissioners feel that 
inasmuch as the compensation laws to a 
great extent are compulsory, the cost of 
placing the business on the books of the 
companies should be nominal. If the 
agent-broker’s duties stopped with the 
placing of the business with the com- 
panies that might be so, but the duties 
are far from ended, and may entail con- 
siderable time and actual expense before 
the policy has expired. It costs the brok- 
ers more to handle compensation business 
than any other class they have on their 
books. In fact many of the brokers are 
handling that end of their business at an 
actual loss to their offices. 


Duties That Are Required 


Where does that come in? Ask any 
broker what he must do to secure the 
business. Not only must the broker be 
considered but the agent also who solicits 
the business direct from the assured, The 
broker-agent is the creator in the insur- 
ance business. Outside of a few large 
houses who are able to maintain a staff 
of trained insurance men to handle their 
insurance matters, the average insurer 
looks to the broker to advise and educate 
him. With constant changes in the com- 
pensation laws and the passing of new 
ones this has become a huge task to those 
who solicit the business. Seventeen and 
one-half percent does not any where near 
pay the expense necessary to competently 
handle the business. If it were not for 
the other lines of insurance that accom- 
pany it, it would not pay the agents to 
handle the compensation end. 


Can Not Tell Exact Cost 


Statistics to back any arguments pre- 
sented are not available and in fact can 
not be produced. No company can show 
the actual cost of a given state. It can 
in a way be prorated as to the premiums, 
but it is a known fact that no company 
can actually tell the cost of business out- 
side of the commissions paid in the given 
state. 

Prorating is not correct and never can 
be relied upon. Many of the committees 
that have been trying to handle the ques- 
tion of statistics have given the job up. 
The rating commission that was the last 
to consider these problems was forced 
from lack of facts to agree upon a purely 
hypothetical set of figures, which do not 
and can not be made to apply to all com- 
panies. They are based on supposition 
and on unequal bases. They take into con- 
sideration only the known carriers of in- 
surance leaving out a differential for the 
self-insurer and the unequality in rates 
of the state funds and the stock and mu- 
tual companies. 


Figures Are Dissected 
Let us dissect these various items. 
Acquisition Cost 17144 Percent—That is 
supposed to cover the brokerage commis- 
sions paid the brokers and agents. 
Cc 6 Percent—An intelligent insur- 
ance man wonders where that item can 








creep in a question of loading of an in- 
surance rate. A claim is a claim which 
must also embrace the cost of adjusting. 
In making up the pure premium cost the 
claim expense must be considered in the 
same manner as the claim itself. A com- 
pany certainly would not have a claim 
expense unless it received a notice of a 
claim. That item should be eliminated 
at once without any consideration. 

Payroll 14% Percent—Which is about 
correct for all classes of business with a 
large company like the Travelers. 

Home Office 644 Percent—We presume 
that this is an arbitrary figure as it can 
not be applied in any compilation from 
the annual statements. 

Inspections 3 Percent—If that figure 
embraces the cost of maintaining the vari- 
ous rating boards then it may be con- 
sidered, but if not it is excessive. 

Taxes and Fees 1144 Percent—It must be 
remembered that this amount is paid to 
the states in order to do business. 

Profit 1144 Percent—That is extremely 
small as money is certainly worth more 
at the present time especially. 

dustrial Commission 114 Percent— 
Why should that tax be on the companies? 
They are departmental bureaus of the 
state f the welfare of the citizens of 
the stat® and the expense is proportioned 
on a very unfair basis if based on the 
premiums written by the companies, State 
funds to a large extent do not charge the 
same rates for the same ratio of premiums 
as. the stock and mutual companies and 
the self insurer that can be considered 
one of the: largest carriers of compensa- 
tion insurance in the state of New York 
does not contribute at all. Where is the 


equity? 
Sum of the Items 


The sum of the above items amount to 
39 percent. We must eliminate the 6 per- 
cent charged for claim cost and the 1% 
percent for profits, leaving an average ac- 
quisition and maintenance cost of 31% 
percent as the loading of the premiums in 
excess of the pure premium. This leaves 
us 68% percent for losses and profits. 
The average of losses in the compensa- 
tion business is not exceeding 60 percent, 
with 1 or 2 percent to be_added for the 
increase in loss reserve until an average 
is obtained from about ten years experi- 
ence in compensation insurance. 


Compared With Fire Business 


Now let us compare these figures with 
the fire insurance business which has run 
the gauntlet of the commissioners ever 
since the organization of the insurance de- 
partments, because the insurance com- 
panies preceded the insurance commis- 
sioners by many years. The average ex- 
pense in the fire business is about 42 
bercent and the losses which include the 
loss expense approximately 55 percent, 
leaving a possible underwriting profit of 
3 percent. 

If there is something wrong with the 
cost of the compensation insurance busi- 
ness why should it be directed at the 
acquisition cost? Has the merchant who 
pays this been consulted to see whether 
he objects to paying same? If it is a 
question of cost possibly it is the com- 
panies paying it in a different way. Pos; 
sibly the bureaus are doing the inspection 
werk that the companies are charging for. 
No two companies are managed in the 
same way. What will be the result if 
the loading is reduced and the companies 
are forced to give up the writing of com- 
pensation insurance? As it now is the 
business is practically being written by 
about five companies and if they are forced 
to give it up where will the assured secure 
the protection that he must of necessity 
have if such decisions are rendered simi- 
lar to that affecting marine risks? What 
will be the effects on the premiums to the 
insurer? Will he secure the same protec- 
tion as he is today getting? Will he have 
the same efficient service as he is today 
receiving that has reduced the accident 
frequency to a minimum? The man who 
pays the premiums today expects to make 
a profit on his business and it is cer- 
tainly reasonable to suppose that he is 
willing to have those who have assumed 
his liability to pay for the injuries to his 
employes make a fair profit for so doing. 
Has he been consulted? 

Is this a question for the commissioners? 

so— 

1. Is it a question of acquisition or 
maintenance? 

2. Should the commissioners or the 
insurers decide? 

3. Would it not be more equitable to 
limit the loading to a given figure, leav- 
ing the companies to work out the appor- 
tioning to the individual company? 
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In The Accident Field 











NEW POLICY IS GOTTEN OUT 





Ocean Accident Announces That Its 
“Acme” Disability Contract Is in 
Agents’ Hands 





The Ocean Accident has gotten. out 
its new “Acme” disability policy, it be- 
ing a running mate of its “Acme” acci- 
dent policy that it put in the hands of 
agents some time ago. The new 
“Acme” policy is intended to fit the 
needs of those who value weekly in- 
demnity and the travel feature particu- 
larly. It gives $30 a week indemnity for 
either sickness or accident and $15,000 
death benefit for travel accidents. One 
feature of the policy is that it continues 
the payment of disability beyond the 
customary limit of 52 weeks, making its 
limit 156 weeks for total disability. The 
cost of this policy between ages 18 and 
50 for $1,000 death benefit and $6 a 
week disability benefit is $14. Between 
ages 51 and 60 the premium is $16.40. 





IT WILL NOW WRITE WOMEN 





Fidelity & Deposit Announces That It 
Will Take Employed Females 
on Four Forms 





The Fidelity & Deposit has started 
to write accident insurance for women, 
owing to the large influx of women 
in the world of business. For experi- 
mental purposes the company will in- 
sure women between the ages of 18 
and 40 who are employed on a salaried 
basis under four of its accident poli- 
cies at the same rate applicable to 
men. For the present, the limit on 
any one risk will be $4,500 principal 
sum and $15 weekly indemnity. The 
company states that in order to ob- 
tain a true experience on a given class 
it is necessary to have a volume of 
it. Agents, therefore, are urged to 
make an active canvass among the 
women employes of all the leading 
stores and offices. 





To Get Out New Policy 


The National Casualty of Detroit will 
soon get out a new woman’s policy to be 
sold exclusively to employed women in 
the various classes according to their oc- 
cupation. The National Casualty, in going 
over its experience, finds this class is de- 
sirable and can be carried under liberal 
policies at a fair margin of profit. The 
lapse ratio is considerably lower than on 
male risks. Agency Director Gerald Bun- 
ker, of the National, claims that it is the 
pioneer company in the writing of em- 
ployed women under the same policies, 
rates and conditions as those which gov- 
ern male risks in the same occupation. 
He also says that the National was the 
first company to issue a housewife policy 
in its present liberal form. 
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BIG INCREASE IN PREMIUMS 





Casualty Companies Report That Peo- 
ple in Smaller Places Are Taking 
Out Liability Insurance 


Casualty companies find that automo- 
bile premiums have greatly increased 
this year and are gratified at the vol- 
ume of business coming in. One com- 
pany manager, in speaking of this mat- 
ter, said this week that in the smaller 
towns at least 50 percent more people 
are carrying liability insurance on auto- 
mobiles than ever before. Heretofore 
automobile insurance has not been 
counted a necessity by people in the 
smaller cities and towns because there 
were few accidents. Owing to the con- 
gestion of traffic and the many acci- 
dents that have occurred outside of the 
big cities, people now find it very de- 
sirable to carry liability insurance. So 
far, collision and property damage in- 
surance are not carried to any extent 
in the country. 





Buckman in Charge 


Royal A. Buckman took up his new 
duties as superintendent of the automo- 
bile department of the Royal in Chicago 
this week. Mr. Buckman will be unable 
to do much traveling for the present, but 
will get out among the agents in the in- 
terest of the automobile’ department a 








Nations] Auton obike Insurance 


Company 
AuthorizedCspital and Surplus, $500,CC0 CO 
“All kinds of Automobile I ice” 
Agency applications saw beng eeeied. 


Rees Wilkinson, Secretary and Ge Manager 
ipson Bidg,, Lincoln, Nebsaska - 











little later on. E. A. Bolmar, formerly in 
charge of the department, has entered an- 
other line of business as an efficiency man. 





MAY SOON DIVIDE CLASSES 





Quiet Movement Is on Foot to Elimi- 
nate Clashes Over Collision and 
Property Damage 





_ There has been more or less clash- 
ing between the casualty companies 
writing collision and property damage 
insurance for automobiles and the fire 
and marine companies. Both charge 
the same rates for this class of insur- 
ance, but there is a difference in the 
commission. Retaliation has been 
threatened both ways and there is now 
a quiet movement on foot to come to 
an agreement, so that the fire compa- 
nies will take the collision end and the 
casualty companies the property dam- 
age end. ; 

In the central west, fire companies 
can pay 25 percent commission to first 
agents in Chicago, Cleveland, Cincin- 
nati, St. Louis, Kansas City, Mo., Min- 
neapolis, Lansing, Grand: Rapids, Mich., 
Denver, St. Paul, Milwaukee, Detroit, 
Mich., Indianapolis, Louisville, Omaha, 
Duluth and Des Moines. In the rest 
of the territory they cannot pay to ex- 
ceed 20 percent. Brokerage of 15 per- 
cent is allowed. Casualty companies 
pay 17% percent for property damage 
and collision, except to special agents, 
whose commission is 20 percent. How- 
ever, the ruling commission is 17% per- 
cent. It is along the lines of commis- 
sion payments that the clashes have 
been made, and those who are back of 
the movement to have an agreement 
dividing the business hope that some- 
thing will come out of it that will pre- 
vent further competition. 





Even the Sun Knocks 


The sun’s rays set fire to the top and 
cushions of a Ford motor car at Seward, 








we INVESTIGATE INSURANCE RISKS 


of all kindsWHY NOT LET US INVESTIGATE YOURS 
EVERY AUTOMOBILE RISK SHOULD BE INVESTIGATED 


TO THE MORAL H. 


THE JORDAN REPORTING CO. 


Division Offices 
Woolworth Bldg. Harris Trust Bldg. Railway Exchange 
NEW YORK” CHICAGO ST. LOUIS 














Price 


Talks 


H. G. Royer, Pres. 





The agent who is able to offer good insurance at less 
than his competitors isin the same position as the 
merchant who is able, by buying in quantities and 
holding down expenses, to quote reduced prices —he 
gets the business. 
Business Men’s are in a position to get the business, and they do. 


Central Business Men’s Association 
Westminster Bldg., Chicago 


Representatives of the Central 


C.O. Pauley, Secy. 





Northern 
Insurance Company 


of New York 


STATEMENT, DECEMBER 31, 1916 


|” Re ae inte eee $1,691 384.09 
Liabilities................. 979,433.38 
CaN ooo ets neue kass 350,000.00 
Net Surplus............... 361,950.71 
Surplus to Policyholders..... 711,950.71 
FIELD MEN 
JOSEPH W. BECK 
56 Richton Ave. Detroit, Mich. 


ERIK LINDSKOG 
4752 Park Ave. Minneapolis, Minn. 
WICKLIFFE P. RAY 

P, O. Box 366 Terre Haute, Ind. 
FRANK G, DELAHUNT 

720 Racine St. Milwaukee, Wis. 
RICHARD W. WETZEL 

1526 Bryden Road Columbus, Ohio 


Kans., last week. It was left standing in 
the sun from early morning, and about the 
middle of the afternoon some of the work- 
men saw smoke coming frem the car. 
Before the fire was extinguished the top 
and interior woodwork were destroyed. 





Motor Notes 


Lawrence Richey, manager of the Auto- 
mobile Protective Association of Chicago, 
has resigned as of Sept. 1 to reenter the 
government service. 


The Drivers Mutual of Marion, Ohio, has 
just been incorporated at Columbus, Ohio, 
by J. N. Keeper, W. E. Weston, L. E. 
Craig and others, under the provisions of 
the act of March 21, 1917. 








DIRECTORY OF 
Independent Adjusters 


ILLINOIS MISSOURI IOWA 
Quinoyw Adjustment 
& Serwice Bureau 
Wells Building, Quincy 
GEORGE C. GILL, Manager 


ILL., WIS., IND. 
Cc. H. TAYLOR 
839 Insurance Excnange, Chicago 


Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 
ILLINOIS 


BEN C. COOPER 
, , Central Life Bldg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
30 Years in Insurance Work. 


ed NOIlS INDIANA 

LDRIDGE H. SPERR 

201 First Nat'l Bank Bide, Chameviow DS 

Western Union or Long Dist. Phone (Off. 147, Res. 
458) facilitates prompt service. 


ILLINOIS 


J. B. SIKKING, Adjuster 


For Central and Southern Illinois. Specialty: Farms 
and Dwellings. 
518 W. Jefferson 


INDIANA, 

















Springfield, Illinois. 


ILLINOIS, KENTUCKY, TENNESSEE 
I. H. OGell & Som 

_ 310 -, Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Losses 








KANSAS 


R. B. WARREN, Manager, Wichita 


MICHIGAN 
FRBEDE. M. CHAMPLIN 
629 Michigan Trust Building 
Grand Rapids, Mich. 

ADJUSTER OF FIRE LOSSES 
MICHIGAN and NORTHERNINDIANA 
JOHN ROWSON 
401 Ashton Building 
Grand Rapids, Michigan 
APPRAISER AND ADJUSTER OF FIRE LOSSES 
MINNESOTA, DAKOTA, WISCONSIN 
LYMAN HANES 
814 New York Life Building, Minneapolis 

Phone Nic. 6673 
FIRE, AUTOMOBILE, TORNADO 
UHIO—MICHIGAN—INDIANA 


CHAS. E. CURTIS 
1202-3 Second Natl. Bank Bldg., 


Toledo, Ohio 
FIRE AND AUTOMOBILE LOSSES 
WESTERN FIELD 
Shiriew & A Ser 1e 
AUTOMOBILE LOSSES A SPECI 



































305-6-7-8 Victor Bldg., Kansas City, Mo. 
Pioneer Automobile Adjusters 
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- THE 
SOUND 
MICHIGAN COMMERCIAL INSURANCE COMPANY ||| evrerensnc| METROPOLITAN CASUALTY 
Lansing, Michigan eet Home Office: 47 Cedar St., New York City 
ASSETS . SURPLUS PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 
ii eee ee 
January 1, 1916.......:.1,020,369.41 211,087.76 b 4 in Mt elit | ; 
January 1, 1917......... 1,178,606.00 212,243.00 : bi : (IK E qul | POLICY iis ; 
Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance Assets —— Ih——— 1 ———. Ween isis) | 
SLA MOTOR INSURANCE $1,802,734.31 
Assets $1,116,968 ORGANIZED 1863 Surplus $516,026 GEORGIA CASUALTY COMPANY ar 





LOSSES PAID $11,400,000 


THE FARMERS’ FIRE INSURANCE CO. Surplus and Reserves to Policy Holders - + - -  $1,526,022.81 


SMITH-LAWSON -COAMBS COMPANY 
OF: YORK, PENNA. GEN’L AGENTS - CHICAGO 
W. H. MILLER, President : A. S. McCONKEY, Sec’y & Treas. 











INCORPORATED 1720 UNDER FEDERAL GOVERNMENT LICENSE 


American Indemnity Company cziveston, Texas 
ROYAL FX F HAN GE AS N lJ RAN F F Assets Over $1,185,000 


ALL LINES OF CASUALTY AND SURETY INSURANCE 


Operates in the States of 
LONDON, ENGLAND Alabama, Arkansas, California, Delaware, District of Columbia, Georgia, Tlinois, 
Indiana, Iowa, Kansas, Kentucky, Louisiana, Maryland, Mass., Mi an, 
sota, Missouri, Nebraska, Nevada, New Hampshire, New Jersey, Ohio, Oklahoma, 















® Pennsylvania, South Dakota, Texas, Utah, Washington, W. Virginia, Wisconsin. 
United States Branch RICHARD D. HARVEY oe aa 
illiam i NEW ORLEANS, LA. ST. LOUIS, MO. HICAGO, ILL. DETROIT MICH 
92 Willi Street, New York United States Manager Canal Bank Bldg. Pierce Bldg. - uae Ins.Exchange Farwell Bldg. 
Autom.Ins. Agency O.P. Rutledge, Mgr. Hutchinson & Cooley W.M. Brown 
E. Jules Michel, Mgr. General Agents Manager 
& E. U R | j Y Sealy Hutchings, Pres. George Sealy, Sec’y. J. FP. Seinsheimer, Gen. Mgr. 








Fire Insurance Company, of Davenport, Ia. 


CASH CAPITAL $200,000 ° 
This Company has had 34 years of successful business experience, and is now doing he e U 1c asu t 0 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. Itis a good company for the bd 


agent, because in addition to writing a general business, it accepts practically all classes 





of farm risks. We want agents in the above states, and would appreciate hear- 


















ing from agents desiring to represent us. PITTTSBURGH, PA. 

RE-INSURANCE DEE A. STOKER , Writes All Lines. of Casualty Insurance 

EXCESS RE-INSURANCE _ se e-tnsurance unperwritTer ; [ 

CATASTROPHE HAZARD stl astern Local and General Agents Wanted in Ohio and Pennsylvania 
(CASUALTY LINES) CHICAGO 

















GEORGE E. FEENEY, President The 
EDWARD T. LYONS, Secretary-Treasurer L. S. MacENANEY, Managing Underwriter 


Columbian Insurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 

Capital . . . $294,605.36 Capital Paid in 

Pe L. LIND, State Agent, 719 Linn St., and CHESTER H. ] SURETY |CASUALTV 
OLT, Special Agent, 303 Columbia Terr., PEORIA - Illinois, Indiana, Wisconsin and Minnesota | BONDS |INSURANCE 
CHAS. H. HARRADEN, State Agent, 220-21 Hammond Bidg., DETROIT - Ohio and Michigan Nees. nce 


SIOUX CITY, IOWA 


We are entering other States and open to propositions -| 


The CONCORDIA FIRE London & Lancashire|| ‘om ‘sen's desing connection for Bonding and the 


miscellaneous Casualty lines, particularly Automobile. 
INSURANCE COMPANY E Write A. G. OGLE, 2nd Vice-President and Gen’l Manager 


OF MILWAUKEE, WIS. | tnsurance Company | 


LIMITED . 
Cosh Capital - -  $ 600,000.00 ‘ ve re aa 
Sites * 1,312,818.13 of Liverpool, England The American Credit-Indemnity Co. 
Reserve for all other Liabilities 111,534.54 of NEW YORK 
Surplus to Policyholders 1,015,168.55 


Total Assets - - -  2,587,558.08 “Tae CREDIT INSURANCE ONLY 






American Bonding & Casualty Company 


AMERICAN BONDING 


CASUALTY COMPANY $500,000.00 
SIOUX CITY 





Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN |and MINNESOTA 




































































39 S. La Salle St. Chicago, Illinois NCE. peer 
insures manufacturers and wholesalers against Excessive Annual Loss through 
Writing | Insolvency of Customers. We can always use a few high-class solicitors. 
® A. G. McILWAINE, JR., Manager 415 Locust St., ST. LOUIS, MO. 60 Meiten Lane, NEW YORE 
Fire Tornado Hartford, Conn. OFFICES IN ALL PRINCIPAL CITIES 
Sprinkler Leakage J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 


SAM B. STOY, M 
Rents Use and Occupancy cher ot eat 
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TWENTY-FIRST YEAR No. 34 
5) PREDICTS MEASURE 
a WILL BE SUCCESSFUL 
> 8 Federal Government Will Likely 
Force Its Compensation Insur- 
ance Bill in Both Houses 
— STUDY OF THE SITUATION 
> 
xas Life Underwriters’ Views Not Re- 
ceived With Favor as They Would 
Be in Peace Time 
ois, ae 
ne- BY GUY MASON 
<9 Washington, D. C., Aug. 22.—Prog- 
ress marked the course of the govern- 
‘ag ment’s general insurance scheme in the 
2 last week. Hearings at which repre- 
ee. sentatives of the life companies of the 
United States were able to give their 
a views as to the government’s plan have 
been conducted daily since Judge Ad- 


amson, chairman of the committee, 
had the house refer the bill to that 
> committee. 

The striking feature of the hearings 
have been two. They are: 

1. An apparent solid front in op- 
position to the bill on the part of 
the insurance representatives. 

2. A general willingness on the part 
of Chairman Adamson and his col- 
leagues to give the insurance repre- 





2 senatives a full and complete day in 
f court. 
inde Situation at P: t 


A close study of the situation shows 
1. That the administration is con- 
vinced that the bill drafted by Judge 
Julian Mack is the best measure to 

y be had under the circumstances. 

_ 2. That the full force of the admin- 
istration will be thrown behind this 
bill and every effort made to have it 
passed by both houses of congress, 
virtually in the form in which it was 
introduced. 

3. That the administration, through 
the President and Secretaries McAdoo 
and Redfield, will go to the public for 
support of the measure. 

“The folks back home” will be 
reached by statements to the press and 
1S one or two speeches. This is the usual 


, method employed by the administration 
ie | to reach the people when the admin- 
istration is supporting what it feels to 
e be a popular measure. 


4. That the friends of the insur- 
(CONTINUED ON PAGE 13) 
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Nacenrs SUCCEED 


Selling incomes is a necessary department of in- 
surance today. We issue the best Income Policies we 
can make both on Participating and Non-Participating 
forms. The Non-Participating rate is very low, with 
participation in special dividends after it becomes a 
claim. Either monthly or annual income can be pro- 
vided in any amount. 


All policies contain special Total Disability clause. 
These policies are not excelled by any issued. 


GOOD CONTRACTS TO LIVE CLEAN AGENTS. 


A FARM MORTGAGE BEHIND EVERY POLICY 

INSURANCE 

COMPAN Y 
ILLINOIS 








Policyholders Digest 


of American Life Insurance 


for 1917 


All Companies Shown (250 in number) 





General Information for each company. Annual Statement 
(56 items). Analysis of Policy Contracts (87 questions). 
Premium Rates. Cash Values. Paid-up and Extended 
Values. Dividends (for 20 years). Net Cost (each year for 
5 years for participating and 20 years for non-participating). 
Complete List of Policies Issued (with sample rates at ages 
25, 35 and 45.) Retroactive Principles in Practice (Ex- 
clusively in the DIGEST). 100 Pages of Reserve, Mortality, 
Interest and other Tables (largest list in any agent’s 
publication). 


The Greatest Life Agent’s Field Book Published 


In Handsome Flexible Binding, $2.50 


FOR SALE BY 


THE NATIONAL UNDERWRITER COMPANY 


CINCINNATI — CHICAGO — NEW YORK 


COMMITTEE POINTS 
OUT DISCRIMINATION 





Insurance Men Submit Report 
Criticising Plan for Soldiers’ 
Indemnity 





AMOUNTS ARE EXCESSIVE 





Average Enlisted Man Carries Little 
Insurance While in Private Life— 
No Uniformity 





Washington, Aug. 20—The commit- 
tee of insurance representatives ap- 
pointed by the Secretary of the Treas- 
ury to consider the plan for insuring 
and indemnifying officers and_ enlisted 
men of the army and navy have sub- 
mitted their report and give their find- 
ings as here stated: 

No one who is not familiar with the 
practical conduct of the insurance busi- 
ness can fully realize at the start how 
vast the work is which it is now pro- 
posed to undertake and how great the 
jetails will be in connection with its 
proper and efficient administration. 

There is great danger that in this new 
bureau, in the keeping of its records, 
in the investigation of the cases com- 
ing before it, in the treatment of claims, 
etc., there may be duplication of ma- 
chinery already existing and everything 
should be done in the final preparation 
of this bill to eliminate this danger and 
to make use as far as possible of exist- 
ing machinery for the purpose of effi- 
ciency and economy. Those familiar 
with the administration of the various 

(CONTINUED ON PAGE 8) 


“The Forest 
City Life”’ 


“Has a good contract 
for good agents in 
Illinois territory. Lib- 
eral commission, ex- 
clusive territory, and 
Home Office assistance 
in development of the 


field. 








Address the Home Office 


Rockford Illinois 
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MEETING GREAT SUCCESS 


FRENCH WINS ESSAY CONTEST 





Equitable of Iowa Agents Celebrate 
Fiftieth Anniversary at 
Home Office 





Des Moines, Aug. 20—There were 
many interesting features at the con- 
vention of the agents of the Equitable 
of Iowa at Des Moines last week in 
celebration of the company’s fiftieth 
birthday. But probably the most in- 
spiring was the presentation of a beau- 
tiful silk flag to the seven members of 
Battery F, lowa National Guard, who 
were formerly with the company. The 
agents made the presentation. Fred- 
erick W. Hubbell, treasurer of the com- 
pany and lieutenant of Battery F, was 
slated to receive the gift, but he was 
unable to attend, and Sergeant James 
Cummins, son of President J. C. Cum- 
mins, accepted it. 

The seven men who have enlisted in 
Battery F include Lieutenant Hubbell 
and Sergeant Cummins, Corporals 
Langdon and Hansen and Privates Hal- 
stead, Lawson and Spickard. 


Present Beautiful Flag 


The agents also presented the Equit- 
able offices with a handsome American 
flag which is being woven in Des 
Moines and which, when completed, 
will be one of the most beautiful in 
the country. 

H. W. Stanley of Wichita was elected 
president for next year. He has been 
one of the livest agents on the Equit- 
able staff. Other officers chosen were: 
First vice-president, C. L. Barbee, Kan- 
sas City; second vice-president, A. D. 
Wallis, Philadelphia; secretary, M. C. 
Nelson, Decatur, Ill.; treasurer, W. H. 
Diehl, Jackson, Mich. 


Duties During Crisis 


One of the touching events of the 
closing day’s program was an address 
by Henry S. Nollen, vice-president, and 
one of the best known life men in the 
middle western field. Mr. Nollen spoke 
on “Patriotism in Life Insurance.” He 
brought out the duty of the company 
to maintain its integrity in handling its 
trust held for the widows and children 
of the policyholders. His emotions al- 
most overcame him as he discussed the 
events of today and their tremendous 
significance. 

W. N. Golden of Pittsburgh, A. D. 
Wallis of Philadelphia, President George 
P. Magill of Highland Park College, 
and Griff Johnson of the loan depart- 
ment were speakers on the closing day. 
Mr. Johnson discussed “Loans and In- 
vestments.” 


Obligation to Prospects 


W. E. French of Sioux City was the 
winner of the trophy awarded by the 
late President Cyrus M. Kirk for the 
best essay on “The Moral Obligation of 
an Agent to His Prospect.” 

The office announced that the flag 
which the agents had presented to it 
would be suspended in the offices. 
Resolutions were passed commending 
the young men of the company who 
have enlisted. These resolutions, the 
officials said, will be framed and dis- 
played along with the flag in honor of 
the soldier boys of the Equitable. 

From every standpoint the conven- 
tion was wonderfully successful. The 
programs were splendid and the crowds 
large. The women were royally enter- 
tained by the committee of women, 
headed by Mrs. J. C. Cummins, and 
designated to see that feminine visitors 
were not forgotten while the men were 





talking business. The picnic at Union 
Park, which was substituted for the 
usual banquet, was a decided success 
and was thoroughly enjoyed by the 
men and women alike. 

At the closing session the agents de- 
cided to meet in Chicago next year. 
The dates will be Tuesday, Wednesday 
and Thursday of the last week in Au- 
gust. : 


COMPANY WILL NOT APPEAL 





Next Move in Lapsed Policy Case Is 
Up to Policy- 
holder 





The Atlantic Life has decided not to 
appeal from the ruling of the Virginia 
commissioner that it could not attach 
a war rider to the lapsed policy of 
Ernest H. Smith, as a precedent to re- 
instatement. Instead, it will let mat- 
ters rest where they are, and put the 
burden of the next move up to the pol- 
icyholder, so it has informed the com- 
missioner. 

The policy in question, a $1,500 
twenty-pay life which had been in force 
only three years, lapsed for nonpay- 
ment of a note given for a premium. 
The insured claimed that he mailed his 
check before the due date, but it was 
not received by the company until a 
day or two later, it was said. He has 
not yet indicated whether he will take 
legal steps with a view of enforcing 
compliance with the commissioner’s 
ruling and having the policy reinstated 
without the rider attached. The policy 
was free from restrictions as to resi- 
dence, occupation and travel. He is 
now endeavoring to get a commission 
in the army. ; 





Innovation Introduced 


A novel arrangement was made by 
the Equitable Life of Iowa for handling 
the amusement and outing features at 
its recent convention in Des Moines. 
Each agent in attendance at the con- 
vention was given a book covering all 
points of interest, hotels, etc., in the 
city, much the same as the blanket 
amusement tickets that are issued at 
amusement parks in the large cities. 
The book was so complete that it was 
not necessary for an agent to worry 
about being supplied with cash as it 
included meals at first-class hotels, 
theaters and everything that the agent 
could possibly want. A ticket was torn 
from the book each time any particular 
place was visited and the agents were 
enthusiastic over this innovation. 


Indiana Half-Year Returns 


The following shows premiums of life 
companies in Indiana for the first six 
months of this year: 





- Premiums 
MN cleo cin odib ies os ho ke Gt see $ 9,671 
DEE (6c cGiorscdScebseesews ee 124,465 
ERIN 15s os 655 fn wk sta wie ee we hd oe x 
OS DS eer aor ree 170,165 
eS errr rare Pere ree 14,788 
ES BAe err ree ee 0,845 
op reer ee ee 826 
Ug TOE OY See ree Sere 163,976 
Ba ae RS 2: Se re eee te 110,074 
Prussian 46 
Reliance 9,129 
Rockford ...... 5 758 
BOGUTICY <.cici00.- sew o-- 24,309 
MORTON SSOCTI os 400 0 000 0:0,0.5,55 000 160,554 


Making Good Showing 


G. W. & W. L. Griffin, of Fayette, 
Ohio, who went with the Travelers less 
than three months ago, have already 
written over $83,500 worth of business. 
They have considerable territory in 
northwestern Ohio. Formerly they 
represented the Pittsburgh Life & 
Trust. 
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-FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 

A scientific service in the ae * ome gah. We make reports 

OUR FACILITIES ARE COMPLETE—TERRITORY INDIANA 
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on insurance applicants 
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FORFEITURE DECISION 


A PUZZLE TO LIFE COMPANIES 





Priest Verdict in Kansas Based on 
Statute Passed in 1913—Con- 
stitutionality Doubted 





Life companies are at a loss to know 
how to meet the situation created by 
Kansas decision (Bankers Life of Iowa 
vs. Priest), in which it was held that 
where there were days of grace allowed 
in a policy, notice of forfeiture or can- 
cellation could not be sent out to go 
into effect until after the grace period 
lad expired. The statute upon which 
this decision was based has been on 
the books in Kansas since March, 1913, 
and it is rather unusual that a decision 
upon it has not been rendered before. 


Act Not Retroactive 


Company officials are inclined to feel 
that the decision itself is not at all 
strange, as the court could hardly rule 
otherwise with the statute on the books. 
The act, as passed, is prospective in its 
operation, and not retroactive. 

In rendering the decision the court 
stated that it regards the statute as 
providing for notice of an intention to 
forfeit under an accrued right to for- 
feit, and not for notice given before the 
payment has expired, that forfeiture 
will be in force if payment has not been 
made. It was also ruled that “causes 
for. forfeiture cannot arise during the 
time within which payment may be 
rightfully made.” That time must ex- 
pire and the premium be unpaid. The 
act, as passed, is given below in full: 

An act to prevent the cancellation or 
forfeiture of life insurance policies, with- 
out notice. 

Be it enacted by the legislature of the 
state of Kansas: 

Section 1.. It shall be unlawful for any 
life insurance company other than frater- 
nal doing business in the state of Kansas 





to forfeit or cancel any life insurance pol- 
icy on account of the nonpayment of any 
premium thereon, without first giving no- 
tice in writing to the holder of any such 
policy of its intention to forfeit or cancel 
the same. 

Sec. 2. Before any such cancellation or 
forfeiture can be made for the nonpayment 
of any such premium the insurance com- 
pany shall notify the holder of any such 
policy that the premium thereon, stating 
the amount thereof, is due and unpaid, and 
of its intention to -forfeit or cancel the 
same, and such policy holder shall have 
the right, at any time within thirty days 
after such notice has been duly deposited 
in the post office, postage prepaid, and 
addressed to such policy holder to the 
address last known by such company, in 
which to pay such premtum; and any at- 
tempt on the part of such insurance com- 
pany to cancel or forfeit any such policy 
without the notice herein provided for 
shall be null and void. The affidavit of 
any responsible officer, clerk or agent of 
the corporation, authorized to mail such 
notice, that the notice required by this 
section has been duly addressed and 
mailed by the corporation issuing such 
policy shall be prima facie evidence that 
such notice has been duly given. 


The word “nonpayment” in the first 
and second sections of the statute and 
the word “unpaid” in the second sec- 
tion imply default in payment, accord- 
ing to the court ruling. 


Combination Notice Suggested 


As the decision is recent, companies 
have hardly had time to give it mature 
thought. The standard provisions law 
is not operative in Kansas and some 
companies feel that it would, therefore, 
be unnecessary for them to send a 
“days of grace notice” to policyhold- 
ers, as this would not be required by 
law. The plan would be to simply em- 
body a notice of forfeiture and grace 
notice in one, which would be sent to 
the policyholder upon the due day of 
the premium. 

Some company officials are inclined 
to question the constitutionality of the 
act; but apparently no test suit will be 
made in the near future 





Sidney A. Foster, vice-president and 
secretary of the Royal Union Mutual, is 
making an eastern trip, combining busi- 
ness and recreation. 
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is in the contract. 


Health and Prosperity. 


be congenial. 
progress. 





Inter-Southern Life Insurance Company 
LOUISVILLE, KY. 


Writing guaranteed old line life insurance with 
no estimates. It gives no promises that it is unable 
to fulfill because every provision and every figure 


Has a Steadily Growing Business that Indicates 


Its new plans are attracting high grade men. 


Agents who desire to advance rapidly, to be 
given greater responsibility and make more money 
can find a field with the Inter-Southern that will 
It seeks men who are ambitious to 


It can arrange territory for you in Kentucky, 
Indiana, Tennessee, Arkansas, Mississippi, Ala- 
bama, Georgia, or Florida. 


JAMES R. DUFFIN, President 
LOUISVILLE, KY. 
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“THE ADVENTURES OF TWO AGENTS”: A Continuous Story. Chapter 7. Watch for next Chapter. 
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Jim Solicits a Farmer while 





John Is Getting a Shave 


All Rights Reserved ; 








GENERAL AGENTS: 


If you are interested in our Business Building Methods, WRITE US. 


We have the policies that sell and territory open. 
NO EXTRA CHARGE FOR MILITARY SERVICE WITHIN UNITED STATES 





Reserve Loan Life Insurance Co., 


INDIANAPOLIS 
INDIANA 














EVANS GIVES HIS VIEWS 


TALKS ABOUT FEDERAL PLAN 





Points Out Some of the Undesirable 
Features in the Federal Govern- 
ment’s Measure 





Milwaukee, Wis., Aug. 22—Percy H. 
Evans, actuary of the Northwestern 
Mutual Life, has the following to say 
concerning the proposed plan of gov- 
ernment insurance for military men: 

“Since the indemnification of soldiers 
and their dependents for disability or 
death incurred in war service is a com- 
pensation problem, which the govern- 
ment employing such services may be 
fully qualified by legislation to meet, 
and need not be considered a life or 
disability insurance problem, it is and 
has been evident that provision for 
such beneficiaries should be accom- 
plished by legislative action at the ex- 
pense of the entire community. From 
this point of view it becomes difficult to 
withhold any measure of sympathy 
from the very liberal features of the 
proposed bill except on the one point 
of community interest. 


Falis on Tax Payers 


The proposal nevertheless appears to 
have been made to furnish temporary 
insurance to soldiers up to a limit at 
their own option of $10,000 at a rate 
approximately $8.00 per $1,000. This 
rate substantially covers the mortality 
costs by the American table for the 
draft ages. Many of the companies of- 
fer term insurance at similar rates, but 
such rates do not cover any necessary 
war extra. Hence actual mortality in 
excess of the American table will under 
the proposed enactment fall upon the 
government and upon the taxpayers as 
is right and proper. But what is not 
right and proper is that the govern- 
ment should collect taxes to meet the 
extra cost of paying $10,000 on the life 
of one soldier and nthing on the man 
next in line. If the extra cost is as- 


sumed to be $20.00 per $1,000, the gov-. 


ernment would give $200 to one soldier 
and nothing to his less prudent or per- 
haps less well to do neighbor in the 
ranks. That gross discrimination will 
occur seems evident unless a_ fixed 
amount of compulsory indemnity be 
Provided for, either with or without de- 
duction from pay. 


Will Lapse Regular Policies 


“Another unfortunate consequence of 
such optional benefits urider this feat- 


discontinue insurance policies taken 
since war was declared. Many thou- 
sands of men at draft ages have, in 
expectation of service, insured: their 
lives in the several companies with full 
knowledge that they would be called 
upon to pay extra war premiums in 
event of such service. Provision for 
the issuance of these policies was made 
by the insurance companies in good 
faith and notwithstanding the unknown 
hazards involved. If and whenever the 
government announces an offer to pro- 
vide death benefits up to $10,000 at the 
peace rate of $8 per $1,000, a very large 
proportion of these policies will be 
lapsed.” 





TO HAVE A WEEK’S OUTING 





Illinois Life Agents to Divide Conven- 
tion Between Chicago and Camp 
Minocqua, Wis. 





Following the custom of the past two 
years the $100,000 club of the Illinois 
Life will hold its business meeting in 
Chicago and then go to Camp Minoc- 
qua, Wis., for a week of outing features. 

The first meeting will be an execu- 
tive session next Saturday morning. 
The regular program will begin Satur- 
day afternoon. Harold Dyrenforth, re- 
tiring president, will make his address 
and be followed by the incoming presi- 
dent, Otto H. Augustine. The presen- 
tation of the conservation prizes will 
be made by O. J. Arnold, secretary of 
the company. 

W. R. Childs, of Kansas, will speak 
on “Causes of Lapse.” T. J. Hender- 
son, agency manager in Michigan, will 
discuss “The Life Insurance Agent in 
War Time.” “The Greatness of Life 
Insurance” will be the topic of Lewis 
H. Steele, third vice-president of the 
$100,000 club, and George H. Millage 
will speak on “Optimism.” Other 
speakers will be E. J. Hutchinson, of 
Illinois, on “The Slackers”; C. A. Wor- 
ack, of Illinois, on “What Club Mem- 
bership Means,” and the meeting will 
be closed by Vice-President R. W. Ste- 
vens, who will speak on “Our Silver 
Jubilee Year.” 

The special train for Camp Minocqua 
will leave Saturday evening, and the 
entire week will be spent in outdoor 


ing, etc. 





Agents of the Dakota Life gathered at 
the home office in Watertown last week 


for the annual agency convention. Thurs- 
day and the forenoon of Friday were de- 
voted to business discussions and sales 
problems, and Friday afternoon was given 
over to a program of amusement at Lake 


athletic contests, boating, bathing, fish- 


PATRIOTISM BIG THEME 


—_—_— 


STIRRING ADDRESSES HEARD 





Massachusetts Mutual Agents Gather at 
the Home Office—W. C. Flynn 
Made President 





Patriotism was the dominant theme 
at the 26th annual agency convention 
of the Massachusetts Mutual Life held 
at the home office last week with over 
300 in atendance from thifty states. 
Officers elected for 1917-18 are as fol- 
lows: 

President, Warren C. Flynn, St. 
Louis; vice-president, W. S. Wallace, 
Utica, N. Y.; second vice-president, 
Frank T. McNally, Duluth; secretary- 
treasurer, J. Putnam Stevens, Portland, 
Me. (he has held these offices during 
the entire 26 years of the association) ; 
executive committee, chairman, James 
M. Blake, Philadelphia; Silas P. Bear- 
den, Oklahoma City; Alexander Cowen, 
New York; Charles L. Scott, Kansas 
City; George Emery, Detroit. 


President’s Address 


The meeting was opened by John L. 
McFeely, president of the agents’ as- 
sociation. The address of welcome 
was made by President William W. 
McClench, who reviewed the com- 
pany’s history and progress from its 
inception. Other speakers on the 
opening day were James M. Blake, of 
Philadelphia; A. T. MacLean, assist- 
ant actuary of the company; L. Brack- 
ett Bishop, manager at Chicago; W. 
H. Hackleman, of Indianapolis; Miss 
Alberta Allen, of the St. Louis agency, 
and M. G. Sommers, of Boston. 

At the annual banquet held Friday 
evening Joseph C. Behan, the com- 
pany’s superintendent of agents, was 
presened with a gold watch and chain 
by President McFeely in behalf of all 
the agents. President W. W. Mc- 
Clench presided as toastmaster at the 
banquet, which was a brilliant affair. 


McNally’s Brilliant Paper 


A. W. Kruemling of Detroit and 
Frank T. McNally of Duluth were 
the speakers on Saturday. Particularly 
well received was Mr. McNally’s talk 
on “Our Country and the War.” He 
eovered the subject very comprehen- 
sively and his talk was one of the big 
events of the meeting. Springfield 
was chosen as the meeting place for 








ure if enacted will be the tendency to 


Kampeska. . 


STOCKHOLDERS APPROVE 


ONLY MILD PROTEST IS MADE 





Mutualization Plans of Equitable of 
New York Are Submitted to the 
Stockholders 





New York, Aug. 21—Stockholders of 
the Equitable Life of New York, voted 
today to approve the mutualization plan 
adopted by the board of directors on 
July 19. At that time a plan for retir- 
ing the stock of the society and placing 
it in the hands fo the policyholders per- 
manently, was presented by the mutual- 
ization committee of the board of di- 
rectors. 

At the meeting today a mild protest 
was made by representatives of minor- 
ity stock against the price they were to 
receive for their holdings. A resolution 
submitted by minority stockholders, 
substituting $5,400, for $1,500 per share, 
which the original plan provided, was 
voted down. 

Features of the Plan 


The main features of the plan as ap- 
proved, provide that General duPont, 
who, in 1913, purchased the controlling 
interest in the society from J. P. Mor- 
gan, is carrying out his promise to co- 
operate in placing the policyholders in 
control of the stock. He offers them 
his holdings of 564 shares at approxi- 
mately $2,000,000 less than he paid for 
them, plus interest. His offer aggre- 
gates $2,799,900, and includes, in addi- 
tion to his control of stock, 63 shares of 
minority stock at $1,500 per share. The 
plan states that the society, in its de- 
sire to deal fairly with the owners of 
436 shares of minority stock, has of- 
fered a price which is believed to be 
considerably above the average cost to 
them. The price that it provided for 
the holders of the 463 shares is the 
same figure as will be paid to General 
duPont for his 63 shares of minority 
stock. 





New Orleans, La—Judge R. E. Milling 
of the board of state affairs delivered the 
principal address on taxation of life in- 
surance, at the regular monthly meeting 
of the Life Underwriters Association of 
Louisiana. James W. Smither, president 
of the association, gave a resume of the 
work now being done in preparation for 
the meeting of the National Association, 
which will be held in New Orleans, Sept. 
26-28. Twelve new members were elected, 
bringing the total membership of the as- 
sociation to 97, and an effort will be made 
to have a membership of over 100 by the 
time the National Association convenes in 





next year. 


the fall. 
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FIRST, it guarantees tha’ death from any cause, $5,000, 
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WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 
Plan, what does your Policy guarantee to do? 


000, or 


ANSWER: 
000, the face of the Policy, will be 


em: 
d any man be satisfied with a policy that would do less? The cost is low. 


UNITED LIFE AND ACCIDENT INSURANCE CO.,""s2ttca Soritintit* 
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TRIP TO YELLOWSTONE 





MISSOURI STATE’S MEETING 





$100,000 Club Celebrates Silver Anni- 
versary in Enjoyable and Profitable 
Convention 





The Missouri State Life’s silver an- 
niversary was celebrated during the 
past week by its $100,000 Club at Yel- 
lowstone Park with the greatest con- 
vention it has ever held. The nucleus 
of the club party, numbering 143, left 
St. Louis on a special train to Kan- 
sas City, where they took on another 
coach of the club members and guests 
from Kansas City and adjacent terri- 
tory. At Newton, Kan., two more cars 
carrying the Oklahoma and Texas 
delegates _were-picked up. Upon ar- 
rival at Pueblo the train was turned 
over to the Denver & Rio Grande for 
a trip through the famous Royal 
Gorge. ‘ 

Arriving at Salt Lake City Aug. 10, 
the party took luncheon at the Utah 
Hotel. Following the luncheon the 
party attended a thirty-minute organ 
recital at the famous Mormon church. 
Immediately after the recital a sight- 
seeing trip was taken by the club party. 
At 7:30 in the evening the party, now 
numbering more than 220 people, again 
entrained for Yellowstone Park, arriv- 
ing at Yellowstone entrance the morn- 
ing of the 11th. 

Election of Officers 


Four days were spent touring the 
park, the fifth day being used for con- 
vention work at the Grand Canyon 
Hotel. The convention opened Aug. 14 
with election of officers, as follows: 
S. M. Powell, Little Rock, Ark., presi- 
dent; R. C. Newman, St. Louis, first 
vice-president; Otis J. Beckenstoce, 
Tulsa, Okla., second vice-president; W. 
J. Behrens, Abilene, Texas, third vice- 
president; L. R. Schuster, El Paso, 
Texas, fourth vice-president; J. T. Tim- 
berlake, Nashville, Tenn., fifth vice- 
president, and J. J. Moriarity, St. Louis, 
secretary. 

Address of Welcome 

Following the election of officers, an 


address of welcome was made by John 
G. Hoyt, president of the company. 


Mr. Hoyt spoke of the wonderful prog- 


ress the company has made and the 
plans he had in mind for its future 
progress. P. M. Harper, general agent 
at Memphis, Tenn., followed Mr. Hoyt 
with an interesting talk on “Life In- 
surance and Its Phases.” Other mem- 
bers of the club who made addresses 
were: 

H. C. Vaiden—“Selling the Farmer 
Life Insurance.” 

Marion Rich—“What We Are Do- 
ing in the Carolinas.” 

H. F. Vandiver—“The Good of Life 
Insurance.” 
_ W. H. Patterson—“‘Agency Organ- 
ization.” 

W. O. Andrews—“Big Business in 
Life Insurance.” 

H, E. Mayer—“Closing on First In- 
terview.” 

W. J. Behrens—“How to Build and 
Keep a General Agency.” 





Leo R. Schuster—“Enlarging One’s 
Clientele.” 

S. M. Powell—“‘New Club Member- 
ship.” 

Instructive talks were 'made by 
George Graham, actuary, and by S. B. 
Scholz, Jr., M. D., medical director. 

After the regular session five-minute 
discussions on the subject of “Selling 
Life Insurance,” led by James F. Hal- 
ley, St. Louis, were made and proved 
to be one of the most interesting fea- 
tures of the convention. 


Good Time for All 


At the close of the convention the 
entertainment committee made the trip 
a most enjoyable one, as there was 
always plenty of music, singing and 
dancing, especially the last evening at 
the Grand Canyon Hotel, where a ball 
was given in honor of the party. 
Aaron Weise of Tennessee was the 
chief entertainer with his southern 
“coon” songs and his burlesque on 
aesthetic interpretative dancing. The 
party was also favored by several pleas- 
ing vocal selections rendered by Miss 
Inlow, daughter of W. H. Inlow, gen- 
eral agent at Oklahoma City, and by 
Miss Stella Look of Detroit, Mich. 


The Homeward Journey 


The delegates left the Grand Canyon 
Hotel Aug. 15 via the Cody road, which 
was the most wonderful ride of the 
entire trip. Upon arriving at Cody, 
they boarded the special Burlington 
train which was awaiting them. The 
convention this year was conceded by 
all as the greatest ever held, both from 
a scenic and business standpoint. The 
party enjoyed the best train equip- 
ment obtainable and the service and 
accommodations at the park hotels 
were exceptionally fine. 

Just before leaving the members of 
the $100,000 pledged Club President 
S. M. Powell $37,000,000 of new busi- 
ness for the next club year. 


Lien May Be Wiped Out 


Commissioner O’Neil of Pennsylva- 
nia has stated to policyholders of the 
Pittsburgh Life & Trust that he hopes 
that the lien placed on the policies by 
the Metropolitan Life in taking over 
the business will be entirely wiped out 
in time, owing to the appreciation in 
assets of the Pittsburgh Life & Trust 
and the amount of money that the in- 
surance department expects to get from 
the old directors. He strongly urges 
policyholders of the Pittsburgh Life & 
Trust: to continue their policies with 
the lien, believing that eventually it will 
be entirely wiped out, or at least 
enough of it to make the policies worth 
their face value. 


People’s Life Meeting 


The annual agency meeting of the 
People’s Life of Frankfort, Ind., was 
held last Thursday and Friday at the 
home office. Secretary Eugene O. Bur- 
get was in charge of the meeting. Aside 
from the business talks, there was an 
auto ride, a smoker and a theater party 
the first day and the banquet the last 
evening. A. A. Laird, president of the 
company, gave the welcome address. 
The visiting ladies were entertained by 
Mrs. J. C. Shankin, wife of the vice- 
president. A number of field problems 





were discussed, including the war 
clause. 





THE BEST SELLER 


We have the NEWEST IDEA IN INSURANCE. THE PREFER- 
RED LIFE IS PROGRESSIVE. If you are doubtful, just ask us 
what we have to offer. Wecan CONVINCE you as we have others. 


WRITE FOR THE BEST SELLER 


THE PREFERRED LIFE INSURANCE 


COMPANY OF AMERICA 


GRAND RAPIDS MICHIGAN 














$6,000-$12,000 Policy—$12.00 a Year 
<A Nw $25.00 Weekly Indemnity as Long as Totally Disabled 
Membership, 55,000 Claims Paid, $1,000,000.00 


Experienced Insurance Salesmen like to sell our I b 
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Our Leading Salesman in 1916 made over $6,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS CITY, MO. 


First Strictly Rural Old Line Company 


DOING BUSINESS IN OPEN COUNTRY 
AND CITIES OF 10,000 OR LESS 


Participating Insurance at Non-Participating Rates, 
Double Indemnity and Total Disability Clause 


The Agricultural Life Insurance Co. 











BAY CITY of America MICHIGAN 
FRANCIS F. McGINNIS WILLARD E. KING 
President and Gen’! Counsel Vice-Pres. and Mgr. Agencies 


F. A. BENSON, Secretary and Superintendent of Agents 











RESERVE FUNDS OVER $2,000,000.00 TO SAFEGUARD 
POLICYHOLDERS, INVESTED ACCORDING TO LAW IN 
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Vital Statistics in Salesmanship 





W. Rollo Wilson of the Northwestern National Life Gives Results of | 


to Causes of Failures 


Some Observations as 





ROLLO WILSON, field su- 
perintendent of the Northwest- 
e.ern National Life, tells of the 
results from a few tests, at the sugges- 
tion of an actuary, of vital statistics in 
salesmanship or financial mortality ta- 
bles. The germ of his idea follows: 
Actuaries have compiled mortality 
tables showing when men die. There 
are vital statistics indicating how they 
die, and from this data are deduced cer- 
tain rules of hygiene which make for 
longevity. Now, next to life itself, 
mankind values success, yet there are 
no statistics showing why men fail to 
achieve success, and, naturally, rules 
cannot be formulated to remove the 
preventable causes of failure, or pre- 
scribe a remedy for the curable trou- 
bles, and thus effect a saving in busi- 
ness mortality. 


Why Not Have Mortality Table? 


Why not compile a mortality table 
of financial failures and a table of vital 
statistics, showing why men succumb 
to financial failures? Take any large 
group of men and some are successes, 
some failures, and some partial suc- 
cesses. Now find the quality possessed 
by the successful ones which is lacking 
in the failures. Then, knowing the con- 
tributing causes for this mortality, you 
would be enabled to prescribe the indi- 
cated remedy, or you could inoculate 
the beginner with the serum of success, 
so that he would be immune to failure. 


Can Make a Comparison 


Take twenty men with whose work 
you are familiar. Have ten of them 
among your leading producers and the 
other ten among your low men in busi- 
ness written. You will find a predomi- 
nant trait among the successes which 
is lacking in the failures. With this 
data you can then formulate a table 
of financial mortality and one of vital 
salesmanship statistics. 


Results Are Shown 


Some days later I visited ten men 
among the leaders with whose work I 
was familiar and below the names of 
ten men among the smaller producers. 
I ctassified as to physical characteris- 
tics, age and weight. There were ap- 
proximately the same number of heavy 
and light weights in each class, and the 
same held true as to age. The results 
were negative. 

The question of concentration was 
then taken up and the results were pos- 
itive to a striking degree. . Of the ten 
successful men, nine worked in a small 
radius, concentrated their efforts with- 
in a limited territory, and when this 
had been worked out they moved to 
another district to again concentrate. 
Of the ten low men, but one concen- 
trated. The other nine were constantly 
seeking new pastures, piling up auto 
mileage and but little business. 


singleness of purpose, and the results 
were again strikingly positive. Of the 
ten leading men, every one had but 
one interest—that of writing life in- 
surance. They were whole-heartedly, 
everlastingly after applications. Of the 
ten low men, six had other interests, 
either that of some other occupation or 
ambitions for other fields. They were 
simply flirting with insurance, while the 
successes were irrevocably married 
to it. 

So we find two predominating fac- 
tors controlling your expectancy, con- 
centration and singleness of purpose. 
Knowing the causes of failure, we are 
able to prescribe the following indi- 
cated remedy: 

Here is a prescription, to be taken 
upon rising and repeat ad libitum. 
Inoculate yourself with the serum of 
anti-wanderlust. In cases of “color 
blindness,” which causes distant fields 
to look greener than those close at 
hand, several inoculations may be nec- 
essary. Bear in mind that the mileage 
on your speedometer usually is in in- 
verse ratio to the number of applica- 
tions taken. 


Symptoms Are Pointed Out 


The symptoms in cases of singleness 
of purpose are easy to find. The mind 
of the subject constantly reverts to life 
insurance; he eats it, drinks it, takes 
it to bed with him, and then dreams it. 
He dwells upon methods; he gets others 
to help him. He is earnest and intent. 
He stands the gaff; he’s got the heart, 
the punch. Another unfailing symptom 
is his cheerfulness under circumstances 
which would depress a normal subject. 
He has a’ supreme confidence in his 
ability, his cause and his company. 
When one is addicted to singleness of 
purpose the habit is never broken; it 
is absolutely incurable. 

Now, with this data at hand, ask 
yourself if you are simply flirting with 
or married to life insurance. It’s up 
to you. If you value success, divorce 
yourself from other interests and tie 
fast to the single blessedness of pur- 
pose. 


Must Be No Evasion 


The Kansas commissioner has ruled 
that assessment life concerns must not 
try to conceal the fact that assessments, 
above the rate which they quote in their 
certificates, may have to be levied. The 
ruling was called forth by the manner 
in which one concern was getting up 
its policies, printing the supposed rate 
in large type so that the insured would 
think he had a level premium policy, 
and then putting the assessment clause 
in small type in an inconspicuous place. 


George W. Taylor, special representa- 
tive in St. Louis of the New York Life, is 
the new president of the Two Hundred 
Thousand Dollar Club of that company. 





Another test was applied—that of 

















A new book for 


of the great instructors 





Easy Lessons in Life Insurance 


Price $1.50 per Copy 


The summing up of a lifetime of experience 
in presenting the subject of life insurance by one 


agents and others 


of agents, J. A. Jackson 
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INDIANAPOLIS, IND. 
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The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets .............-...0.005 $ 2,220,534.72 
Insurance in Force ...............5+++- 21,329,698.00 
Surplus to Policyholders............-.. 358,399.47 


New Continuous Monthly Income Policies | 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 
Vv 


President Secretary 











THE CENTRAL LIFE 


INSURANCE COMPANY OF ILLINOIS 
OTTAWA, ILLINOIS 








HE COMPANY writes 

both participating and 
non- participating business. 
A new dividend scale has 
been adopted which places 
the net cost of insurance very 
low. On business issured in 
1917 at%dividend will be paid 
at the end of the first year, 
contingent on the payment of 
second premium. Exception- 
al opportunities for agency 
men in Illinois, Missouri, 
Iowa, South Dakota, and 
Minnesota with direct con- 
tracts with the Home Office. 
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Over $17,500,000 of Business in Force 


H. W. Johnson, Pres. W. F. Weese, Vice-Pres. S. B. Bradford, Sec’y 
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DETROIT LIFE MEETING 





AGENTS GO TO CEDAR ‘POINT 





Company Announces That $2,500,000 of 
Business Was Paid for First 
Seven Months 





The sixth annual convention of the 
Detroit Life was held at Cedar Point, 
Ohio, Aug. 15-17. There were about 
sixty agents in attendance at the meet- 
dng. At this meeting a $100,000 club 
was organized and L. C. Reul of Grand 
‘Rapids, Mich., was elected president. 
Samuel Markowitz was elected secre- 


tary. It was announced at the meet- 
ing that during the first seven months 
of this year $2,500,000 of paid for busi- 
ness had been furnished by the agency 
force. The agents were also informed 
that at the close of business on July 31 
ithe insurance in force was a few thou- 
sand dollars in excess of $11,000,000. 


Speakers at the Banquet 


At the banquet, M. O. Rowland, vice- 
‘president of the company, had for his 
subject “The Detroit Life,” in which he 
briefly reviewed the progress made 
since organization. 

_E. C. Wightman, the actuary and as- 
sistant secretary, had for his subject 
“The Insurance Slacker.” Mr. Wight- 
man referred to two kinds of slackers: 
one who, by neglecting to carry the 
proper amount of life insurance, al- 
lowed his family to depend upon others 
for support after his death. He also 
referred to the insurance slacker, point- 
ing out the manner in which some 
agents, while they appear to be busy, 
are in reality wasting their time and 
efforts by failure to systematize their 
work, 

R. E. Saunders, general agent at Al- 
pena, Mich., had for his subject “Our 
Own United States.” Mr. Saunders 
gave a very splendid address on this 
subject. He briefly outlined the beau- 
‘ties of the United States, its vast re- 
sources, and the advantages which 
abound upon all sides for those who 
will but use the opportunities presented 
to them. 

Program of Meeting 
The program of the meeting was: 
FIRST DAY—WEDNESDAY, AUG. 15 
9 A. M., EASTERN TIME 
Leave Detroit, via steamer Put-in-Bay 
for Cedar Point. 
2 P. M. 
Arrive at Cedar Point, 
FROM 2 to 6:30 P. M. 
Sports, bathing, etc. 
6:30 P. M. 


7:30 P. M. 
AGENTS’ MEETING 


Address of welcome, M. E. O’Brien, 
president. 


Dinner. 


WOLFE GOES TO FRANCE 





IS TO GATHER STATISTICS 





Will Study the Insurance Situation for 
War Insurance Bureau of Treas- 
ury Department 





Washington, D. C., Aug. 21—Capt. S. 
H. Wolfe, of the quartermaster depart- 
ment, United States army, and for 
years a recognized consulting actuary 
in New York City, has left the United 
States for temporary duty in France. 
Captain Wolfe’s duty abroad at this 
time will be to gather insurance sta- 
tistics in France for the war insurance 
bureau of the Treasury Department. 
Captain Wolfe aided Judge Julian W. 
Mack of the United States circuit court 
of appeals in preparing the present ad- 
ministration insurance bureau. It was 
Captain Wolfe who furnished the gov- 
ernment with the statistics showing the 
results of the English and Canadian 
governments military insurance plan. 

Capt. Wolfe appeared last Friday be- 
fore the commerce committee of the 
House in the hearing on the war com- 
pensation insurance bill and gave con- 
siderable information to the members. 





Announcements, J. D. Baty, secretary 
and treasurer, 
General discussion. 
9 P. 


Dancing. 
SECOND DAY—THURSDAY, AUG. 16 
9:30 A. M. 


AGENCY MEETING 

Organization of $100,000 club. 

“Helping the Agent,” R. W. Hallett, su- 
perintendent of agents. ‘ 

“Writing Applications for Big Policies,” 
R. E. Saunders. 

“How to Build a General Agency,’ M. 
Fishman. 

“Experience Talks’ by all of the boys. 

iP: MM. 


Luncheon. 
2:30 P. M. 
Adjourn for athletics, bathing and 
sports. 
6:30 P. M. 
Banquet. 


Toastmaster, President M. E. O’Brien. 
THIRD sea” FS tad AUG. 17 


AGENCY MEETING 
President $100,000 Club Presiding 

Introductory remarks, President M. E. 
O’Brien. 

“Life Insurance Experiences of a Wom- 
an Solicitor’ (five minutes), Mrs. M, A. 
Tierney. 

“Life Insurance as a Woman’s Career,” 
Miss C. C. Leary. 

“Getting the Money and His Experience 
Writing Insurance in the Peoples’ State 
Bank, Detroit,” O. A. Anderson. 

“The Beginner,’ Miss Hildur Stenstrom. 

a Work,” L. C. Reul and C. J. Far- 
rell. 

Adjourn. 

Homeward bound. : 

Boat leaves for Detroit ut 4 p. m. 
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44 MILLIONS FROM 42 AGENCIES 


THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 


NEW ENGLAND MUTUAL LIFE 
INSURANCE COMPANY 


BOSTON, MASS. 














Not a Salaried Position but an Opportunity to build a 
Business of Your Own that will be Worth 
Thousands of Dollars to You. 


A Company nearly fifteen years old, having over $50,000,000 of business 
in force, assets of about $5,000,000 and surplus to policy holders over 
$1,000,000, not operating in New York State but confining its contracts to 
the old-fashioned high commission and renewal General Agency plan, has 
openings for General Agencies in several Southern, Middle Western and 
Western States. 


If you have experience, a clean record and are in position to finance 
a General Agency and appreciate the advantage of maximum first year and 
renewal commissions on modern, salable policies with new and attractive 
features including total disability and double indemnity clauses issued by a Company 
of the highest possible standing, write us in confidence, giving us sufficient information 
about yourself to justify us in submitting the details of an exceptionally liberal contract. 


Address 77-K, care The National Underwriter. 
Increase in Paid 


40% New Premiums 


—that tells the 1916 story 


of Fidelity progress. 

Direct leads and the Fidelity “Income 

for Life” plan are making money for 

Fidelity field men. Any man who can 

sell life insurance can sell MORE 

Fidelity insurance. 
Write to-day— 


Fidelity Mutual Life 


Insurance Company, Philadelphia 
Inc. 1878 Walter Le Mar Talbot, Pres. 

















We want a man who can show good clean 
record, for Full-Time Work. Territory in 
Iowa. Strictly commission basis. Maxi- 
mum first year commission for Hundred 
Thoysand Dollar Men. Over Five Mil- 
lion in force in Iowa. Will write Three 
Million 1917 


Address JAS. H. JAMISON, Pres. 




















MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commenced Business 1872) BUFFALO, NEW YORK 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $350,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits . 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON O. TIFFANY, President and Manager f 
NELSON O. TIFFANY, Jr., Vice-President, Superintendent of Agencies 
MASONIC TEMPLE, BUFFALO, N. Y. 




















Response, T. H. Harris, general agent. 

Remarks, M. Fishman, general agent. 

“Enthusiasm,” E. C. Wightman, actuary 
and assistant secretary. 





Actuary Wanted 


WANTED— Actuary to take 
position vacated through war 
service, in an industrial company 
with a million dollars of assets. 
Applicant to locate at home of- 
fice of Company in Baltimore, 
Md. Permanency of position 
depends upon return of present 
actuary from war service. Fellow 
or Associate of Actuarial Society 
of America acceptable. If inter- 
ested wire reply to 


Sun Life Insurance Co. 
of America 
Baltimore, : : 





Indiana National Life Insurance Co. 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts arc liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 


INDIANAPOLIS 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 














The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 


Get in on the Ground Floor on Agency Contracts 


| 
Company is cleanly organized, well backed with stockholder boosters all over Kansas 
We want good men and will pay them well 
| 
| 


FELIX BROEKER, Secretary and Manager - 


For territory and particulars address 


SALINA, KANSAS 
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GOLDSTEIN’S WAR VIEWS 


SEES PRESENT PROSPERITY 








Kansas State Agent of the Common- 
wealth Points Out Opportunities 
Created by War 





At the recent convention of agents 
of the Commonwealth Life of Omaha 
Joseph Goldstein, state manager for 
Kansas, delivered a thoughtful address 
on “War and Its Relations to Busi- 
ness.” Owing to the unusual condi- 
tions of today, some field men often 
doubt whether it will be possible for 
them to continue in the insurance busi- 
ness. To them what Mr. Goldstein 
had to say will be of interest. He 
said, in part: 

“The demand for American-made 
products at home and abroad is in- 
creasing. We are all awake to the 
fact that business is not only as usual, 
but better than usual. The reports of 
our banking institutions show that 
their deposits are piling higher than 
ever. Our exports for the past year. 
have broken all previous records. The 
war’s wanton destruction is going on 
on such a colossal scale that it will 
be many years after the war is over 
before restoration can be made. So 
we can be assured that the nations 
of the world, and especially the United 
States, will be called upon to furnish 
the materials for reconstruction even 
many years after the war is over. 


Intense Activity Seen 


“We can summarize the situation as 
one of intense industrial and commercial 
activity, with no end in sight for many 
years. The war, with its destruction 
of human life, brings to every Ameri- 
can home vivid impressions of our 
limited lease of life. The facts of death 
are commonplace subjects of conversa- 
tion and make the need of protection 
more keenly felt. Preparedness inthe 
home as well as in the nation is the 
cry which no longer falls on deaf ears. 
I have found business at present easier 
to write than in former years—partly 
due, I believe, to this growing interest 
in the need of protection. The pur- 
chasing value of a dollar has fallen 
about 50 percent, and in same pro- 
portion has insurance, so that the man 
who felt that he must have $5,000 in- 
surance a year ago, today must have 
$10,000 to supply that same need. 


Salaries Have Risen 


“Then the fact that wages have ad- 
vanced makes life insurance premiums 
look smaller. People whose incomes 
a year ago were insufficient to think 
of paying the amount of a life insur- 
ance premium are now able to handle 
it. The fact that taxes have increased 
drives many to seek other lines of in- 
vestment upon which no taxes. will be 
assessed. The insurance business grows 
with education, enlightenment and 
Prosperity. Our people as a result of 
the war have become educated regard- 
ing the necessity for insurance, and 
with no end of increasing prosperity 
in sight the life insurance underwriter 
who employs his time earnestly and 
diligently has a future unequaled as 
measured by the past.” 


‘Occidental Life Meeting 


The $100,000 Club of the Occidental 
Life of Los Angeles is holding its an- 
nual meeting at the Grand-Canyon of 
Arizona this week, with Secretary Rob- 
ert J. Giles in charge. The club mem- 
bership this year is twenty-four, a ma- 
terial gain over last year. 


Frederick A. Brown 
Insurance Law 





NEWS ABOUT LIFE POLIIES 


@ New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
y bens wry on, Policyholders’ Digest, 

blished Annually in May. Price, $2.50 


ILLINOIS BANKERS CHANGE 











Issues New Policy on American Four 
Percent Basis—Minimum 
Amount $2,000 





The Illinois Bankers Life of Mon- 
mouth, Ill, which recently went on 
the American 4 percent basis, has is- 
sued a new installment policy. It 
provides that the face of the policy 
shall be paid to the beneficiary in an- 
nual, semi-annual or quarterly install- 
ments over a period of ten or twenty 
years. Interest will be paid on de- 
ferred installments at 3 percent per 
annum. This policy will not be issued 
for less amounts than $2,000. As 
shown in the rates below, the company 
charges a first payment in addition to 
the regular rate, which applies only 
the first year. This is similar to the 
policy fee charged by accident com- 


panies. The rates follow: 

First Ann’l First Ann’l 
rT Paymt. Cost Age Paymt. Cost 

ts) 

21....$ 9.25 $11.34 39....$15.50 $18.87 
22.... 9.50 11.59 40.... 16.50 19.56 
23.... 9.75 11.86 41 17.00 20.25 
24 10.00 12.14 42 17.50 21.07 
25 - 10.25 12.44 43 18.00 21.89 
26 - 10.50 12.75 44 18.50 22.79 
27 - 10.75 13.09 45 19.00 23.75 
28 - 11.00 13.44 46 19.50 24.74 
29 - 11.25 13.80 47 20.00 25.81 
30 - 11.50 14.19 48 20.50 26.96 
31 - 11.75 14.60 49 21.50 28.19 
32 - 12.00 15.04 50 23.00 29.49 
33 . 12.50 15.49 51 24.50 30.87 
34 - 13.00 15.97 52 26.00 32.36 
35 - 13.50 16.48 53 27.50 33.94 
36 - 14.00 17.02 54 29.00 35.64 
37 - 14.50 17.60 55 30.50 37.44 
38 - 15.00 18.21 





JOINT LIFE RATES 


The Western States Life of San Fran- 
cisco has issued rates and values for 
joint life policies on the ordinary and 
20-pay life forms, both coupon savings 
and nonparticipating without coupons. 
—— of rates for the four forms fol- 
ow: 


Joint Ordinary Life Coupon Savings 
25 30 35 40 50 60 


Age $ $ $ $ $ $ 
BP kage 31.80 34.04 37.20 41.61 56.09 84.33 
ae tawns 32.95 35.03 38.03 42.29 56.55 84.64 
30 ...... .... 36.85 39.61 43.62 57.48 85.27 
BB .cccee wees ceee 42.04 45.73 58.99 86.34 
| en remarry 
45. aaa 65.45 91.14 
50. Seas 71.6 96.0 
55 wens 4 104.05 
OG icasaitt in aces use 5 116.79 
Joint 20 Payment Life Coupon Savings 


25 30 35 40 50 60 


Age $ $ $ $ $ $ 
MMe ewctcn 43.34 45.30 48.03 51.74 63.73 87.95 
| aor 44.35 46.16 48.74 52.31 64.11 88.22 
30. Sime 7.73 50.06 53.41 64.88 88.78 
35. F -.. 52.10 55.17 66.13 89.74 
40. wee eeee 57.88 68.20 91.38 
45. ceo ++ 71.55 94.08 
50. wane 76 98.58 
55 . ag 105.98 
OO aii 55-5 ce Oaiges eee 118.01 
Joint Ordinary Life Non-Coupon 

25 30 35 40 50 60 
Age $ $ $ $ $ $ 
3 SEO 25.62 27.45 30.05 33.70 45.89 69.91 
- | eee 26.55 28.26 30.74 34.27 46.27 70.18 
30 ...... .... 29.76 32.04 35.38 47.05 70.72 
B35 ...cee wees eee 34.06 37.15 48.33. 71.63 
40. oe cece coos 39.91 50.43 73,18 
45 . 58.80 75.74 
50 - 59.12 79.97 
Mh nvcesspwere wees ees Prac 86.82 
OO verccs fea wom 97.75 


Joint 20-Payment Life Non-Coupon 
25 30 35 40 50 60 
Age $ $ $ $ $ $ 


ps eee 36.03 37.54 39.09 42.20 52.19 72.37 
a 35.55 37.54 39.68 42.67 52.50 72.60 
30 ...... .-.- 38.84 40.79 43.59 53.14 73.07 
BD w.eee wee e eee 42.50 45.05 54.19 73.87 
, | SEER ME ee Peete ke me 
BG sivas Seweuiccga chee, Cane) SEe) Gace 
50 - 63.14 81.36 
55 = 87.77 
60 . 8.71 
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The Company OF the People, BY the People, FOR the People Ol 
The Metropolitan Life | 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 





Proof of Public Confidence 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last eighteen years has had 
more new insurance accepted and issued than any other Company in America. 


| The Daily Average Business During 1916 

701 per day in Number of Claims Paid. 8,304 per day in Number of Poli- 
cies issued and revived for $1,969,823 per day in New Insurance issued, revived 
and increased. $376,827.40 per day in payments to Policy-holders and addition 
to Reserve. $220,509.26 per day in Increase of Assets. 























Central States Life Insurance Company 


St. Louis, Missouri 





Insurance in Force, $24,000,000.00 





JAMES A. McVOY, Vice President and General Manager 

















Hartman Building 


The Great Western Life Insurance Co. 


COLUMBUS, OHIO 


q Now organizing with $500,000 Capital to write Life and Accident Insurance. 
q Efficient High Grade Salesmen wanted to Place Stock. 
and Terms to pushers. 


Address all inquiries to the company 


§ Good territory 


Columbus, Ohio 
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GENERAL 
— 


is open in the STATE OF ILLI- 
NOIS for one of the best Old Line 


Companies in America. 
Address, 98-Y, 


Care The National Underwriter. 








ant 


e INCORPORATED UNDER 
THE COMPULSORY DEPOSIT | 
fy = LAVYS OF THE STATE 
\ OF INDIANA; fi) 





A. S. a ag V. 


men. 


A. S. BURKART, V. P., 


DIXON W. PLACE, Pres. 
. V. P. & Gen. Mgr. 
M. MELL, Sec’y. 


Conservative Life Insurance Company 
ORDINARY and 
of America fnpustRiaL 
We have some splendid openings for experienced 
industrial insurance men in our Monthly payment de- 
partment, and some first class territory for Ordinary 


Address in strict confidence | 
South Bend, Ind. 





wail 
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10 So. La Salle St. Chicago 


The Provident Life & Trust has been 
licensed in Utah. 





GEN. GEO. M. MOULTON, President 


Wanted in Illinois, Indiana and Pennsylvania 
100 Industrial Agents 
20 Assistant Superintendents 


WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 


Address Industrial Department 


Western Life Indemnity Company 

604 Masonic Temple, Chicago, III. 

33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
J. L. MITCHELL, General Agency Manager 


5 Superintendents 
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COMMITTEE POINTS 
OUT DISCRIMINATION 


(CONTINUED FROM PAGE 1) 


departments are alone qualified to act 
upon these suggestions. 

As we understand thé function of this 
committee, it is to aid the Secretary of 
the Treasury in solving the problem 
which confronts the government of fur- 
nishing to those who constitute the 
army and navy of the United States 
protection or indemnification for in- 
jury or loss which they, or their de- 
pendents, may sustain by reason of such 
service. This would entail the follow- 
ing provisions: 

Three Main. Divisions 


1. Adequate provision for support 
of dependents during service. 

2. Adequate provision for furnish- 
ing support to those in the service dur- 
ing disability arising therefrom. 

3. Adequate provision for depend- 
ents in case of death. 

We have therefore divided our com- 
ments under the above heads. 

1. Provision for dependents during 
service. 

This is covered in Article II of the 
bill by making provision for compul- 
sory allotment of pay for the benefit 
of certain dependents, and for volun- 
tary allotment of pay for the benefit of 
certain other dependents. Certain ad- 
ditional allowances are also to be paid 
by the government, based upon the al- 


ACTUARIES 


— F. CAMPBELL 


CONSULTING 
ACTUARY 











76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 


OHN W. CROOKS 
re SURANCE EXAMINERAND 
ACCOUNTANT 


Ten Years Chief Examiner 
Ohio Insurance Department 


Four Years Company Experience 
62 East Gay Street 
COLUMBUS, OHIO 


_— J. HAIGHT 








CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO. 


T J. McCOMB 
e counenies. AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, etc., calcue 
lated. Valuations and Examinations made. 
Policies and all life Insurance ees. 
The Law of Insurance a Specialty. 
Colcord Bldg. 
OKLAHOMA CITY 
J H. NITCHIE 
eo ACTUARY 


1223 Association Buildin: 
19 S. LaSalle St., CHICAG 


A. SIGTENHORST 











Teeshene 
tral 3462 





CONSULTING 
ACTUARY 


WACO, TEXAS 
ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1487, First National Bank Building 
CHICAGO 


REDERIC S.WITHINGTON,F.A.LA 
CONSULTING ACTUARY AND EXAMINER 
304-306 Security Building 








lotments made by the enlisted men. 
We are in entire accord with this prin- 
ciple, and we believe that the plan sug- 
gested is entitled to our hearty ap- 
proval. We would, however, criticise 
certain features as follows: 

In our opinion the bill is confused by 
treating the divorced dependents in 
connection with other dependents. The 
question of divorce and the rights of a 
divorcee vary so materially in the dif- 
ferent states and the conditions arising 
out of the divorced state are so varied 
that it has seemed to us a separate sec- 
tion should be provided in the bill regu- 
lating any payments to divorced de- 
pendents, and that the conditions under 
which these payments are made require 
careful consideration, and are neces- 
sarily different from those for depend- 
ents not divorced. We recommend that 
all benefits accruing to a divorced wo- 
man shall immediately cease upon her 
remarriage. 


- Interferes with Rights 


The bill provides in section 203 for 
a compulsory allotment in the case of 
enlisted men having no_ dependents. 
While we recognize the force of the 
argument made in support of this pro- 
vision and the desirability of the en- 
listed man having some funds at his 
command on discharge, nevertheless we 
have reached the conclusion that it is 
undesirable to make this feature com- 
pulsory. We feel that the enlisted man 
should have a right, where there are 
no dependents upon him, to devote his 
pay to such purpose or purposes as he 
individually may select, and that it 
would be an unwarrantable interfer- 
ence in the individual right of the en- 
listed man for the government to regu- 
late the disposition which he desires to 
make of the compensation which the 
government pays him, especially since 
many enlistments will have been made 
before this measure becomes operative. 

2. Adequate provision for furnishing 
support to those in the service during 
disability arising therefrom. ? 

3. Adequate provision for depend- 
ents in case of death. 

These two subjects are covered by 
article III of the bill, which provides 
for compensation for ‘death or disabil- 
ity, and we therefore treat them ‘o- 
gether. 

Benefits to Cease 


In our opinion this work should be 
done by the government without the in- 
tervention of private companies en- 
gaged in the business of life and cas- 
ualty insurance. hese provisions 
should be adequate, and the entire ex- 
pense should be borne by the govern- 
ment. We believe that these provisions 
should be so liberal as to make unneces- 
sary future legislation as supplementary 
thereto, and for that reason we sug- 
gest the incorporation in the bill of a 
provision that, in case any enlisted man 
coming under the provision of this bill 
should hereafter receive from the gov- 
ernment assistance by future legisla- 
tion, benefits herein granted shall auto- 
matically cease. 

We further suggest that, in addition 
to the provision granting compensation 
for death and disability, the govern- 
ment pay the sum of $1,000 in case 
death ensues during service, or within 
five years from the date of his dis- 
charge, to such beneficiary as “the man 
may nominate and in case none is nom- 
inated, then, to his estate. We believe 
that these provisions render unneces- 
sary and unwise the inclusion of article 
IV in the present bill for the follow- 
ing reasons: 

It has no part in the problem which 
the government is seeking to solve. If 
adequate provision be made by the gov- 
ernment for men in the service and 
their dependents while living, in our 
opinion it has done all that it can be 
justifiedly be expected to do. 

The plan proposed by the bill gives 
to the individual voluntary selection as 
to what provision, if any, he shall make 
for himself and his dependents in the 
way of life insurance. 

The experience of life insurance busi- 





DES MOINES, IOWA 


times of peace, when normal wages are 
being earned in ordinary employments, 
individuals fail to make adequate pro- 
vision for their dependents in the event 
of their death. The average policy of 
insurance carried in life insurance com- 
panies does not exceed $1,500, and of 
course there is a large percentage of 
individuals who make no life insurance 
provisions for their dependents. 


Uniform Amount 


The recommendation which we make 
that the government provide a payment 
of $1,000 gives without cost a uniform 
protection of an amount in excess of 
that which the average enlisted man 
would normally take. It should be 
borne in mind that our suggestion is a 
substitute for article IV, and is in addi- 
tion to the benefits conferred by 
Articles II and III. 

While we have suggested the sum of 
$1,000 for the reasons above given, we 
are not insisting upon the amount, but 
upon the principle that whatever 
amount be determined upon as ade- 
quate, it should be uniform, and should 
not be dependent upon individual se- 
lection or ability to purchase, and that 
the entire cost should be borne by the 
government. Our proposal would fur- 
ther avoid the criticism which seems 
to us to attach to the plan proposed by 
the bill, viz.: that it is grossly discrim- 
inatory. 

Article IV, as in the proposed bill, 
introduces certain new principles which 
were not passed upon at the meeting of 
life insurance representatives, held in 
Washington on July 2, at the call of the 
Secretary of the Treasury, and without 
discussing the advisability of introduc- 
ing these principles into this bill, there 
are manifest dangers connected with 
any plan by which the government at 
this crisis attempts to supplement any 
premium payment of the individual, in 
order that he may receive a greater 
bounty than his fellow. To those who 
have had experience in the life insur- 
ance business, the dangers of specula- 
tion, of pressure upon the enlisted man 
by self-appointed agents for the pro- 
motion of this specific business, and 
other conditions which have been so 
much deprecated in connection with 
the present pension system, all must 
be considered as making it most de- 
sirable to modify this section in the 
way above suggested. 


SUGGESTED CHANGES 


The committee gave careful consid- 
eration to articles III and IV. Before 
dealing with article III we would like 
to make certain suggestions in connec- 
tion with article II, “Allotments and 
Family Allowances,” which were devel- 
oped in comparing the schedules with 
those of article III. We suggest that 
the allowance in class A, subsection G, 
be changed to $27.50 instead of $30, 
and that the same change be made in 
class B, subsection G. If this is not 
done, the difference in both cases be- 
tween the allowance for two children 
and for three children is $7.50 and be- 
tween that for three children and that 
for four children is $10, article III. We 
are of the opinion that considering the 
cost of living and the necessity for pro- 
viding proper facilities for the educa- 
tion of the children, that the compen- 
sation should be increased. We think, 
for example, that the compensation to 
the widow should be 30 percent instead 
of 25 percent of the pay, with a mini- 
mum of $35 instead of $30. 

.For a widow and one child, we rec- 
ommend that the minimum be $45 in- 
stead of $40, but that the percentage 
remain unchanged; for a widow and 
two children, a minimum of $52.50 in- 
stead of $50. 

If there be no widow but one child, 
we think that the minimum compensa- 
tion should be $20 instead of $15; for 
two children, $35 instead of $25, and for 
three children, $45 instead of $35. It 
also seems to us proper that if there 
is neither a widow nor a child, but a 
widowed mother, the monthly compen- 
sation should be $30 instead of $25. 

In this connection we should like to 
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Not seeking men who 
sell insurance, or 
sell big policies, or 
sell lots of policies 


But we do seek men 
who sell service 





Only in Wisconsin 











WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 
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made for a widow and a widowed 
mother or for a child and a widowed 
mother. pigablea Dependents 

It seems to us proper that compen- 
sation should also be provided in the 
case of certain dependent relatives if 
they are totally and permanently dis- 
abled. For example, we suggest that 
if there be a dependent father, brother, 
or sister, totally and permanently dis- 
abled, 20 percent, but not less than $20 
a month, be allowed, with an additional 
5 percent, but not less than $10 per 
month, for each additional individual. 
The maximum of such payments, how- 
ever, to such dependents to be $50 per 
month. 

Owing to the amount of the benefit 
in event of the remarriage of a widow, 
or a widowed mother, we recommend 
that the compensation be continued for 
a period of one year instead of two 
years, with privilege of commutation. 

Section 303 deals with permanent, 
total disabilty. The benefits are fair 
and liberal, but we would suggest that 
an additional allowance be considered 
for a widowed mother, particularly in 
the case of single men, without the 
necessity of making provision for a 
nurse. If the man has mother or wife, 
the necessary care will be provided by 
the family, and if the man is alone, he 
will live at some home or hospital pro- 
vided for such cases. 

Paragraph 2 of the same section lim- 
its the compensation to cases where the 
disability is rated in excess of 10 per- 
cent. We think that it would be rea- 
sonable to pay for a rating of 10 per- 
cent, cutting out ratings below that 
percent. The bill provides for the prep- 
aration of a schedule of ratings of re- 
duction in earning capacity, but we be- 
lieve that it is absolutely necessary for 
a wise and equitable administration of 
the bill that a schedule of ratings for 
the main types of disability be included 
in the bill, the bureau being granted au- 
thority to prepare all other necessary 
ratings, making them consistent with 
those included in the act. These will 
principally consist of cases of mutilation 
and dismemberment. 

Status Should Be Pixed 


It is not clear whether the amount 
of the monthly compensation on ac- 
count of total permanent disability de- 
pends upon the number of dependents 
at the date of total permanent disability 
or at any time after he becomes enti- 
tled to his compensation for total per- 
manent disability. We suggest that 
the family status of the man, so far as 
the amount of the total permanent dis- 
ability compensation is concerned, shall 
be taken as of the date that total per- 
manent disability is incurred, but it 
shall be subject to revision thereof, 
provided that no change shall be made 
after the termination of a period of 
five years from the date at which his 
claim is first allowed. 

_ Section 306. Rehabilitation, Educa- 
tion and Vocational Training. 

_ It appears to us that this is such an 
important part of the bill that it should 
appear as a separate article (5). It is 
constructive legislation of a high order. 
A commission should be appointed to 
take charge of this matter and should 
have power to engage experts in voca- 
tional training and in the education of 
the physically defective. We suggest 
that the phrase, “the injured person 
shall submit to and follow such course, 
etc.,” be changed to read, “the injured 
person shall follow such course.” In 
the next sentence the first phrase may 
be omitted with advantage, and these 
words added to the remainder of the 
sentence, as follows: A form of enlist- 
ment may be required by the commis- 
sion which shall bring the injured per- 
son into the military or naval service. 

Article IV. Insurance. 

As the provisions of article III enti- 
tled “Compensation for Death and Dis- 
ability” serve the same purpose as in- 
surance of both life and disability, it 
may be well to review briefly the bene- 
fits provided by article III. 

Compensation for a widow alone is 
equivalent in its benefits to at least 





minimum compensation, while the max- 
imum monthly compensation is equiv- 
alent to at least $35,000 of life insur- 
ance. In order to measure the liberality 
of the provision, it is fair to say that 
it provides a minimum amount of $6,500 
and a maximum amount of $35,000 life 
insurance. 

Going further, the minimum amount 
for a’ widow and two children can be 
stated as about $8,500. 

In case of disability resulting from in- 
jury, the minimum allowance of $40 a 
month has a present net value of $10,- 
000, including the contingent value of 
benefits to probable dependents. While 
if he has a wife and two or more chil- 
dren, the present net value of the an- 
nuity is $12,000, with a maximum 
monthly compensation of $200, the net 
value $33,000. : 


Provision Not Clear 


As stated previously, it is not clear 
whether it was the intention to pay 
death benefits to dependents at the ter- 
mination of total permanent disability. 
If so, as the period of life is shortened 
under total permanent disability, the 
death benefits to be added are large. 
It is suggested that the limit of the pe- 
riod prior to death in case of certain 
partial disabilities be extended to three 
years, which would add death benefits 
in practically all cases of disease con- 
tracted during time of service... The 
great majority of partial disabilities 
surviving would be insurable either as 
standard or substandard; if substand- 
ard, for a small additional premium by 
life insurance companies. For instance, 
it may be found that the loss of a leg 
or an arm in the early ages does not 
impair a risk to a degree to prevent it 
being accepted at standard rates. It 
will, therefore, be seen that the greater 
part of the partial disabilities will not 
prevent a man from obtaining life in- 
surance at a cost within his means. 

It is our impression that the liberal 
provisions of this bill are far in excess 
of anything previously considered and 
will make ample provision for the men 
of the Army, Navy and Marine Corps. 
However, in order to provide for any 
other possible contingency and as rec- 
ognition of those without dependents 
and those who were not injured, but 
gave their services to their country, it 
is suggested that the United States gov- 
ernment pay a death benefit of $1,000 
in the event of the death of any officer 
or enlisted man in the Army, Navy or 
Marine Corps, provided death occurs 
during service or within five years after 
the date of his discharge. That this 
death benefit shall not call for the pay- 
ment of any premium and shall be pay- 
able to any named beneficiary or to 
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True to American Ideals and Traditions 


The Germania Life Insurance Company 
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The following are a few Germania features which have helped to make 


EVERY MONTH THIS YEAR A RECORD BREAKER 


Free HEALTH SERVICE for Policyholders both new and old. 

Free Insurance Money INVESTMENT SERVICE for Beneficiaries. 

WAIVER and ANNUITY CLAUSE which in case of total and permanent 
disability, before age 60, provides for waiver of all future premiums, the pay- 
ment of 1/10 of the face of the policy annually to the insured as long as he lives 
and payment of the face of the policy to the beneficiary at death of the insured. 

DOUBLE INDEMNITY CLAUSE which provides for payment of double the 
face of the policy in case of death as a result of an ACCIDENT OF ANY 
KIND. 

‘*‘A GROWING COMPANY FOR GROWING MEN’’ 
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This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
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Oklahoma National Life 


INSURANCE COMPANY 


A dominating figure in its home state. Crops unprecedented. Reputable 
producers wanted in Oklahoma, Kansas, Texas and Arkansas. 


O. E. McCARTNEY, President - - Oklahoma City, Oklahoma 
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WANTED — Managers for These Important Districts 


Metropolitan Home Office Agency, Chicago 
Northwestern Illinois 
Guaranteed Low Cost Policies 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
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S. W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 
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George Washington Life 
Insurance Company, Charleston, W. Va. 


$9,708,322.00 $1,116,072.00 
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Territory. Conservative Leadership Wanted for a State General Agency. 
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FEDERAL GOVERNMENT PLAN 


LiFE insurance men, as a rule, are op- 
posed to the life insurance section of the 
bill introduced in Congress for the bene- 
fit of those in military service. In fact, 
they do not see ‘that there is any scientific 
life insurance in the scheme. It is at- 
tempting to devise a plan to give away 
hundreds of millions of dollars without 
any premium payment whatever except 
the so-called mortality cost. This is being 
done in the name of life insurance, but it 
is really no insurance program at all. 

The federal government wants to tax 
life insurance companies to the limit for 
raising revenue for war purposes. The 
companies will not object to a fair and 
reasonable taxation plan for emergency 
purposes. They feel that the whole taxa- 
tion scheme, federal and state government, 
as applied to insurance, is illogical and 
unjust, but in view of the great contin- 
gency and crisis, they are willing to come 
in with other great enterprises and con- 
tribute their share to the support of the 
government. 

Now, while the federal government is 
seeking to exact the largest possible reve- 
nue from the companies, it has devised a 
plan of so-called life insurance which pro- 
vides that after the war is over these 
policyholders can, without any medical 
examination, convert their one-year term 
insurance into other forms, premiums be- 
ing based on the net rates of the Ameri- 
can table and 3% percent interest. In 
other words, the government proposes a 
continuing feature of this insurance and 
thus carries it away from the war measure. 

The life insurance companies are not 
complaining as to the liberality of the 
government in dealing with its military 
men. They desire that they be given 
as much as possible, but they do not 
want the scheme that is proposed, to be 
carried out in the name of life insurance. 
Many underwriters say that if the gov- 
ernment tagged its plan as life insurance 
it will discredit all proper advancement 
of the business for the next twenty-five 
years. People have begun to look upon 
life insurance as being based upon abso- 
lute accuracy, its tables constructed ac- 
cording to scientific principles and the 
whole scheme of beneficence resting on a 
solid foundation. The plan of the federal 
government is not based on scientific 
accuracy and is pretty much of experi- 
ment and speculation. For the govern- 
ment to allow these policies to be continued 
on higher priced forms and to open the 
way in the future for military men and 
others to get life insurance at very low 








cost is a decided tendency toward pater- 
nalism. 

Most of the men going into military 
service are giving all they have. Their 
courage and self-sacrifice is receiving its 
due homage and the life insurance people 
are in the front ranks in expressing their 
appreciation and gratitude for the patri- 
otic motives that are impelling the young 
men of today. Yet the government is 
opening the way for people who are not 
dependents to receive millions of dollars 
which will have to be contributed through 
taxation. If the government desires to 
give each ‘soldier, sailor, aviator or any 


other man in the ranks a flat sum—$1,000, 
$1,500, $2,000—in the way of extra in- 


demnity in case of death, the insurance 
people will not object. In fact, the life 
insurance committee that was called in 
conference with Secretary of the Treas- 
ury McApoo suggested this plan instead 
of the so-called life insurance section of 
the Congressional bill. 

The large donations of money that will 
be given cannot rightfully be called life 
insurance in the modern day acceptance 
of that term. 





NEW OPPORTUNITIES 


LirE men are probably overlooking these 
days prospects for business insurance that 
have, so to speak, come into the the mar- 
ket in the last year or so. We have 
thought that there would never be the 
great opportunity that existed in the past 
when conditions were in a more pioneer 
state, to breed new millionaires. The 
great world’s conflict, however, has 
brought into being multi-millionaires of 
the new variety, inasmuch as many en- 
terprises along manufacturing lines: have 
been doing a land office business and 
reaping large profits. 

Life insurance men have probably not 
listed up the new enterprises that have 
been making large money. Hundreds of 
new prospects have been developed within 
the last three years for business and cor- 
poration insurance. Inasmuch as these 
concerns are reaping such large profits, 
they desire to conserve them and protect 
them. They are taking out fire, tornado, 
use and occupancy and explosion insur- 
ance. They are, in fact, protecting their 
property in every possible way. The per- 
sonal side of the business should be pro- 
tected in the same way. 

While the peculiar conditions of this 
day have something to do with the profits, 
yet there has been some personal factor 
directing the work whose life is very 
valuable. Life insurance men can, there- 
fore, well scan the field, list up these 
new prospects and make a drive for busi- 
ness insurance while the times are propi- 
tious. The corporations and business en- 
terprises making large profits these days 
are susceptible to arguments, are willing 
to protect their interests in every way 
possible and every one of them is a good 
prospect for business insurance. 








MOULDING PUBLIC OPINION 

AN IDEA seems to be spreading among 
the general public that the life insur- 
ance business is now in a bad way. 
Since the government’s new insurance 
plan has been announced in detail and 
newspapers have given it considerable 
space, many seem to have the impres- 
sion that the government has entered 
the general life insurance business and 
will broaden its activities as it goes 





Personal Glimpses of 
Life Underwriters 


The general agency of C. B. & H. M. 
Taylor of Wheeling, W. Va., for West 
Virginia and part of Ohio, was very 
much in evidence at the anual meeting 
of the Northwestern Mutual Agency 
Association at Milwaukee in July. 

The agency had four men on the 
honor roll of agents who produced 
$150,000 and over in the preceeding year. 
In addition to this, which was very 
gratifying, R. F. Clendenin of Ken- 
tucky, who led the entire agency force 
for July in number of lives reported, 
and M. Q. Shrewsbury of Oklahoma, 
who led in amount of premiums _re- 
ported, were both graduates of the Tay- 
lor general agency. 

The West Virginia general agency is 
having the most prosperous year that 
it has ever enjoyed. The paid-for busi- 
ness Aug. 1 amounts to $1,327,500, an 
increase of about $225,000 over the cor- 
responding period of last year. Condi- 
tions point to unusual volume of busi- 
ness for the remainder of the year. 





Miss Mary Olive Buckner, daughter 
of Thomas A. Buckner, vice-president 
of the New York Life, was married 
Aug. 18 to Lieutenant William Law- 
rence Royall, coast artillery, formerly 
connected with the home office of the 
‘New York Life. The wedding took 
place at Brentmore, the Buckner home 
at Riverdale-on-the-Hudson. Mr. Roy- 
all is a native Virginian and is widely 
and prominently related in that state. 
The Buckners belong to a distinguished 
Kentucky family of that name. 


P. J. V. McKian of Chicago, asso- 
ciate_editor of the Insurance Post, has 
withdrawn from its service in order to 





along. Then, too, there has been con- 
siderable space given to the fact that 
life companies gare charging an extra 
war risk premium and agents on the 
firing line report that prospects com- 
ment upon these two things as operat- 
ing to slow up the life insurance busi- 
ness. A campaign upon the part of 
agents to dispel this idea would be 
opportune at this time. 





RURAL BUSINESS 


Lire insurance men working in the 
rural districts these days have a big 
advantage, since the farmer is in a fine 
position, financially. Everything that 
the farmer owns can be turned into 
money and is bringing a good price and, 
in consequence, he has loomed up as 
one of the necessary factors in the 
world war. He is raising more than 
ever, is cultivating more intensively 
than before, because every product of 
his farm can be sold at a handsome 
profit. 

Life insurance men, therefore, have 
an opportunity now that should be 
grasped. The farmer should be an ex- 
cellent customer for life insurance. As 
year after year has gone by the farmer 
has been better educated toward the 
desirability of life insurance and has 
been purchasing it more readily than in 
the past. Many farmers are buying 
large policies. The farmer may be 
destined to be the best.patron of life 
insurance. The government will doubt- 
less exempt farmers from going into 
military service because they are nec- 
essary in tilling the soil. This is a big 
thing for the active life insurance man. 





One man has just the same amount 
of time as another—it’s the use of it 
that counts. 





accept the position of agency super- 
visor for the industrial department of 
the Chicago Bonding at its head office 
in Chicago. Mr. McKian will take his 
new position Sept. 1. He is one of the 
best insurance newspaper men in the 
west and has had a good insurance 
training. He was formerly connected 
with the Midland Casualty of Chicago. 
Mr. McKian is well known, very pop- 
ular, and a good fellow in every re- 
spect. He has gone to Perth, Ontario, 
his old home, to attend a family re- 
union. 


At the monthly meeting of the direc- 
tors of the John Hancock Mutual, the 
vacancy on the board presented by the 
recent death of Harry W. Cumner was 
filled by the election of Charles Fran- 
cis Adams, treasurer of Harvard Uni- 
versity and one of the most representa- 
tive citizens of Massachusetts, being a 
leading figure in many great activities, 
business, financial and philanthropic. 


Walter E. Webb, who becomes 
agency supervisor for National Life, 
U. S. A., at Chicago, Sept. 1, will be the 
honor guest of his fellow general agents 
at San Francisco at a luncheon given 
by the Managers’ Club Monday. Next 
Wednesday night Mr. Webb will be the 
guest of the Life Underwriters’ Asso- 
ciation of San Francisco at a special 
dinner, at which the members will wish 
him success in his new work. 


Toledo, Ohio, life insurance men are 
enthusiastic over the home guard or- 
ganization which they started during 
the fore part of May. On Memorial day 
they marched with 600 members in line. 
At the present time the regiment has 
over 1,200 enlisted men with W. H. 
Schaefer, president of the Toledo Trav- 
elers Life, as colonel and E. W. Gage, 
secretary of the same company, as lieu- 
tenant colonel. Each one of these men 
has a son in military service. 


Miss Ethel A. Resor has been elected 
secretary of the Iowa Life of Waterloo, 
Iowa, and thus returns to her old posi- 
tion. Miss Resor left a year or so ago 
to take an educational course in Chi- 
cago. She is a very competent busi- 
ness woman of high personal character. 
During part of her stay in Chicago she 
was associated with THE NATIONAL UN- 
DERWRITER as chief accountant. J. L. 
Bowman, who recently resigned at sec- 
retary of the Iowa Life, found it neces- 
sary to devote his time to his farm in- 
terests. 


The Missouri State Life entered Ha- 
waii in June of this year, appointing 
B. Von Damm of Honolulu as general 
agent. Mr. Von Damm has made 
quite a success in getting the company 
started and is sending in a nice volume 
of business. 


Charles R. Boardman, president of 
the Wisconsin National Life of Osh- 
kosh, Wis., who is adjutant general of 
the Wisconsin National guard, has been 
appointed a brigadier general in the na- 
tional army. General Boardman has 
taken high rank as an insurance com- 
pany executive and has been interested 
in military affairs for many years. Dur- 
ing recent, years he has given his entire 
attention to the Wisconsin National 
Life and has developed the company 
along correct lines. 





If ISN'T YOUR TOWN—IT’S YOU 


If you want to live in the kind of town 
Like the kind of town you like, 

You needn’t slip your clothes in a grin 
And start on a long, long hike. 

You'll only find 
What you left behind, 

For there’s nothing that’s really new. 
It’s a knock at yourself 
When you knock your town. 

It isn’t the town—it’s you! 

Real towns are not made by men afraid 
Lest somebody else gets ahead, 

When every one works and nobody shirks, 
You can raise a town from the dead. 

And if while you make your personal 


stake, 
Your neighbor can make one, too,’ 
Your town will be 
What you want to see, 
It isn’t the town—it’s you! 
—From Claypool’s Padded Hammer. 
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THE LINCOLN NATIONAL LIFE 


turbed by the death or retirement of any one man. 


ONE OF THE BEST COMPANIES IN AMERICA 


All forms of policies, both participating and non-participating 


From Pennsylvania in the East to Idaho in the West 


The Lincoln Life's Policy of Management 


@ One-man control may be all right in a Commercial Business but such a condition has been proved as not 
conducive to the best interests of the policyholders and agents of a life insurance company. 


q The Board of Directors of The Licoln Life own but 41% of its Capital Stock. 


@ For the past six years the policy of the Company in all important matters has been determined by the Com- 
mittee or Conference Plan. The personnel of the various Committees is determined by the matter in hand; 
the General Manager of the Company sitting as chairman of all meetings. Thus direct responsibility is 
placed upon the head of each department for the results in that department. No sharing of credit, no shift- 
ing of blame. Each head has a general knowlege of the work of all departments. 


@ The result of this plan has been to develop an organization of efficient, loyal and versatile men who work 
together harmoniously and are deeply devoted to the success of the Company. 


@ No Company in America has a better office organization, and the policy of no company would be less dis- 


Home Office, Fort Wayne, Indiana 
Pioneer Life Branch, Fargo, N. D. 








MACK DEFENDING BILL | of the Home Life, also gave a state- 


JURIST GIVES CHICAGO TALK | Mack, who drew up the bill; Capt. S.|| © W-Randll INSURANCE COMPANY 7* 425i, 


Hearing on Government Life Insur- | the government service, and Samuel 
ance Measure Was Held in Wash- 
_ ington Last Friday 











ment. Secretary McAdoo, of the THE MINNES 


Treasury department; Judge Julian W. 


H. Wolfe, the New York actuary, who 
is now the expert insurance man in 


Gompers, the labor leader, of the Na- 
tional Council of Defense, defended 
the bill. A commitee of five actuaries 


in 


and second years of the war, provided 


drafted the federal compensation-life in- 25 percent of the enlisted men would E. S. ALBRITTON, Supt. 


surance bill that is now before Con- 


gress, was in 


addressing the Fraternal cans 

. he men would take out the full limit 
Congress, and also spoke at the City ; ar : : = 

: A of this insurance, either the premiums G SO. f 7A, 

peer eo muvee tae a He being furnished by themselves, fami- - Aa lhe ining Line Wi 
stated that the life companies are rais- pac Tees iid os pcre aor Pree v Our 1a ple Oplion lalicy 
ing much opposition to the life insur- be made as to the number of men Oy . 
ance feature. speaking of the ea “ips tees 


continuing insurance after 
ends, Judge Mack said he would not 
state whether the government would 
enter the insurance business or not. 
Under the terms of this bill, life in- 
surance is on a one-year term plan, ', ae 

but at the close of the war a policy- ‘000 
holder can convert it into any other ‘ 7 
form that he chooses at the net Ameri- Life Agency Changes 
can 3% percent rate. 


Get Insurance While They Can 


Judge Mack said that the object of : 5 
the bill is to give the men in service D. A. Fisher of Memphis, Tenn., has 
an opportunity to take life insurance | been appointed general agent of the 
while they are physically fit, as they | Pan-American Life. Mr. Fisher has 
may not be insurable when they come | been engaged in the insurance business 
out. He said that they could no get life | Memphis for a long time, having one 
insurance from the private companies | Of the large general agencies there, op- 
—inasmuch as all these companies had | ¢rating fire and casualty companies. 
to protect their policyholders by charg- 
ing for the war mortality, and that Becomes Coast Manager 
M < Judge San Francisco, Cal., Aug. 22—George 
Mack was anxious to get the National R. Shelton, cashier for the Manhattan 
Fraternal Congress to approve the bill. | Life at San Francisco for the past three 

Hearing Before Committee 


At the hearing before the commerce 
committee of the House last Friday 
President George E. Ide of the Home 
Life, chairman of the special insur- 
ance committee named by Secretary 
McAdoo to confer with him regarding 
the federal insurance feature, presented 
the insurance people’s side and pointed 
out some of the objections to the in- | Grand Rapids, Mich., has been appointed 
Henry Moir, actuary | manager at Mat Place for the Germania 


was the correct thing to do. 


Surance feature. 


this week, 


the war 


take out $2,500 insurance or 50 per- 
cent took out $5,000. The insurance 





Two Real General Agency Openings 


had statistics showing the mortality Our General Agency Contracts are Permanent Money Makers 


‘ a a hf ae ve pa gua that would probably result in the first Good Commissions Splendid Renewals Liberal Cash Allowance 
tates Circuit Court of Appeals, who 
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people argued that the big majority of 





that would take out the insurance or 
the amounts that would be taken. 
They have no statistics to guide them 
in this question. They held the gov- 
ernment is running absolutely in the 
dark on the question. 
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Fisher Gets Pan-American 
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years, has been appointed Pacific-coast 
manager for the company. He succeeds 
Thos. L. Miller, former president of the 
West Coast Life, who returned to Cali- 
fornia from the east some months ago, 
but went to Altoona, Pa., without tak- 
ing up his work for the Manhattan Life. 
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Life Agency Notes 
James Schriver, former city clerk of 


Roo 
Roo 


ife. 





MICHIGAN MORTGAGES FOR SALE | veza appointed representative of the New 
On Lands and Properties 


increasing in value more rapidly than in any| 6 ©, Fjerstad, Luck, Wis., has been 
Interest 5 to 7%. | appointed general agent of the Central 


other state in the Union. 
Title Guaranteed. 


MITCHELL & CO 


604 Masonic Temple | schools at Luck, Polk county, for fourteen 
*» CHICAGO, ILL. 











York Life for several counties of north 
central Wisconsin, with headquarters at 
Stevens Point. 
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Life of Des Moines for northwestern Wis- 
consin. He had been superintendent of 


Room with detached bath = = © © $3 to $5 per day 
Rooms with private bath - - = © $5 to $8 per day 


All rooms at $5 or more are the same price 


you pay than any other hotel in Chicago® 


| Hotel Ia. Salie [ 


Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable accommodation. Lo- 
cated at the center of the insurance. 
district it is the most convenient stop- 
ping place for the busy man. 
























RATES: 
ONE PERSON 
m with detached bath = = = © $2to$3 perday 
m with private bath - © = = $3 to $5 per day 


TWO PERSONS 
Connecting rooms and suites as desired 


for one or two persons. 
tel La Salle gives more for the price 
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COMMENT BY DR. WEHNER 


STATISTICS AS TO SYPHILIS 





Tells Results of Disease and the Effect 
It Has on Mortality of the 
Human Race 





Dr. W. H. E. Wehner, medical 
director of the Fidelity Mutual ‘Life, 
is not only an expert medical man, 
but he is able to present the knowl- 
edge he has acquired and the obser- 
vations he has made in a clear and 
comprehensive way. Dr. Wehner is 
contributing to the Fidelity Mutual’s 
agency bulletin a series of’ educa- 
tional articles dealing with the med- 
ical side of the business. 











Syphilis, owing to its morbidity and 
prevalence, oftentimes, when least sus- 
pected, demands most serious consid- 
eration by life insurance companies. 
Many of the conditions given as causes 
for the termination of life are fre- 
quently but unrecognized clinical ex- 
pressions of former specific infection. 
Standing boldly in this class are apo- 
plexy, angina pectoris, locomotor 
ataxia, softening of the brain, insanity 
and suicide, while alcoholism, diabetes, 
pneumonia and the _ cardio-vascular- 
renal groups are often but thinly veiled 
findings for terminal ending. 

Syphilis has the distinction of being 
an impairment where the remoteness 
of the original infection adds increas- 
ing hazard to the undesirability of the 
prospect. Medico-actuarial investiga- 
tion showed in cases of undoubted 
syphilis where thoroughly treated, i. e., 
two years’ continuous treatment, with 
one year’s freedom from symptoms, 
that, in one attack between three and 
five years prior to date of application, 
the ratio of actual to expected deaths 
was 139 percent; one attack between 
five and ten years prior to application, 
174 percent, and one attack more than 
ten years prior to application, 217 per- 
cent. 

High Mortality Experienced 


Where undoubted syphilis existed and 
not thoroughly treated, or no details 
of treatment were given, the history 
of one attack between two and five 
years prior to application showed a 
ratio of actual to expected deaths of 
284 percent; one attack between five 
and ten years prior to application, 212 
percent, and one attack more than ten 
years prior to application, 129 percent. 
Where doubt existed as to correctness 
of diagnosis, the mortality in the few 
cases studied showed, in the same 
groups, one attack more than two years 
prior to application, a ratio of actual 
to expected deaths of 138 percent. 


Dr. RB. Gollmer’s Statistics 


In a published investigation, giving 
the experience of a large European 
insurance company, Dr. R. Gollmer 
stated that in a group of 1,778 men 
who had undergone treatment for syph- 
ilis, insured from 1852 to 1904, with 
observations carried to anniversary of 
the policy in 1905, there were 487 
actual deaths against 290 expected, ac- 
cording to the experience of the com- 
pany among all insured men. The 
ratio of actual to expected was 186 
per cent. These statistics were inves- 
tigated according to attained age, from 
which it appeared that the mortality 
ratio from fifteen to thirty-five was 138 
percent; at ages thirty-six to fifty, 186 
percent; at ages fifty-one to seventy, 
161 percent, and at ages seventy-one 
to ninety, 140 percent. For all ages 
combined, the mortality ratio for the 
first five insurance years was 144 per- 
cent, and for the sixth and succeeding 
years, 172 percent. 

“Preferred” Cases 


To the best of my knowledge, the 
Fidelity Mutual Life has never know- 





ingly insured cases of untreated syph- 
ilis, and I do not believe’ any com- 
pany can afford to absorb even “Pre- 
ferred” cases where medical procedure 
has been followed, no matter how 
thoroughly, on life plans at ordinary 
rates. This particularly applies to 
ages thirty-five years and over. The 
known mortality of this class is at 
least 138 percent of the expected, and 
is especially high in the first five policy 
years. Where, however, the diagnosis 
was in doubt the applicant young and 
“Preferred” in other respects, no his- 
tory of secondary symptoms ever hav- 
ing been discovered and approved 
treatment followed, we might, upon 
satisfactory negative Wassermann 
blood tests, issue a rated, short en- 
dowment, these plans to mature not 
later than fifty years of age, and total 
disability benefits must be excluded. 


COLUMBUS MUTUAL AGENTS 





Hold Annual Session at Company’s 
Home Office and Plan to 
Hold School 





This year’s annual convention of the 
Columbus Mutual agents, held at Co- 
lumbus and Buckeye Lake, O., Aug. 
15-18, was the best yet held by the men. 
Next year there will be more of a 
school than a convention, and at least 
two men of prominence will be se- 
cured to address the agents, one on 
personality and character, and the other 
on soliciting. Prizes will also be given 
for attendance at the four sessions. 

This year’s convention included 
luncheon at the Elks’ Club, an ‘address 
by C. C. North, business sessions and 
a theatre party. Also addresses by 
Dr. G. E. Robbins and a trip to Buck- 
eye Lake, O. Seven new agents 
who had turned in ten or more appli- 
cations during the year were rewarded 
with money prizes. 





ADDS A DISABILITY CLAUSE 





Maryland Life Issues Clause Providing 
Waiver of Premiums and a 
Life Annuity 





The Maryland Life has added a total 
and permanent disability clause that 
provides not only for a waiver of pre- 
miums, but for an annuity equal to one- 
tenth of the face of the policy, continu- 
ing until maturity of the policy either 
by endowment or death and the pay- 
ment of the entire amount at the time 
of maturity by endowment or death. 
The loss of sight of both eyes, loss of 
two hands, two feet or one hand and 
one foot, are defined as total and per- 
manent disability. 

Rates for various policies including 
the new clause follow: 


Ord. 20-P. 20-Yr. 25-Yr. 30-Yr. 
ge Life Life End. End. End. 
2 rey SS $19.92 $28.75 $48.03 $37.88 $31.41 
21 ...... 20.84 29.22 48.17 38:02 $1.57 
A eee 20.78 29.70 48.30 38.17 31.74 
Dv cu oe 21.25 30.20 48.44 38.33 31.93 
Pe cree 21.76 30.74 48.59 38.50 32.14 
3 ees 22.26 31.28 48.74 38.68 32.35 
~, Se eey 2 22.81 31.84 48.91 38.88 32.59 
ae >7sneu 23.39 32.42 49.10 39.08 32.83 
ee 23.98 33.04 49.28 39.31 33.11 
BO Sciwss 24.61 33.66 49.49 39.56 33.42 
SE ert 25.27 34.33 49.73 39.84 33.75 
Be. bcdeoe 25.98 35.03 49.97 40.12 34.12 
Be énwes - 26.71 35.7 50.24 40.44 34.53 
BB aliewes 27.49 36.48 50.52 40.79 34.97 
34 1.222. 28.32 37.27 50.83 41.18 35.43 
eee 29.20 38.10 51.19 41.61 35.95 
See . 30.14 38.96 51.57 42.11 36.50 
Bio -e% aie 31.11 39.86 51.98 42.64 37.10 
eS - 32.15 40.81 52.45 43.22 37.76 
Be. xnawes 33.25 41.79 52.95 43.85 38.46 
- See ES 34.41 42.85 53.50 44.51 39.24 
Ba aca bw 35.65 44.00 54.17 45.24 40.08 
42 ...... 36.97 45.23 54.90 46.06 41.0 
Bic sawed 38.37 46.53 55.67 46.93 42.02 
OSs ss2ue 39.87 47.89 56.51 47.88 43.13 
a 41.46 49.35 57.44 48.93 44.34 
SS 43.15 50.87 58.44 50.08 45.66 
| ee 44.97 52.51 59.53 51.34 47.12 
ee 46.89 54.25 60.74 52.73 48.7 
i OE PES 48.96 56.10 62.04 54.25 50.44 
SO A csew' 51.17 58.06 63.49 55.91 52.31 
rb eae 53.54 60.17 65.08 57.73 ... 
De “wsian as 56.04 62.41 66.81 59.73 .... 
DB: scecee Det SOs. SE.71 61.929 ..0% 
il -wiieuteane 61.65 67.40 70.81 64.31 re 
BO: <cecse 64.76 70.19 73.12 66.94 .. 








With Industrial Men 











CANADIAN AGENTS ARE ACTIVE 





Prudential’s: Dominion Men Making 
Good Records for Themselves 
in Both Branches 





F. Hull of the Hamilton, Ont., dis- 
trict of the Prudential, has the distinc- 
tion of leading the Canadian independ- 
ent agency ranks in industrial increase 
and ordinary net issue, and he also oc- 
cupies a prominent position among the 
company’s leaders. Mr. Hull controls 
a debit of over $150 and takes pride in 
showing a satisfactory condition of ac- 
count. 

Recent Canadian additions to class A 
of the Prudential Old Guard are Assist- 
ant Superintendent E. Gignac of Ot- 
tawa and Agents W. E. Johnson and C. 
T. Leahy of Montreal 2 and E. G. Van 
Natter of St. Catharines. 

Assistant Superintendent J. L. Lon- 
ergan of Toronto 2 is building up a 
splendid record this year. He holds 
the premier position in industrial of 
the assistant superintendents in the Ca- 
nadian division and is listed 4 in ordi- 
nary. 


Agent Martin McDonough of Chicago 2, 
having completed fifteen years of continu- 
ous service with the Prudential, has been 
admitted to membership in Class C of the 
Old Guard. 

Detroit 1 has a notable producer of in- 
dustrial and ordinary business in the per- 
son of Agent W. Zedaker, who can always 
be counted upon to fill a leading place in 
the line of agents of Division J. He aims 
as well to keep the arrears at a low point 
and the collections above the standard. 

Agent A. H. Bright, Chicago 2 district, 
has shown splendid advancement in the 
building of industrial increase. There is 
every indication that he is aiming to sur- 
pass the fine record which he made last 

ear. 

The leader of the agency staff of Chi- 
cago 6 in the writing of industrial business 
is J. M. English. He has also made favor- 
able progress in the securing of ordinary 
insurance. 

Agent S. P. Phillips, who was appointed 
March 27, 1916, an agent in the Philadel- 
phia 2 district, is demonstrating marked 
ability as a producer this year; his indus- 
trial record being especially commendable. 

Operating in the Philadelphia 4 district, 
Agent J. Johnson is building up a most 
commendable record in ordinary as well 
as industrial. His debit is in a very satis- 
factory condition, the gross advance pay- 
ments amounting to about 236 per cent, 
with very low gross arrears. 

Agent J. F. Hysek, of Philadelphia 4, 
has produced a larger amount of business, 
ordinary and industrial, this year than he 
secured during the whole of 1916. 

. C. Heuschafer is leading all the other 
agents in the Philadelphia 3 district. His 
results give promise of exceeding those of 
$77 don since his appointment January 

Among the bright particular stars of the 
Prudential’s New York City agency force, 
the name of Harry Altmark stands out 
above many others who are classed as 
successful agents; and the ordinary writ- 
ings of this agent for the current year 
are most pleasing. 

Speaking of all around insurance men, 
there are few agents on the New York 
City staff of the Prudential who have 
shown such versatility in procuring in- 
surance as Max Jacobs. This agent has 
been connected with the company since 
April 26, 1909, and his has been a great 
success throughout the entire eight years 
plus of service. 

Since the appointment of Philip Hur- 
witz as agent in one of the upper east side 
offices of the Prudential, he has shown 
ability in all branches of the business. 
In him the district management finds a 
man who can be counted on to “produce 
the goods.” 


CANVASSING POLICYHOLDERS 








Agents’ Clients Form a Rich Source of 
Material From Which 
to Draw 





One of the companies advises its 
agents not to overlook recanvassing or- 
dinary policyholders. Old policyhold- 
ers are the basis of much excellent new 
business. This company says that the 
records of some of its agents show that 
they have placed as many as eight poli- 
cies, one after the other, on the same 
life. Agents are asked to study each 
case specifically and individually, so 
that they can gauge the policyholder’s 





ability to pay for additional insurance. 
They are urged to keep in touch with 
their policyholders, so that when the 
time comes for more insurance they 
may be on the job at the psychological 
moment to take the application. Con- 
tinuing, this company speaks as fol- 


Ows: 

“It is likely that prospects canvassed 
years ago, perhaps when the canvasser 
had little experience, were canvassed 
without a sufficient appreciation of the 
big place which life insurance should 
occupy in the budget of family expendi- 
tures. 

- “If the prospect was willing to carry 

a very moderate policy as an experi- 
ment, that was all that the canvasser 
often asked for; having no adequate 
conception of the many-sided useful- 
ness of life insurance himself, he could 
not very well impart it to others. The 
result is that many people who were in- 
sured were underinsured. 

“Today, with more experience, more 
knowledge and more confidence, the 
canvasser is in a position to go back to 
his old policyholders and canvass them 
afresh on: broader grounds and from 
newer viewpoints; he can tell them with 
full confidence to put a large part of 
their savings into it; that it is the safest 
way in which a man can entrust his 
money to other people to manage for 
him for the ultimate benefit of his 
family. 

“Therefore, get among your old pol- 
icyholders, Mr. Agent; they may. have 
got richer while you have got wiser— 
and see if you can’t give them a better 
fit this time.” 


E. R. Cooke, superintendent of the Life 
Insurance Company of Virginia at Nor- 
folk, Va., died Aug. 9. He had been with 
the campany since April, 1894, and had 
been superintendent of the Norfolk dis- 
trict since Feb., 1905. 





The Globe Life of Salina, Kan., con- 
templates the erection of a six story office 
building, a part of which is to be rented 
until the company’s business grows suffi- 
ciently to warrant the use of the entire 
building. 
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An insufficient income 
for their wives, and 
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and for their own old 
age if they live. 

We will insure the in- 
come in either event. 

Write for information 























NATIONAL LIFE 
ASSOCIATION, Des Moines, Ia. 





MONEY MAKING 
Contracts for 


MEN in MICHIGAN 











7 


: 





Augt 








Laas LL: Ss SS lel le 

































August 23, 1917 





THE NATIONAL UNDERWRITER 





PREDICTS MEASURE 
WILL BE SUCCESSFUL 


(CONTINUED FROM PAGE 1) 


ance companies have only a fair 
following in this particular fight in con- 
gress. This following has been char- 
acterized as reactionary. In other 
words, those members of the house and 
senate regarded as_ ultra-conservative 
are the ones who will support the con- 
tentions made by the insurance compa- 
nies, 
Long Fight Ahead 


One familiar with the situation in 
Washington, particularly at the capitol, 
sees a long fight ahead, but ultimate 
victory for the administration. It will 
take the rest of August to complete 
the hearings before the house com- 
mittee and to get a report to the house. 
The next regular hearing will be Fri- 
day. At least ten days will be con- 
sumed in debate in the house. After 
the final action in the house the bill 
will go to the senate commiteee on 
interstate commerce, of which Senators 
Duncan U. Fletcher of Florida is chair- 
man. The bill will be in this com- 
mittee at least three weeks. As full 
and complete hearings as were given 
by the house committee will be ac- 
corded the insurance people by the 
senate committee. It will take from 
three to six weeks to pass the bill 
after it reaches the senate. Such a pe- 
riod of time will give both sides ample 
opportunity to muster their full 
strength. 

Opposition Is Discredited 


This is a particularly bad season in 
which to make bold assault on any of 
the administration’s measures. All of 
the bills introduced at this time at the 
instance of the President and his ad- 
visors are war measures. Mere oppo- 
sition to them excites charges which 
would find no place in conversation 
or debate in ordinary or peace times. 
Advantage under these conditions is 
always with the government. Secre- 
tary McAdoo anticipated such a situa- 
tion when he made his appeal for 
support for the measure at the time 
he sent the draft of the bill to the 
President. In substance, he said that 
the nation should insure to the limit 
the lives of the men who were going 
to do the nation’s fighting. 


Government Is a Game 


Government in Washington is a 
game. Every opportunity to gain an 
advantage is seized upon. The psy- 
chology of the Secretary’s utterances 
is that the people won’t care a rap 
about what the insurance companies 
claim about the government going into 
life insurance business, but will figure 
that the million and a half or two mil- 
lion men who go to the front should 
not only have the insurance they want, 
but about everything else. The net re- 
sult will be that when the President 
and Secretary McAdoo appeal to them 
they will swamp their representatives 
and senators with telegrams and peti- 
tions for full and undivided support 
of the government’s measures. People 
closely connected with the government 
will characterize all those opposed to 
the measure, particularly those mem- 
bers of the house and senate who fight 
it, as pro-Germans. The final result 
will be that every man with a handful 
of exceptions will run to cover and 
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support the bill, regardless of whether 
he believes it good or bad. 


Charge Will Be Fruitless 


The foregoing gives in a small way 
just the position the insurance repre- 
sentatives have to storm. My predic- 
tion is they will not do as well in 
charging it as the Allies did in as- 
saulting the Hindenberg line. The 
government, at the proper time, will 
meet the charge of-the insurance rep- 
resentatives that if the bill is passed it 
means the entrance of the government 
into the life insurance field. as a per- 
manent proposition. This charge prob- 
ably will be met by Chairman Adamson 
or one of his colleagues in the general 
debate in the house. The government 
will come out flat-footedly and assert 


ministration to project the government 
ino the general insurance business. So 
far as I can ascertain, and I have talked 
to some of the leading administration 
officials, there is no thought at this 
time in the mind of any government 
official to get the government into a 
general insurance business. 

Whether the government in detail 
will answer the insurance people, de- 
pends entirely on how long the latter 
present their side of the case. 


Position of the Administration 


In the Aug. 18 edition of the official 
bulletin Secretary McAdoo, in a signed 
statement, indicated fairly well what 
the administration’s answer is likely 
to be. 

In that statement -he said in part: 


“Military service is now obligatory. 
Those who imperil themselves have no 
election. The insurance companies do not 
and cannot permit this fact to affect their 
calculations. They must protect them- 
selves by charging premiums so high that 
they are secure against loss, no matter 
how severe the rate of mortality may be. 
Consequently, the very men who are called 
into the service because physical condi- 
tion is of the best and who as civilians 
would for that reason be able to secure 
the most favorable insurance rate in peace 
time, are denied as soldiers the necessary 
life insurance to enable them to protect 
their families and dependents. The tre- 
mendous rates charged by private insur- 
ance companies to protect them against 
the extra hazardous risks of war put in- 
surance entirely beyond the reach of the 
conscript soldier. 


Insurmountable Discrimination 


“Military necessity has, however, sub- 
jected the most fit subjects for insurance 
to an insurmountable discrimjnation un- 
less the government itself supplies insur- 
ance at cost and upon a peace basis. It 
would, in fact, be dastardly and undemo- 
cratic if the government should penalize 
the soldier who is forced to render the 
highest duty of the citizen by its failure 
tv provide war insurance upon peace terms 
and at net cost, first, because the pay of 
the enlisted men in the army and navy is 
less than the wages and salaries gener- 
ally earned in private life, which reduces 
their investing capacity; and second, be- 
cause government insurance is an essen- 
tial war and emergency measure inaugu- 
rated for the specific benefit of our mili- 
tary forces, and cannot and should not 
be conducted for profit. 

“Such overhead charges as agents’ com- 
missions, advertising, promotion, local 
rentals, etc., are eliminated. The govern- 
ment must assume the cost of adminis- 
tering this benevolent agency, just as it 
bears the cost of administering all other 
government agencies established for the 
benefit of the people.” 


A. M._ Shields, manager for_ the 
Equitable Life of New York at San Fran- 
cisco, has closed a $500,000 group policy 
covering employes of the California Pack- 
ing Corporation. All of the firm’s 300 
employes are covered for the amount of 
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INVESTMENT POLICIES 


ALL COMPANIES HAVE RULES 





Why Certain Types of Securities Are 
Popular—Many Angles That 
Need Watching 





Arthur M. Collens, manager of the 
investment bureau of the Phoenix Mu- 
tual Life, spoke on bond and stock in- 
vestments of life insurance companies 
before the Insurance Institute of Hart- 
ford recently. He pointed out that 
44.38 percent of all investments of life 
companies licensed in Connecticut are 
in stocks and bonds, 

Stocks, he said, represent a partner- 
ship interest, sharing in the profits and 
sometimes assessable to make up the 


losses. Bonds are loans to corpora- 
tions for fixed amounts due at a definite 
time and bearing a predetermined rate 
of interest. Bond holders are creditors 
and are given a priority of claim on in- 
come and assets. In theory a bond is 
safer than a stock. In actuality the 
title of a certificate of either class 
means very little in itself as regards 
security unless considered in relation 
to the resources, earning power, credit, 
present status and probable future ten- 
dency of the issuing corporation. The 
common stock of a conservative profit- 
able concern can be infinitely better 
protected than a first mortgage gold 
sinking bond of an unstable floatation. 


Preferred and Common Stock 


Preference’ stock usually stipulates 
that in event of liquidation the hold- 
ers are to receive par value before 
anything else is distributed to com- 
mon stockholders. There is usually 
preference on income up to a certain 
fixed rate, though sometimes preferrea 
shares with common in increased divi- 
dends. Often preferred dividends aré 
cumulative, that is, if the fixed rate 
cannot be paid in any year or years it 
becomes a cumulative obligation on 
future earnings and must be settled be- 
fore any disbursements can be made 
on the common. Preferred stock is 
usually retirable at some agreed price 
above par and very often carries the 
option of exchange into common. 
Common, coming at the end of the line 
of capitalization, bears the brunt of 
risk but gets the lion’s share of profits, 
if there are any. 


Stocks Have Been Unprofitable 


The average experience of life com- 
panies in stock investments in the long 
run has been unprofitable. This has 
been due to a number of reasons, the 
nature of the stock itself and the lia- 
bility to extreme fluctuations in market 
security value, the indisposition to. sell 
stock when once purchased, unfortu- 
nate banking house affiliations influenc- 
ing selection and purchase, and failure 
accurately to invest in security at the 
time of selection or during ownership. 
The holding of bank and trust company 
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stock has been and is in many instances 
advantageous for banking reasons. 


Many Kinds of Bonds 


Bonds may be divided into groups 
according to classification of the debtor 
and according to type or kind of prom- 
ise or security. The chief subdivisions 
on the classification as to debtor are 
government and municipal, railroad, 
public utility, industrial, financial and 
real estate bonds. For many years 
municipals were considered the really 
only safe conservative form of invest- 
ment for institutions. Since then the 
scope, integrity and stability of other 
forms of investment have materially 
changed, as the general run of munici- 
wen has shown, just as much as other 

onds, susceptibility to extreme fluctua- 
tions in market vaitie, with a changing 
cycle of interest return, and there have 
been a number of instances of repudia- 
tion and legal complications. At the 
present time a fictitious market value 
and consequent low interest return has 
been given municipals by the taxation 
laws of various states and exemption 
from return and taxation under federal 
income tax laws. The holding of a 
certain amount of municipals by insur- 
ance institutions is usually necessary 
for use in deposits with various states. 


Trend to Utility Bonds 


As railroad operations expanded and 
the possibilities of their credit became 
better appreciated, their bonds came 
more and more into favor and regard. 
In like manner there is now a strong 
and growing trend to the bonds of 
proved and seasoned industries and 
public utilities. This is being given 
even more force by the effects on rail- 
road credit of constant governmental 
and legislative interference and harass- 
ment. 

Investment Policy 


Bonds may be either secured or un- 
secured, the latter being termed deben- 
tures or notes. The secured are mort- 
gages of all kinds. The keystone of 
the investment policy of the life com- 
pany should be security and integrity 
of principal. Even if this fundamental 
rule is strictly adhered to, selection of 
securities can be made detrimental or 
advantageous to the stability and 
growth of the institution. Too often 
new purchases are made haphazard in 
whatever is currently offering or in 
what seems attractive at the moment 
without due consideration of the rela- 
tion to present holdings or the prob- 
able advance of the value of that par- 
ticular security, or of investments as 
a whole. There should be a thorough 
and complete knowledge of present 
holdings. 

Distribution of Risks 


The same principle of intelligent dis- 
tribution of risks, which is the basis 
of insurance, can be applied to its in- 
vestments. Only a certain proportion 
of funds should be invested in any one 
issue, any one company, any one local- 
ity, any one form of industry, any one 
type of security, or any one period of 
maturing principal. The securities of 
the life company must be considered 
as a group investment to meet a variety 
of requirements over an extended term 
of years. The executives cannot take 
too much of a banker’s attitude in shift- 
ing investments and try to take advan- 
tage of the constant minor changes in 
economic conditions. 


Keeping an Eye on the Future 


The finance committee can, however, 
from time to time take stock of cur- 
rent status and probable long trend of 
economic conditions and based thereon 
reach a decision as to whether in new 
purchases preference should be given 
to long term or short term bonds and 
whether municipals, railroads, indus- 
trials or some other forms of securities 
would prove most advantageous. A 
sufficient amount of bonds of early ma- 
turity and ready negotiability should at 
all times be maintained to provide for 
the emergency of heavy policy loans. 
Such demands usually come at times of 
financial depression when long term 





bonds can be sold only at considerable 
sacrifice in principal. : 


Purchase of Investments 


By study of the investment values 
the life company can often independ- 
ently select and purchase in the open 
market securities preferable for various 
reasons and intrinsically cheaper than 
those being retailed by the distributing 
bond houses. Popularity in investments 
is not always a standard of security and 
sometimes a bond temporarily unpopu- 
lar would be intrinsically much more 
valuable. 

Must Watch Conditions 


A security may be well selected at 
the time purchased and yet subse- 
quently that same security ought to be 
sold for the best interests of the com- 
pany. For this reason a continual pol- 
icy of afterthought is advisable and 
financially beneficial. There is no in- 
vestment yet known, not even United 
States bonds, which should be put in 
the vault and omitted from periodical 
review as to the then status and suita- 
bility. By systematically keeping in 
touch with developments, losses may 
be avoided or minimized which other- 
wise would not even be suspected until 
too late, where on the other hand 
profit may be taken at the proper time. 


Apply to All Companies 


The criminal code of Canada has 
been amended so as to apply the anti- 


rebate law to agents of provincial in- 


surance companies as well as those of 
Dominion incorporated companies. Re- 
bating and discrimination were prohib- 
ited under the Dominion insurance act, 
but that only covered Dominion com- 
panies or foreign companies licensed 
under the act. Provincial companies 
were not bound by it. Now, by mak- 
ing rebating and giving special terms 
an offense under the criminal code, the 
penalties apply to all companies doing 
business in Canada. 


Thomas H. Young, manager of the note 
department of the Peoria Life, was _ pre- 
sented with a gold watch by the officers 
and employes of the home office at a ban- 
quet given in his honor last week. Mr. 
Young leaves shortly for Houston, Tex., to 
assume duties as a Y. M. C. A. army secre- 
tary. 








INTEREST IN QUESTION 


—_—. 


MIGHT SHUT OUT REINSURERS 





Trading With the Enemy Act Before 
Congress Threatens to Shut Down 
Three in America 





Three German companies are doing 
a life reinsurance business in America 
that may be stopped by the trading 
with the enemy act now before Con- 
gress. Under the provisions of this 
measure, as at present drafted, the Sec- 
retary of Commerce could refuse to 
license such companies or revoke li- 
censes granted if he considered their 
operation in the United States inimical 
to the interests of the country during 
the war. 

The Prussian Life, Mercury Reinsur- 
ance and Cologne Reinsurance are do- 
ing a life reinsurance business in the 
country. 


Transact Only Reinsurance 


The Prussian is managed by William 
C. Scheide of Hartford and the latter 
two by Morris W. Torrey of New York. 
All three do only reinsurance. The 
Prussian is licensed generally through- 
out the country and the Mercury is 
admitted to New York, Texas, West 
Virginia and Ohio. The Cologne is 
not licensed anywhere. 

Information of a military nature that 
could go abroad through a life reinsur- 
ance company is negligible and con- 
sists only of the name of an insured 
granted war privileges by a direct writ- 
ing company. The Prussian has nu- 
merous treaties with American life com- 
panies, most of whith may be canceled 
on six months’ notice. The status of 
reinsurance life companies in_ states 
where they are unlicensed is_ bad 
enough at best, because the direct 
writer is allowed no credit by the com- 
missioners for the reinsurance, and 
even though reserves on reinsured busi- 
ness are allowed to remain with direct 
writing company they have to be 
charged as liabilities. 
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LIFE INSURANCE COMPANY 


Gary Theatre Building 
GARY, IND. 





Located in the Heart of Financial Solidity 





WE HAVE the leading banks in northwestern Indiana as 
references and their officers as stockholders. 

WE HAVE the endorsement and support of The Gary 
Commercial Club. 

WE HAVE a Strong Organization Committee. 
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SELLING SIDE OF LIFE INSURANCE 

















A life company has recently given 
its men the suggestion that they put 
their pictures on double return postal 
cards, mail them to all first-class busi- 
ness and professional men in_ their 
fields, and request that the recipients 
write the name of the original of the 
picture on the return card and mail it 
back to the address given. The com- 
pany offers this as a test of how well 
a man has made himself known in his 
particular community. 

There can be no great success for the 
life agent who does not make himself 
well known in his field—well known in 
the right sort of way.. This does not 
mean gaining notoriety by raucous, or 
sensational advertising. It does mean, 
however, the employment of omni- 
present, pushing business methods. 
These latter need not include one line 
of newspaper advertising. 

hey must, however, include contin- 
uous getting around among_first- 
class business and professional men, 
getting well acquainted with them, tak- 
ing an earnest, helpful interest in their 
affairs, thus getting into their good 
graces and making of them genuine 
friends. Every life man knows that 
people are timid about doing business 
with strangers. Therefore, the better 
an agent becomes known and the more 
solidly he establishes himself, the 
easier he will find it to write business. 





It is said that the late James J. Hill, 
“The Empire Builder,” lost the sight of 
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one eye and could not enlist at the be- 
ginning of the civil war. Although he 
was considerably disheartened because 
the government would not accept him, 
he decided to do the next best thing and 
threw all his might and energy into 
raising companies of young men, to go 
to the front. As a recruiting agent 
he was a remarkable success. 

If a life agent has some sort of a 
handicap as to business, it should only 
cause him to bend every effort in seek- 
ing to overcome it, or make up for it 
in some other way. If he knows, for 
instance, that he is not a particularly 
good talker, he should study to make 
his canvass unusuallv earnest. Earnest- 
ness will always attract and center at- 
tention. It almost compels the pros- 
pect to listen to what is being said. It 
has enabled many an otherwise “poor” 
life agent to do a fine business. 





F. W. Herron, supervisor of the Fi- 
delity Mutual Life, in speaking of clos- 
ing sales, says that in his opinion knowl- 
edge is the best qualification to have 
in a good closer. A man may not be 
a good public speaker, and may not be 
able to talk well in a crowd, but he 
knows his business and realizes the fact 
that there is not a man whom he ap- 
proaches can ask him a question about 
his company or his contracts that he 
cannot answer. He is the master of the 
situation in a number of ways. Mr. 
Herron says that a prospect must be 
convinced and confidence must be cre- 
ated. Tact is a great factor in closing. 
The prospect must be carried along dur- 
ing the interview and his mind kept in 
a favorable mood. His attention should 
be called to the strong features of the 
policy and, if possible, his mind should 
be directed along the channel that the 
agent desires. 





FACTS TO HAND TO PROSPECTS 











United States government statistics 
reveal these facts, which every life in- 
surance representative should have on 
the end of his tongue. 

Three hundred and fifty-eight thou- 
sand only out of 1,000,000 people re- 
port incomes in excess of $2,500 per 
year. 

Ninety percent of estates of over 
$5,000 are entirely dissipated in seven 
years. ; 

Nineteen out of every twenty fail 
to provide for either their old age or 
families. 

Over 8,000,000 women must work io 
ive, 

Twenty-five percent of men engaged 
in business fail. 

Ninety percent of children who en- 
ter school at age six have to stop 
before completing the eighth grade to 
go to work. 

One in every two men at age twen- 


ty-five will be dependent upon some-_ 
one else at the age of sixty-five. _ 
Life insurance companies are dis- 
tributing more than $2,000,000 a day. 
Life insurance has decreased pau- 
perism more than 33% percent in thir- 
ty-five years. 

Less than 7 percent of the value 
of American lives are covered by life 
insurance. 

Life insurance saves the nation more 
than $30,000,000 a year in maintaining 
the poor. 

Seven-eighths of all the money left 
by married men in America for their 
dependents is derived from life insur- 
ance. 

Eighty-two percent of the value of 
combustible property is insured against 
fire, but only 7 percent of the eco- 
nomic value- of human life is covered 
by insurance. 

Thirty-five percent of the widows of 
the country are in want. 

Ninety percent of American woman- 
hood lacks life’s common comforts.— 
Pan-American Life Bulletin. 


Protest Against Merger 


The Richmond life underwriters have 
entered a protest against the merging 
of the Virginia insurance department 
with the banking department. They 
declare the move a backward step and 
that the insurance business of the state 
would be greatly handicapped were it 
to be deprived of a department of its 
own, 


Life Notes 


Captain Paul Remmel of the Little 
Rock, Ark., agency of the Mutual Life, of 
which his father, H. L. Remmel, is mana- 
ger, has been ordered to France. 


The Life Underwriters Association of 
Canada is holding its annual meeting this 
week at Winnipeg. The discussions cen- 
ter about company and agency problems. 

William Hughes, branch manager at 
Kansas City, Mo., for the New York Life, 
is a member of the draft exemption board 
for the 14th district of his city and is 
devoting practically all his time to the 
work. 

Frank D. Buser, agency manager in 
Philadelphia for the Equitable Life Assur- 
ance Society, reports having paid for 40 
percent more business in the first half of 
the current year than in the correspond- 
ing period of 1916. 

H. Wibirt Spence, general agent in De- 
troit for the Mutual Life of New York, is 
no longer walking with a crutch—some- 
thing he had been doing for two weeks, 
after having cut his foot while in bathing 
at Grosse Isle, where he has a country 

ome, 





WHY HE SUCCEEDED 


He was always cheerful. 

He was always on time. 

He believed in himself. 

He was ready for the next step. 
He put his heart in his work. 

He learned from his blunders. 

He was determined to be a first-rate 


man. 

Having ability he did not need bluff. 

He learned that there is something 
in the pay-envelope besides sal- 
ary. T. J. S. 





A special agent, speaking of a local, said, 
“He and his wife are well mated. She 
would rather play _ bridge than cook, and 
he would rather play golf than eat. 














Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 
_For Information Address 
LOUIS H. KOCH, Vico-Pres, and Gen. Manages 








IOUT 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income’”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 








THE PEOPLES LIFE 
INSURANCE CO. 
Chicago’s Most 
Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 


Address 
Elon A. Nelson 
President 
Chicago 





Home Office Building 
Chicago 











OLD COLONY BLDG. 


his opportunity. 











OLD COLONY LIFE 


INSURANCE COMPANY 


Insures man, woman and child from ages 2 to 60 inclusive under 
Legal Reserve, Standard Provisions Policies (for amounts as small 
as $100 for children), with annual, semi-annal and quarterly (not 
weekly) premiums, same for male and female. 
dustrial) insurance for the entire family. 

Participating and Non-Participating Policies with Double In- 
demnity, Waiver of premiums and Disability Annuity features. 

Such insurance facilities widen the Agent’s field and increase 


e have at the present time particularly good openings in Michigan, South 
Dakota, Nebraska, Kansas, Tennessee, Iowa and Montana. 


Write for a general agent’s contract to 


B. R. NEUSKE, President 


CHICAGO, ILLINOIS 


Ordinary (not in- 


Bankers Mutual 
Life Company 


Freeport, Illinois 
PURE PROTECTION 








Annual Premium per $1,000 
WHOLE LIFE 
Age 25 ee ef 8 @ $12.20 
Age 35 . J 7 ae . 15.40 
Age 50 . a 7. . + 25.44 
Other Ages in Same Proportion 
AGENTS WANTED IN 


Illinois, Indiana, Michigan, 
Kentucky and Missouri 























August 23, 1917 





THE NATIONAL UNDERWRITER 





Illinois Life 
Man 


Always an 


Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


COM PANY COMPANY 


WANTS GOOD MEN WANTS GOOD MEN 
AND AND 
WILL PAY THEM WELL WILL PAY THEM WELL 








Another Year of Progress— 


Dec. 31, 1916 GAIN 

s $1,664,007 

Surplus to Policyholders. . 1,141, 133,149 

Insurance in foree . . . . 104,989,362 15,392, = 
4,485,710 597,02 


TheWESTERN andSOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 


Attractive Apportunities 


Open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 











A HUSTLER 


Can Get a Direct General Agency Contract With 
Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399,308.89 
Death Claims Paid $2,752,963.76 





Good Territory Open © 

















FACTS—24th YEAR 
MISSOURI STATE LIFE INSURANCE COMPANY 
ST. LOUIS, MISSOURI 
Comparative Statement Showing Yearly Growth of Company 
Admitted Assets Guarantee Fund to Policyholders Insurance in Force, Paid for Basis 
Dec. 31, 1913 Dec. 31, 1913 Dec. 31, 1913 
$9,032,736.66 $1,880,784.30 $81,526,180.00 
Dec. 31, 1914 Dec. 31, 1914 Dec. 31, 1914 
$10,511,516.72 $2,117,222.79 $93,364,394.00 
Dec. 31, 1915 Dec. 31,.1915 


$12,000,808.15 $2336, 9 y $106,880,393.00 
$14.142,052.49 $2,708,397.65  $129,199'279.00 
$15,325,.253.39  $2,841,209.49  $144,786,620.00 


Representing 


The Mutual Life Insurance Company 


OF NEW YORK 
you will make money. 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2n/ Vice-President 
34 Nassau Street, NEW YORK, N. Y. 














The Gem City Life Insurance Company 


DAYTON, OHIO 
General Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-seventh annual report shows insurance in force of $138,493,000, an in- 
crease during the year of $7,832,827. The Company paid the poli holders in 1916 
$3,536,233, of which $628,406 was in dividends or premium refund. Its insurance 
reserve fund was increased by $1,300,000 and the Assets are now $32, 821,462. 

W. A. R. BRUEHL & SONS, General Managers 
Central and Southern Ohio and Northern Kentuc 


Rooms 601-606 The Fourth National Bank Baling” 
CINCINNATI, OHIO 


HOYT W. GALE, General Manager 
For Northern Ohio 
a Leader-News Sane 
LEVELAND, OH 














Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio— West Virginia 


PHILADELPHIA LIFE INSURANCE CO. ° 
PHILADELPHIA 





J.0. LAUGMAN, President‘ B. O. BERGE, Seeretary 


Lutheran International 


Insurance Company 


Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 














SAFE AS A GOVERNMENT 5 


©) The OHIO STATE 


LIFE. HEALTH. ACCIDENT °c MONTHLY INCOME | 


sidtiecat LATEST POLICIES AND AGENCY CONTRACT 
Openings “Wi. IND, KY. and MICH. Write Columbus 





CRESCENT LIFE 


INDIANAPOLIS _ 
JOHN C. HUMES, President LESLIE D. CLANCY, Secretary 


A LEGAL RESERVE COMPANY 
ARE YOU A BIG PRODUCER? CAN YOU PROVE IT? 
If so, you can develop a life interest with this presperous Company. 
ONE GBNERAL AGENT WANTED IN INDIANA 














